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BANK REPORTS FOR 1952: There was good news for stockholders (See page 3) 


This —Month: 


APPRAISING BANK CREDIT by The Editors 


13 REASONS WHY TELLERS ARE “UNLUCKY” by T. J. Barclay 


BANKING IN SOUTH AFRICA by Chris M. Strydom 
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THE NATIONAL CITY BANK 


OF NEW YORK 


STREET ¢ New York 


Head Office + 55 WALL 


67 Branches in Greater 


New York 


57 Branches Overseas 





Statement of Condition as of December 31, 1952 














ASSETS 
Cash, Gold and Due from Banks......... .-+-  $1,707,070,284 
United States Government Obligations........ 1,427,076,743 
Obligations of Other Federal Agencies........ 31,505,714 
State and Municipal Securities............ 499,071,241 
0 94,649,031 
Loans and Discounts................eceeeee 2,269,931,847 
Real Estate Loans and Securities.......... 12,385,051 
Customers’ Liability for Acceptances......... 23,298,407 
Stock in Federal Reserve Bank.............. 9,420,000 
Ownership of International Banking 
rrr te . 7,000,000 
nk ete cag ecdbeeecene ee 29,488,783 
Items in Transit with Branches.............. 995,477 
CR 2p ota dsed evoke eee venecnextees 5,222,622 
en ee $6,117,115,200 
LIABILITIES 
I x. 5 nok tin dsb om anion tea nla ek $5,613,861,572 
Liability on Acceptances and Bills. .$55,088,614 
Less: Own Acceptances in Port- 
Pie veh 636s4440806R0sensser 30,249,211 24,839,403 
Due to Foreign Central Banks.............. ‘ 18,410,100 
(In Foreign Currencies) 
Reserves for: 
Unearned Discount and Other Unearned 
I aa. in io gp oo WO He eS ia come 28,342,712 
Interest, Taxes, Other Accrued Expenses, etc. 42,126,555 
EL, « «sos 4 4>oh0¥bedbO0bd% 64a RDO 3,312,000 
6 as cece andar eeee one ener $144,000,000 
(7,200,000 Shares—$20 Par) 
i on ee nd wees he eee en 170,000,000 
Undivided Profits. .............. 72,222,858 386,222,858 
MES 6.0 ded eee ese eedeeddeneteneess $6,117,115,200 





Figures of Overseas Branches are as of December 23. 
$395,102,681 of United States Government Obligations and $18,520,100 of 
other assets are deposited to secure $319,509,504 of Public and Trust Deposits 

and for other purposes required or permitted by law. 


(Member Federal! Deposit Insurance Corporation) 





Affiliate of The National City Bank of New York for separate 


administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 


Head Office: 22 William Street, New York 


Capital Funds $31,481,638 





We shall be glad to send a complete copy of the 1952 ‘‘Repcrt to Shareholders” 
of THE NATIONAL CITY BANK OF NEW YORK and CITY BANK FARMERS 


TRUST COMPANY to anyone who requests it 
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LETTERS 








Time-Saver 

Sirs: We thought you would be inter- 
ested in an innovation just inaugurated 
by us here in Cincinnati. It is the use 
of a “Time-Saver Depository.” 

The new depositories have been in- 
istalled in the center of each of the first 








= bays in the main office banking 


jrom. Depository envelopes are available 
on all desks. Depositors who have checks 
only to deposit make out deposit slips in 
duplicate, seal them with the checks in 
the envelopes, and drop them in one of 
the depositories. The duplicate deposit 
slips are mailed to depositors the same 
day. 

The effect of the new facilities is to 
obviate the necessity of waiting in line 
for those customers who have checks to 
deposit. This saves their time and makes 
banking more convenient for them. 
REUBEN B. Hays, President, 

The First National Bank, 

Cincinnati, Ohio 


e 4 ° 


To Speed Check Routing 
Sirs: The check routing symbol pro- 
gram, designed to expedite sorting and 
routing of the vast number of checks 
issued daily, has continued to gain. 
The proportion of checks bearing a 
routing symbol in the approved location 
has now reached 90 per cent. This 
figure was arrived at after a survey of 
nearly 10 million checks and indicates 


young. When, in 


gains in all Federal Reserve Districts. 
The New York District, with 96 per 
cent of its checks conforming, continues 
to lead the nation. The summary shows 
28 states having a percentage of 90 or 
higher, with Delaware leading at 96 
per cent, 

VALENTINE WILLIS, Vice-president, 

Federal Reserve Bank of New York, 

New York 45, New York 
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Baby Customers 


Sirs: The State National Bank of El 
Paso believes in going after its customers 
late December, two 
babies ended in a tie for being the 
2,000th born at William Beaumont Army 














Hospital in El Paso, the bank presented 


each with a $10 savings account. The 
presentation was made by Robert W. 
McAfee, chairman of the board. 

The hospital is a part of Fort Bliss, 
which has an estimated complement of 
40,000 men and includes the famed White 
Sands Proving Ground. 

GRENVILLE MOTT, 

Southwest National Bank Building, 

El Paso, Texas 
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Parking Lot 

Sirs: In 1950, the First National 
Bank in St. Petersburg opened a unique 
drive-in facility. This has served an 


This 33-car lot served 7,000 customers the first month 
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average of 6,000 of the bank’s depositors 
each month. 

Recently, the bank was inspired to 
open a modern parking lot acjacent to 
its drive-in quarters. The new lot is 
bank-owned and operated and is avail- 
able to residents and visitors. Cus- 
tomers, whose business necessitates their 
going into the bank, are permitted a 
half hour’s free parking. The lot attend- 
ant honors all parking tickets which 
have been validated. 

Non-customers pay 15 cents for each 
half-hour of parking during the day. 
Overnight parking, from 6 p.m. to 8:30 
a.m. is only 50 cents, while the dinner 
and theatre crowd may park from 6 
p.m. to 12 midnight for a flat charge 
of 25 cents. 

The first month, after formal dedica- 
tion, saw over 7,000 free and paid cus- 
tomers using the lot, which has a 33 car 
parking capacity. Attendants, on duty 
day and night, handle traffic. 

JACK LACEY, 
Lacey Advertising Agency, 
Tampa 2, Florida 
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Radar bombing systems for the Nation’s planes Automatic firing controls for anti-aircraft guns 


Tor Sahety ... Seeunity... Dehense The Bill Tedshews Lahoeies, 


the Bell System’s research organization, and the Western Electric Company, its 
manufacturing unit, have been called upon to handle more than a hundred projects for 

the U. S. Department of Defense. (Four are shown above.) The projects cover 

research, development, engineering and manufacture, including the very important Sandia, 
New Mexico, project for the Atomic Energy Commission. Today, as always, 


the unique skills, experience and teamwork of Bell System people are at the service of the Nation. 


BELL TELEPHONE SYSTEM... Local to serve the community. Nationwide to serve the Nation. 
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TRENDS IN FINANCE 












The Report Highlights 

Announcements of record-breaking 
business volume and generally higher 
parnings were combined with tempered 
optimism over the economic and political 
future, in bank management’s annual 
Hreport of 1952 operations. Many of the 
yearly statements were also character- 
ined by increased statistical information 
requested by financial analysts, and new 
features in format and design. 

The earnings gains of New York City 
banks were particularly impressive. One 
Scompilation of the indicated earnings 
for 15 of the leading Manhattan institu- 
tions showed a 19 per cent gain; more- 
over the increase for the fourth quarter 
was 29 per cent, so it appears that the 
profit improvement is accelerating. 

Earnings figures for other large banks 
throughout the country were more close- 
ly comparable with those of 1951. Some 
showed a slight decline, as in the case 
of Bank of America despite the fact 
that it attained new records in loans and 
deposits, with total resources easily top- 
ping the $8 billion level. 

Political comments. Operating results 
were not the only source of banker 
satisfaction in the yearly reports. The 
change in political outlook was widely 






























SEE COVER 


At annual stockholders meeting, 
Guaranty Trust Company of 
New York, Board Chairman J. 
Luther Cleveland points to sub- 
stantial net profit increase. 
Seated at table, left, is Presi- 
dent William L. Kleitz. At right: 
Stuart K. Barnes, secretary; Al- 
fred R. Thomas and Thomas P. 
Jerman, vice-presidents; Wil- 
liam Widmayer, vice-president 
and comptroller 








These charts, from Chase’s 


COMPARISON OF NET OPERATING EARNINGS | 


1952 1951 
Bank of America, San Francisco..............00.......ceceeceee0--- $60,316,287 $60,874,582 
National City Bank, New York...c-cccccccscsssscccccsecseeeesseeee-- 27,065,616 23,747,781 | 
Chase National Bank, New York.....000.....0.....cceccceeeeceee 25,764,000 21,496,000 
Guaranty Trust Company, New York............................ 20,217,086 17,793,278 
Continental Illinois N.B. & T. Co., Chicago................ 16,023,587 15,221,551 
First National Bank of Chicago, Chicago.................... 14,843,615 13,362,733 | 
Manufacturers Trust Company, New York................ 13,366,183 12,485,737 | 
Bankers Trust Company, New York..................00............ 11,904,599 8,867,404 
Chemical Bank & Trust Company, New York............ 10,100,000 8,400,000 
SRO aE en eS 9,124,000 7,831,000 
Irving Trust Company, New York..........00.000000000000000... 8,171,577 7,778,924 
National Bank of Detroit, Detroit........000000.000 7,302,551 6,767,700 
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Gains of New York City banks were particularly impressive 


commented upon, with marked approba- 
tion. Following are two of the typical 
comments: 

Chairman E. F. Taliaferro, The First 
National Bank of Tampa (Florida): 
“Indications are that the new Adminis- 
tration will start out with the confidence 
of the country for the reason that all 
existing appointments to high offices have 
been of top flight caliber men in their 
respective lines of business. Certainly 
this applies to banks, as we now have 
in the Treasury Department a staff of 
leaders who are thoroughly trained in 
money matters and highly competent to 
care for the tremendous problem of 
managing our unstable and unwieldy 
public debt. Already we see signs of 
things to come which we all hope will 
help to strengthen the value of our 
dollar which has had such a sad time 
in late years.” 

President Henry C. Alexander, J. P. 


annual report, 


Morgan & Co., Inc., New York: “The 
problems of controlling inflation, yet 
avoiding deflation, are complex. No 
miracles should be expected. Perhaps 
the most that can be hoped is that the 
task will henceforth be approached with 
greater realism than for many years 
past. The general public must fully un- 
derstand the futility of ceaseless rounds 
of wage and price increases, and the 
common interest in an expanding yet 
stable economy. For leadership in this, 
the country looks hopefully to the new 
Administration in Washington.” 
Economic views. Many of the bank 
reports surveyed the economic outlook 
for the year ahead, and generally liked 
what they saw. Chemical Bank in New 
York asserted that the American system 
of free enterprise faces better oppor- 
tunities and the banking industry is in 
strong position to participate in them. 
Said the Chase National management: 


show main reasons for 1952’s higher earnings 
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“At the beginning of the new year the 
dominant charactertistic in the temper 
of American business is a feeling of 
confidence in the dynamic capacity of 
our economy.’’ President Sidney B. 
Congdon at National City Bank of Cleve- 
land commented: “We believe the out- 
look for banking is good in the year to 
come. The importance of the role of the 
commercial banking system in financing 
the short and medium-term requirements 
has been re-established and the money 
market is being left more and more to 
the play of natural forces ... We face 
the future with confidence.” 

Data on reserves. While some financial 


writers have commented that there is 
still room for further progress, some of 
the banks in their annual reports did 
make apparent efforts to provide statis- 
tical data on reserves, to give a more 
complete disclosure of actual earnings. 
This was in line with the recommenda- 
tion of a special committee of the Na- 
tional Federation of Societies of Security 
Analysts. 

One of the banks that has gone to 
the greatest lengths to fulfill the re- 
quirements for a complete and satis- 
factory annual report, as set forth by the 
analyst committee, is Bankers Trust 
Company in New York. A seven-page 
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If verification means EXTRA WORK 
and more EXPENSE to you... 
then you'll like the ease and efficiency of our 


VERIFICATION MAILERS 


Verification Form slips easily 
into typewriter 


Printed message with space for 
addressing 


Return envelope can’t be lost. . 
stays attached until used by customer 


Entire unit mailed in window 
envelope 


WE HAVE FOUR OTHER VERIFICATION 
SYSTEMS TO CHOOSE FROM 


Send for complete kit 


. it 





CURTIS 1000 INC. 


HARTFORD. CONN PAUL, MINN 





CLEVELAND, O 


ATLANTA, GA HOUSTON, TEX 


| staff and some college recruits are given 


' small business enterprises. 


| quirement as to the size of any account. 





section at the back of the book'et , 
entirely devoted to financial data, includ. 
ing a two-page explanation of how the 
bank arrives at the value of assets show) 
on its statement of condition, and , 
table of reserve accounts with the 19598 
changes. Irving Trust Company in Ney 
York also provided details as to reserves 
and tax savings related to reserves, 4 
statement of its loan valuation reserve; 
for the past five years was included 
in the annual report of the Chi vicagoy 
National Bank. 

Bank operations. In the bank discus. 
sions of internal operations, there was 
evidence of an accelerated trend toward 
the profit-sharing idea, at least among 
the large institutions. Such leaders as 
National City Bank, Chase National and 
Hanover Bank in New York, and the 
First National Bank of Chicago, referred 
to personnel-incentive plans based on 
institutional earnings. 

Also on the subject of personnel, 
Chemical Bank in New York cited its 
Senior Training Program designed to 
meet the growing need for executive 
talent as the bank’s business expands, 
Under this plan, certain members of the 


individual attention to fit them for added 
responsibility. The Chemical report 
states: ‘‘we advanced more employees to 
the official staff during 1952 than in 
any previous year.” 

Special roles. A few of the banks in 
their 1952 reports discussed their spe- 
cialized roles in the financial community. 
Thus President Kenneth K. DuVall noted 
that Merchandise National Bank of Chi- 
cago is a pre-eminently commercial bank, 
uniquely equipped through staff, facilities 
and philosophy to render “constructive 
financial service” to the medium-sized an¢ 


Similarly, the Hanover Bank manage; 
ment pointed out: “The greater part off 
our business is composed of substantial 
accounts from corporate and individua’ 
clients.” The report adds that Hanove! 
has not entered the field of retail bank: 
ing, although there is no minimum re 





Design ideas. Two of the most elaborate 
reports are from Dallas. The First 
National’s 36-page “slick” presentation 
is on enamel stock, has a cut-out cover 
design, numerous four-color illustrations 
of the bank’s improved quarters, and 
much other art work. Republic National’s 
report is comparable in its. striking colo¥ 
illustrations, and has individual sections 
which picture the activities of the various 
departments. As another feature, Re 
public has reproduced clippings from 
news stories to cite some of the yeal’s 
highlights for the bank. 

A series of illustrated panels giving 
“handyman hints” for use around thé 
house is a novel idea used in the repor 
of the Central National Bank of Cleve 
land. The examples given are typical 0 
the more than 1,000 helpful suggestions 
that have been advanced in the bank’ 
highly popular television program 
“Around Home.” ; 

An unusual front cover distinguishe! 
the report of the First National Bank 0 
Palm Beach. It is a reproduction in col0 
of a section of an original old mp ° 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


STATEMENT OF CONDITION, DECEMBER 31, 1952 


RESOURCES 


Cash and Due from Banks . . . . . . . «. $1,553,000,687.62 


U. S. Government Obligations, direct and fully 
Co ae ee ee ee 1,053,413,575.33 

















State and Municipal Securities. . . ... . 301,623,141.57 
ee a a a 187,053,206.32 
a a a ae a a ee 46,618,053.79 
eee. « « ee we ee +e *%e + + e * + Bee 
Accrued Interest Receivable . ..... -« 12,280,967.45 
Customers’ Acceptance Liability . . ... . 37,823,487.79 
Bemming Mousses 2. 5 st et hhh HUE 32,189,678.46 
ee ee ee ee ee ee ee ee ee ee 6,820,094.84 
$5,742,760,744.73 
LIABILITIES 

Depoets. «6+ «© «= = «© © 6 © th hUtlhUtlUle 6 SRT RLS 
Foreign Funds Borrowed ....... . 25,348,587.91 
Reserves—Taxes and Expenses. . . ... . 30,411,920.80 
ae ee ee ee ee ee ee ee 26,705,873.98 
Acceptances Outstanding . . ..... - 42,451,053.54 
Less: In Portfolio . . «© © © © © © © © @ 4, 263,385.29 


Capital Funds: 
Capital Stock. . . . «. « $111,000,000.00 


(7,400,000 Shares—$15 Par) 
Surplus. . . . . « « 219,000,000.00 
Undivided Profit . ... 45,106,662.04 





375,106,662.04 
$5,742,760,744.73 











United States Government and other securities carried at $428,472,639.00 were pledged 
to secure public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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Broker at left, in distinguishing cap, 
signals execution of order 


Florida, one of a famous collection on 
display at the bank. 

Sizable job. Preparation of the annual 
bank reports is no small year-end task. 
Just compiling the statistical data can 
be a big job; The First National Bank 
of Boston states that the accounting 
work of gathering, verifying and proving 
the figures for its report required the 
services of more than 100 staff members. 
The development of the copy and art 
work is another substantial project. 

However, the results are apparent in 
annual reports that are more informative 
than they used to be, more attractive, 
and more effective as an important public 
relations medium. 


American Stock Exchange 

Under the tradition-breaking leader- 
ship of Arizona-born Edward T. Mc- 
Cormick, 41, the colorful century-old 
New York Curb Exchange became the 
American Stock Exchange last month. 


6 





A trading session on Broad Street, New York City, in 1917. This was the Curb Market’s procedure from 1900 to 1921 





Telephone clerk in office above street 
relayed order to home office 


Mr. McCormick was named the Ex- 
change president April 1, 1951, after 16 
years service on the Securities and Ex- 
change Commission, where he had been 
a Commissioner since 1949. As Curb 
president he startled financial circles in 
June, 1952, by extending trading hours 
until 3:30 p.m. Subsequently, all other 
exchanges in the United States followed 
his leadership. Only recently he said 
that eventually trading hours would 
have to be extended until 5 p.m., in 
recognition of the westward trend of 
population, capital and business. He has 
also urged a “complete overhaul” of 
brokerage commission rates. 

Too narrow. “The designation of ‘New 
York Curb’ indicated only a local market 
in securities whereas, in fact, it is one 
of the two great national exchanges and 
by far the largest American market 
for foreign securities,’’ President Mc- 
Cormick said in explaining the name 
change. 

Mr. McCormick points out that the 
Exchange today offers trading in some 
875 issues from 21 countries, with a 








THE OLD .. . Nostalgic scenes 


from outdoor Curb Market 





total value exceeding $18,000,000,000. 

These figures make evident how far th 
Exchange has come in the past century 
since it began outdoors (like all th 
world’s major securities markets), i 
the streets of New York’s financial dis 
trict. 

Although history is vague about it 
origin, the version most widely accepte 
is that the Exchange had its beginning 
sometime between the discovery of gol! 
in California in 1849 and the start 0 
the Civil War. 

Three theories. Some say the firs 
brokers were marine auctioneers whi 
saw more profit in selling securities thal 
in knocking down ships’ cargoes. Otherg™st 
say gentlemen investors met their feg”!S!to 
lows at Wall and Hanover Streets ig‘tock 
lower Manhattan to check values of 4 
their holdings and gradually develope§"> ¢ 
a market. Still others believe the origina "co 
curb traders merely preferred to des get a 
in unlisted securities. 

After moves to several locations i 
the financial section, the market finall} 
settled in Broad Street. From 1900 t 
1921, the outdoor trading was one of th¢ 
sights of New York—just as it had bee 
in Amsterdam where the first securitie 
market operated under the sky in th 
sixteenth century. 

Brokers screamed and gesticulated 1! 
a sign language which seemed bedlam 
compounded to the uninitiated. Yet mil 
lions of dollars changed hands daily 
with nothing more than a hand signe 
to confirm the deal. ; 

The evolution. By 1908, a few leadin 
brokers organized the New York Cur 
Agency and thus began the self-policim 
which has evolved until today few bus! 
nesses or professions impose such string 
ent standards upon their members. 

By 1911, the Agency became the Ne 
York Curb Market Association, mem 
berships were listed, and trading how! 
enforced. 
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THE NEW ... “Curb” is now 


American Stock Exchange 


By 1921, prestige and business of the 
market had grown so that it moved in- 
doors, into a specially designed $3,000,- 
000 building on Trinity Place. This 
original building was incorporated in a 
l4-story building built around it and 
opened in 1931. It is the present im- 
posing home of the Exchange. 

Despite the miles of electrical wiring, 
pneumatic tubes and most modern com- 
munication systems, it was found the 
old hand signals evolved in curb trading 
were fastest and most efficient, and they 
are thus continued. This helps to make 
the Exchange, even today, one of the 
most colorful sights for New York 
visitors and probably the swiftest-acting 
stock exchange in the country. 

John Sheehan, public relations direc- 
tor, emphasizes that visitors are always 
welcome in the gallery where they can 
get an overall view of the operations. 
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Investment Risks 


What experience studies are available 
to institutional investors, identifying the 
specific risk factors that appear to pro- 
duce better or poorer investment results 
for bonds, mortgages, preferred and 
common stocks? 

Quite a number of studies recently 
completed or under way probe in detail 
Into experience with each major class 
of investment. A summary of the help- 
ful data that is now available, with an 
Interpretation of the salient findings, 
as been made in a paper prepared by 
Mrs. Eleanor Bagley Daniel, research 





massociate, The Mutual Life Insurance 





Company of New York. It is said to be 
the first time that all the large-scale 
investment risk studies have been 
brought together” in one report. 
Corporates. In the corporate bond cate- 
gory, Mrs. Daniel singles out the monu- 
menta! project by the National Bureau 
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RFC Administrator Harry A. McDonald 
at name-changing ceremony 


of Economic Research, which under the 
direction of Dr. W. Braddock Hickman 
records experience on virtually all fixed 
coupon single maturity domestic bonds 
in the American market from 1900 
through 1943. The preliminary results, 
says Mrs. Daniel, seem to stress above 
all the importance of careful selection 
of industries, with due regard to forces 
of growth and deterioration. She also 
ventures the opinion that the point in 
the cycle at which bonds are offered will 
also prove to be an important determi- 
nant of investor experience. 

Mortgages. In the field of risk knowl- 
edge on urban mortgages, reference is 
made to such studies as John Lintner’s 
examination of the Massachusetts sav- 
ings banks (1918-1946), and the three 
National Bureau analyses by R. J. 
Saulnier, Carl Behrens and O. Lowell 
Harriss, dealing with mortgage experi- 
ence of life insurance companies (1920- 
1946), commercial banks (1920-1947) 
and the HOLC (1933-1951). 

“These studies confirm the impor- 
tance of close attention to fundamental 

































Edward T. McCormick, dynamic head 
of American Stock Exchange 


economic forces and trends which com- 
prise the background of any specific 
mortgage transaction,” says Mrs. Daniel. 
“On the whole, loans made at the peak 
of the real estate cycle or in its declin- 
ing phase have shown notably poorer 
experience.” She’ especially warns 
against boom optimism on property ap- 
praisals, and undue reliance on the 
“magic” of amortization. Thus_ one 
sample of loans made in New York City 
between 1900 and 1943 showed that, on 
all loans made after 1925, no subsequent 
appraisal through 1943 ever equalled the 
original, and later appraisals went as 
low as 8% of the original. “Obviously, 
no amortization could offset such fan- 
tastic fluctuations to make loans based 
on these appraisals sound,” Mrs. Daniel 
asserted. “The lender’s solution had to 
be wariness of boom psychology.” 

In general, loans in the largest cities 
and metropolitan areas have had higher 
foreclosure rates. And in the past, larger 
residential loans have occasioned larger 
foreclosures and losses. 

Common stocks. Studies on the com- 
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parative net return from common stocks, 
and their efficacy as a hedge against 
inflation, were also cited. One, a 1949 
report prepared by New York trust in- 
stitutions, covered 227 restricted and 
unrestricted personal trusts over the 
period 1926-1947, and showed a definite 
income advantage for the unrestricted 
trusts with common stock holdings, but 
greater instability in market valuation 
and much less uniform results. 

Broad comparisons. Some surprising 
findings were unearthed in other re- 
searches. Thus a study by the research 
division of Mutual Life of New York, 
covering yields and losses on all invest- 


ments for 14 companies, cast doubt on 
the investment truism that higher yields 
are obtained only at the expense of 
higher losses. The two bore no discern- 
ible relationship; in fact, two companies 
whch started by taking among the low- 
est net yields wound up with much the 
largest losses. Of the seven companies 
that realized the highest yields after 
gains and losses, six put out their funds 
at the highest yield to begin with. “This 
suggests that skillful investment man- 
agement might even succeed in maxi- 
mizing yields and minimizing losses at 
the same time,”’ observes Mrs. Daniel. 
In citing other findings which did not 





Half million Migrants create 




















investment opportunities 


TODAY one Australian in every seventeen is a ‘NEW AUSTRALIAN.” 
Since World War II, 500 thousand migrants have increased Australia’s 


population to 842 million people. 


DIRECT’ your customers’ enquiries to A.N.Z. Bank, which is ready 
and equipped to supply detailed information on all aspects of business 
conditions in Australia and New Zealand. 


AUSTRALIA ann NEW ZEALAND BANK 
LIMITED 


in which 
BANK OF AUSTRALASIA 
Established 1835 





are merged 
THE UNION BANK OF AUSTRALIA LTD. 
Established 1837 


Principal Office for Australia and New Zealand: 
394 COLLINS STREET, MELBOURNE, AUSTRALIA 


Principal Office for New Zealand: LAMBTON QUAY, ie. NEW ZEALAND 
Head Office: 71 CORNHILL, LONDON E.C. 


Over 720 Branches and Agencies throughout Australia and New aod in Fiji, and in London. 
Agents in all parts of the World. 


TOTAL ASSETS EXCEED £A400,000,000. 
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USED VAULT DOORS 
TELLERS CHESTS 


SAKE DEPOSIT BOXES 
NIGHT DEPOSITORIES 


VAULT VENTILATORS 
BURGLAR PROOF CHESTS 


DRIVE-IN WINDOWS 








The Guardian Burglar Proof Equipment Co. 
6219 Detroit Avenue, CLEVELAND 2, OHIO 














follow an expected pattern, she fur-he 
comments: “Such puzzling relations ips 
emphasize once again that investmert is 
not a simple process of sorting sl.eep 
from goats, of buying ‘good’ bonds and 
rejecting ‘bad,’ but a complex business 
of balancing probable losses against re. 
turns over an investment period which is 


in itself an important consideratio. in pVe™ 

the yield calculation.” A 

instal 

Bank 
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How “The Corn’? Grew 

On October 9, 1852, eight business. down 

men met in bustling New York City parki 

with its half-million population, to or. peak- 

ganize a bank in connection with the help 
activities of the grain mart called the 5 

pon 

Corn Exchange (now known as the New § , iy, 

York Produce Exchange). depos 


The bank’s name memoralized the Th 


original merchants and_ traders in the di 
“corn,” the old English name for grains, is equ 
For the institution that opened for busi- the d 
ness on February 1, 1853, in the center from 
of the wholesale trade district, was called ing” 


The Corn Exchange Bank. Wh 
The institution, now known as the 
Corn Exchange 
Bank Trust Con- 
pany, prospered 
from the start 
and on its 100th at 
birthday anniver- § p), 
sary this month 
has total re- 
sources of some 
$820,000,000. It 
has paid divi- 
dends every year Me 
for the past 99 BNeil 
years. trolle: 
Listed on Ex. §laime 
change. The bank’s stock was first list- Fork 
ed on the New York Stock Exchange— [Nn 
on January 19, 1853, and currently it f'ePort 
is the only bank stock listed on the Big #S*'Ve« 
Board. The Exchange for three years peak | 
occupied the top floor of the bank’s first §°*!ved 
permanent quarters, a four-story brick 35 sec 
building erected in 1854 at William andj 4 | 
Beaver Streets. wud 
The old Corn Exchange Bank was pttenc 
like the other banks in those early days, lable 
which, faithful to the nature of their — 
origins, adhered closely to the trades eg 
which caused their being. The establish- fF 
ment of the bank in conjunction with 
the local grain exchange began a rela- 
tionship of mutual interdependency that 
lasted for many years. Dealers in re- 
lated commodities such as cotton and 
coffee also patronized the bank. From 
experience in this trade field was born 
the technique of warehouse receipt 
financing which Corn Exchange report- 
edly was the first bank to adopt. 
Branch banking pioneer. President 
John R. McWilliams points out that an- 
other first for “The Corn” was the 
establishment of branch banking in 
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New York. This marked a decided break rg t 
with local banking tradition and ulti- oy ' 
e 





mately resulted in the establishment of F 
the present 78 branches through which 
the many services of this major banking 
institution are extended to the farthest 
corners of Greater New York. 
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BANKING NEWS 








New and Busy ““Snorkels”’ 

A completely new type of “snorkel’’ 
instalied recently by the Mercantile 
Bank & Trust Company, Kansas City, 
Missouri is reported by the bank’s vice- 


Fpresident, Roland Petering, to have the 
Swhole community buzzing. 


The bank is located in a congested 
downtown area with only limited nearby 
parking, creating problems during the 
peak- and off-hour business rushes. To 
help solve the problem, the bank hit 
upon the idea of installing a hollow tube 
at the curb to enable motorists to drop 
deposits into a basement vault. 

The steel tube is three feet high, has 
the diameter of a utility light pole, and 
is equipped with prong devices to “trap” 
the deposits and prevent the wayward 
from conducting any successful “‘fish- 
ing” expeditions. 

When deposits are made during bank- 
ing hours, or at any other time, they fall 
into a 3 x 3 x 4-foot vault cubicle onto a 
rubber mat. After processing, verified 
duplicate deposit slips are mailed to the 
depositor, together with a specially de- 
signed envelope. 

The bank has reported the device 
successful even during its initial testing 
stage. 


od 


Meanwhile, in St. Petersburg, Florida, 
Neil N. Muzzy, vice-president and comp- 
troller of the Union Trust Company has 
claimed that his bank has the busiest 
snorkel in the United States. 

In support of the claim, Mr. Muzzy 
reports that the average number of cars 
served daily is over 250, and that on one 
peak 5-hour. day recently, the bank re- 
ceived 521 deposits, or about one every 
35 seconds. 

A large imprinted umbrella was put 
over the snorkel recently to protect the 
attendant from St. Petersburg’s “‘inevi- 
table” sunshine, and Mr. Muzzy adds, 
“Such shelter might be useful in Cali- 
fornia and other less fortunate climes 
for protection against rain and snow!’’ 
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Protit-Sharing Plans 


_ Three of the country’s largest banks 
nh recent weeks have announced plans 
lor instituting varying forms of profit- 
sharin plans, as adopted by each bank’s 
oard of directors and subject to the 
Approval of the shareholders. 

National City Bank of New York. This 
bank in December announced that its 
thareholders would be asked in January 
0 approve a profit-sharing plan. 

In tie letter to the stockholders, the 
blan was described as covering officers 
ind en ployees of the bank, City Bank 
arme's Trust Company, and_ sub- 
diaries, who are participants in the 
ank’s retirement plan, have reached 
1 yeors of age, and have completed a 
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Mercantile Bank & Trust Company 
Ingenious development 
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Union Trust Company 


Claimed “busiest”? snorkel 


minimum of five years of _ service. 

Profits to be shared under the plan 
will be limited to the smaller of: (a) 
3 per cent of the combined net operating 
earnings of the bank and trust company 
before taxes, or (b) one-quarter of the 
amount of such earnings, after applica- 
ble taxes, remaining after deducting a 
return of 5 per cent of the combined 
average capital funds of the bank and 
trust company. 

National City employees will share at 
the rate of 5 per cent of their annual 
salaries up to $6,000. Any profit sharing 
monies remaining after this basic divi- 
sion is fully satisfied will be distributed 
to employees earning over $6,000 at a 
rate not to exceed 7% per cent of the 
amount of their annual salaries over 
$6,000, or % of the residue of that 
year’s combined net operating earnings, 
after applicable taxes remaining and 
after deducting 5 per cent of the com- 
bined average capital funds of the bank 
and trust company for such year. 

The National City plan is designed to 
supplement the bank’s retirement, group 
insurance and hospitalization plans. 

First National Bank of Chicago. In 
Chicago the First National Bank last 


month sought the approval of its stock- 
holders for an employees’ profit-sharing 
plan which would cover the full-time 
banking employees who have completed 
five years of continuous employment 
with the bank or the affiliated National 
Safe Deposit Company, 

Total employment at Chicago First 
National is around 2,500, and all con- 
tributions to the plan will be made by 
the bank and the deposit company. 

If the plan is approved, the bank 
will set aside 7 per cent of its capital 
stock surplus and undivided profits for 
1953 and subsequent calendar years. 
After the 7 per cent deduction, the bank 
plans to contribute an amount which 
will either be equal to the lesser of 20 
per cent of the remainder, or 13 per 
cent of the aggregate salaries paid dur- 
ing the year. The profit-sharing benefits 
will be based on a flat percentage of 
salaries with 13 per cent the top limit. 

The Chicago First National’s plan has 
been approved by Government wage and 
salary stabilization agencies, as well as 
by the Bureau of Internal Revenue. 

Chase National Bank. The country’s 
third largest bank, Chase National in 
New York City, last October distributed 
to its organization a memorandum which 
described a proposed Thrift Incentive 
Plan, said by the bank to be a form of 
profit-sharing. 

The plan has been submitted to Fed- 
eral regulatory agencies for approval, 
and the bank’s employees were reminded 
in the memorandum that the summary 
of basic provisions could not be made 
final until all appropriate authorities 
had indorsed the plan. 

Under the main features of the plan 
as described in the memorandum, em- 
ployees who voluntarily elect to do so 
may contribute 2, 4 or 6 per cent of their 
salaries toward building a reserve fund. 
The bank’s contribution to the fund will 
be based on net operating earnings be- 
fore income taxes each year and the 
greater the earnings the greater the 
contributions may be. 

Permanent members of the bank’s 
staff are eligible to join the plan if they 
are 25 years old and have completed at 
least one year of bank service by Jan- 
uary 1 of each year in which the plan 
is operative. 

Based on rough estimates, the bank’s 
contribution in 1952, if the plan had 
been operative, would exceed 8 per cent 
of the annual salaries of eligible partici- 
pants. In no case, however, would the 
bank’s contribution exceed 15 per cent 
in any one year of a participant’s salary. 
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Junior Banks Set Goals 


Two cardinal aspects of the worthiness 
of Junior Achievement banking are 
shown by the 1952 results of two such 
groups in the country, namely, that the 
teen-age operations are excellent “prov- 





il 











ing grounds” for. future bank and 
financial institution employees, and that 
the junior efforts can sometimes go far 
beyond the miniature stage. 

Cleveland, Ohio. As a result of their 
efforts in 1952 the First Ohio Junior 
Bank, sponsored by the Society for Sav- 
ings, Cleveland, were able to invest in 
two $1,000 U. S. Treasury bills and 
opened a $1,000 savings account with 
their sponsoring bank. 

At the end of the year the group 
helped other J. A. companies liquidate 
their organizations and issued 3,085 
liquidating dividend checks charging 3 
cents per check. Then the junior bank 
liquidated itself by paying its own teen- 
age stockholders a 20 per cent dividend 


in addition to what some of them earned 
as employees of the bank. 

The original group of 22 youngsters 
got together at a luncheon meeting, 
capitalized at $240, oversold their stock 
by $61.50 and with the $301.50 capital, 
launched their enterprise. 

They set up at the Junior Achieve- 
ment center and got 44 out of 45 of the 
local J. A. companies to deposit their 
funds with their First Ohio bank and 
clear all banking transactions through it. 

The services that First Ohio Junior 
extended to other J. A. groups included 
individual commercial accounts for each 
company, loans at nominal interest, 
check-cashing and change-making, mak- 
ing up payrolls with exact amounts of 






























* You can meet all of 
your customers’ for- 
eign banking require- 
ments by using the serv- 
ices of our complete For- 
eign Department. 


Through a network of 
banking contacts in foreign 
countries, and the experienced 
staff of our Foreign Depart- 
ment, we provide Commercial 
Letters of Credit, Foreign Cred- 
it Information, Import-Export 
Regulations, Collections and 
Transfers, Foreign Currency Rates, 
Foreign Market Assistance and many 
other services. 


Make the Commerce Foreign De- 
partment YOUR Foreign Department. 


*Kansas City's Oldest 
and Best Equipped 
Foreign Department 


Your Bank’s 
Doorway to 
International 


Trade 








(Ommerce Jrust Ompany” 


Capital he a 2/7 Mellon Dollars 


KANSAS CITY'S LARGEST BANK 
Established 1865 


MEMBER FEDERAL DEPOSIT 
INSURANCE CORPORATION 








| Achievers were told by their 


| and executive committee member; Can- 
| dido Banducci, head office credit de- 








change, and issuing monthly statements 

This banking experience was such fine 
training that two of the junior benk’s 
officers were given regular employment 
by two Cleveland banks and others jaye 
been approached for employment. 

San Francisco, California. A remark. 
able record was attained by the Bank 
of America’s group, Bank of Achievers 
when the youngsters reached the fo!low. 
ing goals by the end of 1952. 

$13,344 in total deposits. 

$1,907 in payroll, rent and charitable} 
bequests. | 

20 per cent dividend distribution, the) 
maximum. 

10,000 checks and items processed, 

1,700 commercial and savings ac.} 
counts received. 

At the 1953 organization meeting the 
15 teen-age charter members of Junior 
Senior ff 
advisers that they would have to set 
some high performance goals to equal 
their 1952 record. The Bank of Amer- 
ica’s youth advisory staff includes Mrs. 
Claire Giannini Hoffman, bank director 







































Lift for Junior Achievement 


partment; Joseph Armanini, assistant 
cashier and loan officer; Emmett Riley, 
assistant cashier and chief clerk; and 
George Pope, assistant cashier and loan 
officer. 

The 1952 operations of the youth 
group had a modest beginning from 15) 
bank shares sold at 50c each. In the 
coming year the group’s activity will be 
enlarged to include safe deposit boxes, 
cashier checks and a new vacation club 
account, 

The photo shows Mrs. Hoffman pre 
senting the charter to Joseph Verdu, 
Achievers’ president, in the presence 
of Mr. Banducci. 
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Unit Drive-In 

Complete surveys among the bank’: 
customers, local businessmen and othe! 
drive-in operations were conducted by 
V. B. Marcussen, vice-president of the 
Hudson Trust Company, Jersey City 
New Jersey prior to their opening if 
January, 1952, of a unit drive-in facility 

Time of service. Even though all othel 
banks in the area of 100,000 popuiatio 
were extending Monday evening service 
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“Signal says tourists coming—don’t take 





any cheques but American Express Travelers Cheques.” 





Honest Injun — American Express Travelers 
Cheques are easier to cash, in more places, 
than any other travelers cheques. 

Heap good reason, too! More than 60 years 
of service, backed by vigorous national adver- 
tising and promotion, have made American 
Express Travelers Cheques the best-known 
cheques by far... instantly recognized and 
accepted in a million places. 

In travelers cheques, that difference in 


acceptability is the big difference—the wide 
margin that separates the best from “almost 
as good” for your customers. 

When you think how much your bank 
spends to get a new customer—how much you 
invest in advertising—can you run the risk of 
embarrassing him? Give your customers top 
value for their purchase price with American 
Express Travelers Cheques—the best travelers 
cheque service in the whole wide world! 


AMERICAN EXPRESS TRAVELERS CHEQUES 


Safety plus Service no other cheques can offer! 








it was disclosed by the survey that Thurs- 
day evening would suit the public better 
than any other. 

It was further found that by opening 
the drive-in one hour later each morning, 
the time could be used by the drive-in 
tellers in assisting in other teller work, 
since most businessmen did not transact 
their business in that first hour. 

Types of service. It was also finally 
decided upon the basis of the surveys 
that any attempt to limit the services of 
the drive-in would defeat the bank’s pur- 
pose, namely to increase business through 
greater customer service. Therefore, vir- 
tually all types of bank services are ex- 
tended by the drive-in, except for such 
time-consuming tasks as loan applications 
or discussions of particular customer 
problems. The service includes the open- 
ing of checking and savings accounts. 

Customer reaction, As with all new 
services, the drive-in was started with 
hopes for a rush of business, and was 
staffed by four tellers. However, despite 
heavy newspaper and other advertising 
fully describing the use of the new serv- 
ice, the customer attitude was “you first.” 
This reluctance caused a reduction in the 
staff to three tellers, and it was found 
necessary to have the lobby tellers 
“guide” customers to the drive-in service. 

Once the customers used the service, 
however, they rarely returned to the lob- 
by windows. The result was that lobby 
congestion was relieved, and most pay- 
rolls were picked up at the drive-in win- 
dows. The drive-in transactions steadily 

















Transactions at this drive-in now exceed 10,000 monthly 


increased and are now at the 10,000 per 
month point; they are still increasing. 
Moreover, an increase of 30 per cent in 
checking accounts and 20 per cent in 
savings accounts in one year was at- 
tributed to the drive-in service. 

Structure facilities. The drive-in quar- 
ters were made as self-sustaining as pos- 
sible. The structure is island type with 
windows on each side. Offices are leased 
on the second floor. The two entrance 
pavements are wide enough to permit two 
cars to pass each other. 


The teller enclosure is fully air-con- 
ditioned and sound-proofed, and provides 
a special bullet-proofed door for emer- 
gency exits. All tellers are in one large 
room containing five windows, permitting 
a teller to service any window. Two-way 
communication with customers and direct 
communication with the bookkeeping de- 
partment is provided. 

Entrance to the drive-in unit is by way 
of a tunnel leading to the basement of 
the main bank, and the tunnel is large 
enough to roll a teller’s truck to the stair- 








One way to judge the 


value of a correspondent 
bank relationship is to try 
it out for a year and see 
how it operates. An easier 
and quicker way is to select 
American National in 
Chicago . . . your guarantee 
in advance of complete 


satisfaction! 











Assets 
Cash and due from 
NE rn os $ 89,635,215.11 
United States 
Government 
obligations...... 91,800,707.67 
Obligations of 
instrumentalities 
of the United 
eae 8,604,897.85 
State and municipal 
securities....... 16,158,293.02 
Other bonds and 
securities....... 11,676,272.71 
Loans and 
discounts....... 88,112,654.01 
Federal Reserve 
Bank stock...... 300,000.00 
Customers’ liability 
on letters of 
credit and 
acceptances..... 2,324,492.94 
Accrued interest 
receivable....... 602,815.38 
Other assets....... 157,187.92 
$309,372,536.61 











Statement of Condition 
AS OF DECEMBER 31, 1952 


United States Government obligations and other securities are pledged to secure public and trust 
deposits of $32,378,006.74,and for other purposes as required or permitted by law. 


American National Bank 
and Trust Company of Chicago (& 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


LA SALLE AT WASHINGTON, CHICAGO 90, ILLINOIS 


Liabilities 
Capital stock...... $ 4,000,000.00 
3 6,000,000.00 


Undivided profits . . 1,437,181.39 


Reserves for taxes, 
interest, 





contingencies, etc. 2,390,777.49 
Unearned discount. 1,563,174.29 
Other liabilities... . 411,210.55 
Liability on letters 
of credit and 
acceptances..... 2,324,492.94 
Deposits: 
Demand . ...006. 260,192,603.72 
Savings......... 23,131,339.23 
Other Time..... 7,921,757.00 
291,245,699.95 
$309,372,536.61 
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THE HANOVER BANK 
Reports for 1952 


“The Hanover Bank continues to rank among the leading banks of the 
country in correspondent bank relationships. It is gratifying that nearly 
600 domestic banks of our 2400 banking correspondents here and abroad 
have been our customers for more than half a century.” — From The Hanover 
Bank’s 1952 Annual Report. 


TRUSTEES Statement of Condition, December 31, 1952 


WILLIAM A. M. BURDEN 
W. A. M. Burden & Co. 
LOUIS S. CATES 
Chairman of the Board ASSETS 
Phelps Dodge Corporation 


COLBY M. CHESTER Cash and Due from Banks . . . . « «§ 561,341,671.50 
onorary Chairman eos 
Gesneil ood Canbeceilon U. S. Government Securities . . . . . a 511,476,756.66 
FRANK A. CHRISTENSEN ve wr 
te 2 Mate State and Municipal Securities. . . . . . 3754173955+44 
America Fore Insurance Group Ocher Secustiies _ aene 
JOHN B. CLARK _ ; ° . . . ° . ° . . 3,044,140. 
resident, The Clark Thread Co., Inc. 
JARVIS CROMWELL Loans and Bills Purchased. . . . 2. . « 690,746,173.08 
chairman of the Finance Committee 
Iselin-Jefferson Co., ae. ” Real Estate Mortgages ° ° ° ° ° e ° e 7,269, I 79-31 
GEORGE W. DAVISON ° 
Honorary Chairman Seep OO KG 8,950,011.00 
oS ame | ee ee ee ee ee ee 2,420,903. 34 
Union Carbide and Carbon Corporation = > Liabili 
THOMAS DICKSON Customers iability on 


President, Berlin and Jones Co., Inc. 
bag an G. DUNNINGTON 
trorney 
Dunnington, Bartholow and Miller $ . 2849, I 99,8 55+ 16 
WILLIAM A. ELDRIDGE 
Vice Chairman 
WILLIAM F, C. EWING 
poms 4 Smith, I d 
exander Smith, Incorporate 
WILLIAM S. GRAY LIABILITIES 
Chairman of the Board 


Acceptances Outstanding . 2. « « « 155933,064.72 














C. JARED INGERSOLL — i P $1,676,834,062.46 
Kanees, Gidehona and Gall Railay Ca. cceptances . . . . . $25,681,293.48 
* Chairman ofthe Board In Portfolio . . . . 8,667,544.03 17,013,749.45 
JOSEPH H. McCONNELL Reserves: 
Metioanl Grendesding Compuis Tee, CE OS lk lt CU 12,037,738.93 
+. 5. See JR. Dividend: 
J. by, mg JR. Payable January 2, 1953. . + + « « 1,200,000.00 
co — serine 
AUGUSTE G, PRATT urplus . . . « « + 100,000,000.00 
The Bobcoch and Wilcox Company Undivided Profits . . . 18,114,304.32 __142,114,304.32 
Fete Wane Electric Corp. $1 849, : 9958 55+ a6 


LUCIUS F. ROBINSON, JR. 

Aitorney, Robinson, Robinson and Cole 
JOHN P. STEVENS, JR. 

Chairman of the Board 

J. P. Stevens & Co., Inc. 


WILLIAM WOODWARD, JR. 
New York 


There are pledged to secure public monies and to qualify for fiduciary powers 


U. S. Government Securities carried at $93,318,997.07 
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way leading up into the drive-in. 
Working space for the tellers is large 
enough to admit savings and tellers ma- 
chines and coin-changers, ample drawer 
space for currency, as well as consider- 
able storage space for supplies such as 
checkbooks, forms, etc. A complete cus- 
tomer signature file and a safe with in- 
dividual lockers are also provided. Teller 
convenience is further served by a water 
cooler and complete lavatory facilities. 


* e > 


Association Meetings 

Already the 1953 calendar shows many 
bank and financial association meetings 
that have been scheduled for the first 


few months of the year and at points 
throughout the country. 

A.B.A. On the 26th and 27th of last 
month the American Bankers Associa- 
tion held its National Credit Conference 
in Chicago (see page 33). 

In New York on the 9th, 10th and 
11th of this month, A.B.A.’s 34th Mid- 
Winter Trust Conference is to be held 
at the Waldorf Astoria Hotel, New York 
City. In Los Angeles on February 9, 
10 at the Statler Hotel, the A.B.A. 
Western Regional Savings and Mortgage 
Conference will be held. 

On March 2, 3, 4 about 1,000 of the 
nation’s leading bankers in the savings 
and mortgage field will meet at New 
York’s Statler Hotel to attend the an- 
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Fast, effective service 
in and to all three 
Pacific Coast States 


When you need Coastwide service, you obtain 
all the facilities of all our offices in three Pacific 
Coast States. Yet, when you need “‘local’’ 
service, you'll find each of our offices properly 
keyed to the tempo of its own operating area! 


IN CALIFORNIA 

San Francisco 

Heap Orrice: 400 California Street 
Mission BRANCH: 16th & Julian Ave. 


IN OREGON 
Portland: 330 S.W.Sixth Ave. 


IN WASHINGTON 
Seattle: 815 Second Avenue 
Tacoma: 1011 Pacific Avenue 


THE BANK OF CALIFORNIA 


NATIONAL ASSOCIATION 


Incorporated in 1864 











WHETHER YOU’RE A CORRESPONDENT BANK OR NOT: 


Give Us 


A Job 


To Do 


Send us your toughest problem... 
Phone LAfayette 3-6800, ask for Correspondent 
Banking Service and get action—fast! 


The Netionat Shawmut Bank pat 


40 Water Street, Boston 


Capital $10,000,000 





Surplus $20,000,000 


Member Federal Deposit Insurance Corporation 





nual A.B.A. Savings and Mortgage Con. 
ference. Later in the month on March 
20, the Country Bank Workshop of the 
A.B.A. will meet in Louisville, Kentucky, 

A National Instalment Credit Con. 
ference sponsored by the A.B.A.’s Ins<al- 
ment Credit Commission will be helc in 
Chicago March 23 through 25. 

N.A.B.A.C. The plans for five 1953 con. 
ventions of the National Association of 
Bank Auditors and Comptrollers are 
moving ahead fast, Darrell R. Cochard, 
N.A.B.A.C. executive secretary, has re- 
ported. 


Mr. Cochard has said that in keeping 


with N.A.B.A.C. custom, four regional 
conferences will be held, as follows: 
The Eastern Regional at Baltimore, 
Maryland, April 19-22; Northern Re- 
gional at Omaha, Nebraska, June 18-20; 
Southern Regional at Memphis, Tennes- 
see, April 27-29; and the Western Re. 
ginal at Los Angeles, California, June 
11-13, 1953. 

The National Convention of N.A.B.- 
A.C. is scheduled for October 19-22, 
1953, in New York City. 

M.B.A. On January 27, 28, 29 in New 
York City the Mortgage BankerseAssoci- 
ation held its first educational meeting 
at New York University. The second 
annual Washington Conference was held 
in the capital on January 14-16, 1953. 

Other M.B.A. meetings scheduled are 
mortgage clinics in Chicago, February 
12-13 and in New York, April 13-14, 
1953. 

Other Meetings. The Financial Public 
Relations Association will hold one-day 
regional conferences in four cities during 
February: in New York on February 20, 
in St. Louis on February 23, in Chicago 
on February 26, and in Omaha on Febru- 
ary 27. 

On March. 22-24 the Independent 
Bankers Association will hold a conven- 
tion at Atlanta, Georgia. 

The Annual Midwest Conference of 
The Robert Morris Associates will be 
held at the Palmer House in Chicago on 
February 20, 1953. 


° e e 


Banks as Weathermen 


With thanks to the Central National 
Bank, the people of Peoria, Illinois can 
now glance to the bank’s rooftop and 
know what the weather will be for the 
ensuing 24-hour period. That is, depend- 
ing on the accuracy of the U. S. Weather 
Bureau forecasts. 

A ball perched on top of a long flag- 
pole like, staff, the latter of which is 
divided for lighting three alternating 
sections, makes up the “weatherstick.” 
The news ad and ecards explain the 


different signals given as: Ball—alwaysf 


red for aircraft warning; steady, n0 
rain; flashing, rain or snow. The stick— 
red, warmer; green, colder; yellow, 
no change. 


eo 


Acting also in the public interest, The 
Marshall and Ilsley Bank of Milwaukee 
recently installed a 40-foot weathel 
tower, said to be the first outdoor weathe! 
guide of its kind in Milwaukee. 
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The hand of dishonesty is taking an increas- Association, simply by manipulating the card 
ingly heavy toll these days. in the slot. The amount slides instantly and 
easily into view. 
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That’s why it’s a good idea to examine your 
Bankers’ Blanket Bond closely to see that the This convenient desk device is free, of 
amount of your protection gives you the course. Talk over your Bankers’ Blanket Bond 
margin of safety you need. Insufficient pro- with the Indemnity Agent—make sure it gives 
section: invites dineseec! you full protection against all insurable haz- 
ards. And ask your Agent for your copy of the 


Bankers’ Automatic Calculator. 











To help you determine the amount of cov- 
erage you need, your Indemnity Agent will 

An added feature of oe f ‘ 

this catewator isade- be happy to give you a handy Bankers’ Auto- 


vice by whicl 
comrute automaticat. matic Calculator. You can find the suggested 


ly the : 
tt pos tise on charge mor amount of Bankers’ Blanket Bond coverage, 
lwau larve selection of ded b he A : Bank 

weathell loa: amounts at foc. aS recommended by the American Bankers 


weathel different interest 
rates, 


INDEMNITY INSURANCE COMPANY OF 


NORTH AMERICA 


® 1600 Arch Street, Philadelphia 1, Pa. 
PROTECT WHAT YOU HAVEO 


~ 
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The forecasts are relayed from an au- 
tomatic control panel at Milwaukee Ra- 
dio station WISN. A 10-foot miniature 
of the weather tower is on display in the 
bank lobby and will also function from 
the automatic controls. 

As in the case of the Central National 
in Peoria, the Marshall & Ilsley Bank 
tower will signal the weather in illumi- 
nated intervals on the steel tower. 


° 4 . 


Employees Shown Beneilits 
The First National Bank of Cody, 
Wyoming recently made arrangements 
with the Kansas City Federal Reserve 
to obtain $40,000 in $2 bills for use 


by the bank’s customer, the Husky Oil 
Company. 

Using the 20,000 $2 bills to conduct 
a “cash pay day,” the oil company at 
the same time graphically demonstrated 
to its employees the manner and in 
what amounts the various deductions 
from payroll were disbursed. 

Some of the employees were surprised 
to see that in addition to their own 
deductions toward employee benefits, 
the employer spent about $124,000 on 
employee benefit plans above the million 
dollar annual payroll. Many of them 
were surprised to see that total costs 
of workmen’s compensation and un- 
employment compensation were paid for 
entirely by the employer. 








Get profitable 


e 


Te 


that 7, 


by converting to 7Aruf/tiCheck 
—and without investment! ° 


0 a TYPICAL 


Name oF BANK oW REQUEST 


Hundreds of well-managed banks, coast to coast, testify 
hriftiCheck is the most popular no-minimum-balance 


NEW accounts 


isTory 


New ACCOUNTS 
CONVERTING 
Weir ts Geek 





Plan. With the JhrdiiCheck Plan, you receive quality 
operating supplies, attention-compelling advertising and 
merchandising aids, and on-the-premises imprinting 
equipment—all without investment by the bank. *Pay- 


ment is based entirely upon 7hrfiChech’4 success at your 
bank. 


Ask us for proof of what other banks have accomplished 


by converting their Special Checking Accounts to Thndfi- 
Check! 


The initial step is easy and without obligation—simply 
write us for details. 


BANKERS DEVELOPMENT CORPORATION 


Sponsors of “ThriftiCheck” 


100 Park Avenue, New York 17, N.Y. LExington 2-2490 
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Benefit costs dramatized 


The employees were shown that only 
one $2 bill was left as net earnings 
from a total of 50 such bills used to 
represent income. The fact that most 
employers received profits of 5 perf 
cent or less was emphasized and the } 
profit over investment was compared to 
that of a newsboy or a small retail 
grocer. 
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New Trust Quarters 


Attractive new quarters for the 
administration of personal trusts were 
recently occupied on the eighth floor of 
The Public National Bank and Trust 
Company, New York City. 

Steady growth of both the personal 
and corporation division of the bank’s 





Growing trust department 


trust department made the change neces- 
sary. Corporate trusts and agencies will 
continue to be administered in expanded 
quarters on the lower banking floor. 


e e Ad 


Terse Advertising 


Back in 1933, A. D. MacDonnell, 
president of the Metropolitan Bank of 
Lima, Ohio, started a newspaper ad canl- 
paign with nothing more filling the] 
space than the bank’s name and this 10- 
point type comment: “In selling and ad- 
vertising one sure way to kill a good 
idea is to smother it with words.” 
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NATIONAL BANK OF DETROIT 


COMPLETE BANKING AND TRUST SERVICE 





STATEMENT OF CONDITION, DECEMBER 31, 1952 


RESOURCES 


Cash on Hand and Due from Other Banks 
United States Government Securities 
Other Securities 
Loans: 

Loans and Discounts 

Real Estate Mortgages . ; 
Accrued Income and Other Resources . ; 
Branch Buildings and Leasehold Improvements 


$ 452,048,365.48 
722,148,022.91 
142,427,949.88 


$ 331,674,421.48 
69,758,980.66 401,433,402.14 


5,308,022.13 





3,885,674.61 
Customers’ Liability on Acceptances and 
Letters of Credit 7 « 2,360,536.43 





$1,729,611,973.58 








LIABILITIES 


Deposits: 

Commercial, Bank and Savings 

United States Government . 

Other Public Funds eres 
Accrued Expenses and Other Liabilities 
Dividend Payable February 2, 1953 
Acceptances and Letters of Credit . 
Capital Funds: 

Common Stock ($10.00 Par Value) . . $ 15,660,000.00 

Surplus .. . 45,000,000.00 

Undivided Profits 14,043,470.59 


$1,471,418,451.95 
121,168,983.59 
46,326,204.81 $1,638,913,640.35 
12,851,326.21 
783,000.00 
2,360,536.43 





74,703,470.59 
$1,729,611,973.58 











United States Government Securities carried at $170,111,841.87 in the foregoing 
statement are pledged to secure public deposits, including deposits of $16,751,339.29 
of the Treasurer-State of Michigan, and for other purposes required by law. 





HENRY E. BODMAN 
ROBERT J. BOWMAN 
PRENTISS M. BROWN 
CHARLES T. FISHER 
CHARLES T. FISHER, JR. 
JOHN B. FORD, JR. 


BOARD OF DIRECTORS 


B. E. HUTCHINSON 
BEN R. MARSH 
WALTER S. McLUCAS 
W. DEAN ROBINSON 
NATE S. SHAPERO 

R. PERRY SHORTS 


GEORGE A. STAPLES 
DONALD F. VALLEY 
JAMES B. WEBBER, JR. 
R. R. WILLIAMS 

Cc. E. WILSON 

BEN E. YOUNG 


43 OFFICES IN METROPOLITAN DETROIT 
Garden City « Harper Woods « Inkster « Livonia « Plymouth « Wayne 


MAIN OFFICE—WOODWARD AT CADILLAC SQUARE—DETROIT 32, MICHIGAN 


Member Federal Deposit Insurance Corporation 
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Mr. MacDonnell’s “idea” of advertis- 
ing his bank with only epigrammatic 
comment was not smothered. Instead, 
the ads quickly caught the Lima and 
surrounding public fancy and the Metro- 
politan’s terse newspaper ads have con- 
tinued almost daily since the beginning. 

Sometimes the Metropolitan’s ad 
“capsules” are related to banking serv- 
ices. More often they are not, but touch 
upon politics, humor, philosophy, ete. 
The following are typical: 

“A wife with horse-sense never be- 
comes a nag.” 

“Success is never final and failure 
never fatal; it’s courage that counts.” 

“The dollar don’t do as much for you 
today, but remember, you don’t do as 
much for the dollar.” 

To maintain the originality of the ads 
for so long has not been Mr. MacDon- 
nell’s smallest job, and for help he has 
received he is quite frank in giving 
credit where due—to friends, customers, 
co-workers, or just people in the street 
who stop in to trade “quotes.” 

“Most people are so ordinary at close 
range it inspires us to have faith in our- 
selves,” once quipped a Metropolitan 
bank ad. 
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New P. R. Manual 


“A Minimum Public Relations Pro- 
gram for Banks” is a new manual by the 
Pennsylvania Bankers Association to 
supplement the earlier one published by 


A Minimum 


PUBLIC RELATIONS PROGRAM 


for banks 


& MANUAL FOR THE DEVELOPMENT 

OF A BANK'S PUBLIC RELATIONS PROGRAM 
1. PLANS AND PRELIMINARIES 

2. OPERATION OF PROGRAM 

3. Cost 

4. ADVERTISING MEDIA 

5. EVALUATION 








A coordinated program 


the P. B. A. in May, 1952, entitled, 
“How to Get Along Better With Your 
Newspaper,” as part of the P.B.A. Co- 
operative Educational Program. 

The “Minimum Public Relations” 
manual covers in detail five phases of 
a public relations program; the plans, 
operation, cost, advertising media, and 
evaluations of a public relations pro- 
gram. 

Although intended primarily for the 


bank which does not yet have a com. 
plete and coordinated public relations 
program, useful steps are found in the 
manual for even those banks which for 
years have been progressive in the diree. 
tion of public relations. 

The manual will be made available 
for purchase by the ,P. B. A. to non. 
member banks. 
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Bank-Fraud Program 

The National Association of Bank 
Auditors and Comptrollers has _ just 
announced a 1953 offensive against bank 
fraud. “We feel that the need for this is 
more urgent today than ever,” said 
Association President George Ehrhardt, 
who is assistant vice president of The 
Hanover Bank, New York City. 

As the first part of its 1953 program, 
the association has prepared a kit of 
four of the association’s publications. 
These are: Audit Program for the 
Smaller Bank, Audit Schedule Control 
Book, Audit Aids for Small and Mod- 
erate Sized Banks, and Audit Schedule 
for Smaller Savings Banks. This kit is 
being made available to all banks at a 
nominal price of $2. Orders may be 
addressed to the association at 38 South 
Dearborn Street, Chicago 3, Illinois. 

The first of these publications is an 
auditing manual for the smaller bank. 
It covers audit and control programs, 
protection against contingent liabilities 
and losses, and a chart and manual of 





COMPLETE BANKING SERVICE 


CONVENIENTLY LOCATED — 


ASSETS 


and Due from Banks..... 
Republic of Cuba Bonds. 
Banco Nacional de Cuba Stock... 
Other Bonds and Securities 
Loans and Discounts 
Bank Premises and Equipment 
Other Real Estate 
Customers’ Liability for Acceptances 

under Letters of Credit 


TWENTY ONE OFFICES 


J. A. Morente 
General Accountant 


ERVICE THROUGHOUT CUBA — 


Ww 


ONIANYE 


20 


aLITdNOD — dgaLYOOT 


THROUGHOUT 


Cash on Hand, in Banco Nacional de Cuba 
amt $21,383,281.69 


Items in Transit with Branche................... 
a a 


ATLNZINZJANOOD 


CUBA — TWENTY ONE _ OFFICES 


BANCO NUNEZ 


(Founded in 1921) 


MAIN OFFICE: 260 MERCADERES STREET, 


HAVANA, CUBA 


STATEMENT OF CONDITION AS OF DECEMBER 31, 


LIABILITIES 
ssehiiaditeaihieanmeaeaiannete $64,796,581.21 


11,004,000.00 
210,600.00 
281,701.00 
29,531,742.26 
589,334.92 
692,873.41 


Reserves 


CONVENIENTLY 


Co a 
Bills Payable.............. 
Mortgage on Other Real Estate.................... 
Acceptances under Letters of Credit.............. 
Other Liabilities...... 


ee $1,000,000.00 





LOCATED — COMPLETE BANKING 


SSIAuSaS 


LOOHDNOYUHL 


1952 





yvanoD 


50,000.00 
90,000.00 
453,956.50 
192,636.71 


ALNIML 


ANO 


2,500,000.00 
116,562.27 





453,956.50 
3,841,037.78 
1,461,209.13 





$69,449,7 36.69 
MEMORANDA 








Assets pledged to secure liabilities as required by law and for other purposez.......... $100,000.00 


Dr. Carlos Nufiez Galvez 
Vice-President and General Manager 


MEMBER HAVANA CLEARING HOUSE, ASOCIACION DE BANCOS DE CUBA AND ASOCIACION DE ENTIDADES BANCARIAS 


SqdOIdIO 





Total Capital Accounts 


JNO ALNEML — YEN LNOHDSNOYHL FOIAYAS 


Sa014sA0 


250,000.00 








3,866,562.27 


$69,449,736.69 


ATLNAINSAANOD 


Carlos Nifiez Pérez 
President 
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I’m sure | paid that bill last month 


SOSIAuSaS 


The record of “payments made” contained in your depositor’s checkbook dispels 
any doubt in the event of a mistake. This is an indirect service of bank to 
customer » » But when a bank elects to furnish checks lithographed on 
La Monte Safety Paper the service rendered is direct. And revealing. For the 
choice of these fine papers is unmistakable evidence of a disposition on the part 
of the bank to provide customers with the best of everything. A look at 
samples will tell you why. Your lithographer has them or, write us direct. 
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ALNIA ML 


A Check Paper All Your Own 


; Thousands of banks and many of the larger corporations use La Monte 

it. Safety Papers with their own trade-mark or design made in the paper 
ch} itself. Such INDIVIDUALIZED check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 
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general ledger accounts. The schedule 
control book describes internal audit 
controls for banks having as few as three 
employees, for banks having four to seven 
employees and eight or more employees. 
“Audit Aids” is a supplementary book 
prepared especially to assist the small 
and moderate sized bank in inaugurating 
a program. The savings bank book pro- 
vides procedures for savings accounts 
and real estate mortgages in all banks. 

As the second part of its 1953 offen- 
sive, the association has prepared and 
scheduled for January mailing to the 
chairman of the board of every bank in 
the country an audit questionnaire book- 
let entitled “Mr. Bank Director/Trus- 
tee.” This is a short, easy-to-read book- 


let intended to provide the all-important 
bank directors with an insight into their 
responsibilities. The mailing to board 
chairmen will follow the initial mailing 
of the booklet to the association’s own 
membership. 

It would be a fallacy to state that 
banks with good audit programs are not 
subject to fraud, said Mr. Ehrhardt in 
his comments on the association pro- 
gram. “However,” he adds, “if there is 
another means of preventing and detect- 
ing fraud that is better than continuous, 
careful internal auditing, we have yet 
to hear about it.” 

The association has also announced 
that two new audit publications are now 
in course of publication. These are 
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| and 
| United States, as well as in 80 foreign 
| countries. He credits the popularity and 











“Audit Schedule for Smaller Trug 
Departments,” and “Internal Safeguard 
for Country Banks.” 
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Inaugural Display 

Two years ago the Iowa State Bank 
upon moving into its new quarters in 
Des Moines began a series of displays 


.featuring coin banks. 


The most recent display was made uw 
of a photograph of recently inaugurated 
President Eisenhower and photos of 
Washington scenes behind a variety of 
miniature elephant and other type coin 
banks. 

The coin banks come from a collection 
of more than 6,000 such banks acquired 
by Clarence T. Simmons, of the bank’s 
staff, who started the collection 35 years 
ago when he was a travelling bank ex. 
aminer. 

Mr. Simmons is extremely proud of 
the fact that every bank in the huge 


Sl Ri i 





Coin-bank displays featured 


collection was given to him by bankers 
individuals in every one of the 


success of the displays to the “splendid 


| cooperation and generosity of so many 


fine bankers.”’ 


In the photo Mr. Simmons is shown 


| with his grandson behind the display. 
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Building Parade Continues 
Herewith are shown additional photos 


| of new bank quarters completed in 1952 


as a part of the continuing boom in 
record-breaking modernization programs 
by banks throughout the country. 

San Marino, California. Many new 
features were incorporated in the new 
quarters of the Southern Commercial & 
Savings Bank in this city. Among’ those 
features were a drive-in and an outside 
walk-up deposit window, night deposit 
facilities, staggered teller counters, 
safe deposit roomettes, television, piped-f 
in music and a customers’ lounge. 

Forest Hills, New York. Winner of ay 
local award for “excellence in design 


| and construction” was the Metropolitan 
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Banks everywhere serve their communities 
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Bank Building Corporation of America 


Kansas City Exchange State Bank 





Woronoco Savings Bank 

















Chemung Canal Trust Company 


A study in contrasting architecture is shown by these examples of new bank quarters 


Industrial Bank here. The contemporary 
design of the block-long building was 
carried out in marble, stone and steel. 
The main lobby is dominated by a 22’ 
x 25’ mural depicting the growth of 
Forest Hills. Among the many innova- 
tions in the branch office are roll-top 
counter desks which are made of teak- 
wood and work on the principle of the 
old-fashioned roll-top desks. They auto- 
matically roll down in case there is a 
holdup. 

Queens, New York. Also winning a 
local award for “excellence in design, 
construction and civic value to the com- 
munity” was the Queens County Savings 
Bank. This bank is styled along early 
Colonial lines, built of red brick and 
trimmed in white. The graceful Colonial 
lines of the building’s gables, cupola and 
columnar entrance make it unusually 
attractive in its wooded setting. 

Kansas City, Kansas. Stainless steel 
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pillar, crab orchard stone wall element, 
planting box, Indiana limestone parapet, 
and large Solex glass areas form the in- 
teresting vestibule arrangement of the 
new Exchange State Bank in Kansas 
City, Kansas. Inside, the building was 
so planned that the partial mezzanine can 
some day be carried over the entire main 
floor, thereby nearly doubling the existing 
floor space. Similarly, the vault was so 
located that when the bank expands, the 
building will merely be extended past the 
vault and onto the bank’s customer 
parking lot which is located at the rear 
of the building. 

Charleston, S. C. In an aura of an- 
tiquity, the exterior of the newly re- 
modelled Citizens & Southern National 
Bank here is built of brick used or- 
iginally in the construction of the 
Charleston Orphan House in 1790. The 
limestone doorway and windows are 
further typical of early colonial Charles- 


ton architecture. Contrasting with this 
antiquity, inside the bank are located a 
modern vault and lock boxes, drive-in 
bank facilities and modern tellers wit- 
dows constructed of mahogany and deco- 
rated in pearl green to complement 4 
cream asphalt tile floor. 

Westfield, Massachusetts. The attrac- 
tive new building of the Woronoco Sav- 
ings Bank is of red brick, light grey New 
Hampshire granite, painted wood finish, 
tile roof, and is of Georgian colonial de- 
sign. The ceilings are of acoustical tile 


banking equipment and _ facilities in- 
stalled, the bank features employees 
rest .and locker rooms with a model 
kitchenette and lunchroom. : 
Elmira, New York. Also of Georgian 
design is the new branch of the Chemung 
Canal Trust Company which is faced 
with granite, red brick and Indiana 
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ASSETS 





Cash and Due from Banks .. . 


U. S. Government Securities . . 


U. S. Government Insured 
F.H.A. Mortgages ...... 


Other Securities 


Stock in Federal 


Reserve Bank . 


Loans and Discounts ..... 


First Mortgages on Real Estate . 


Banking Houses 


Customers’ Liability 


for Acceptance 


Other Assets. 


Capital Stock 
Surplus... 


Undivided Profit 


s Outstanding . 


LIABILITIES 


. . . . . 7 . . 


a oe ee a a 


Total Capital Accounts. . . 


Deposits ... 


‘Reserve for Taxes and 
Other Expenses ....... 


Acceptances: Less Amount 


in Portfolio . 
Other Liabilities 


STATEMENT OF CONDITION, DECEMBER 31, 1952 





$ 339,133,328 
352,584,818 


20,214,136 
32,660,250 
3,150,000 
631,886,324 
833,738 
14,930,742 


15,057,147 
3,903,310 
$1,414,353,793 














$ 50,000,000 
35,000,000 
16,392,783 





121,392,783 
1,263,910,338 


7,818,809 


15,854,342 


9,377,021 
$1,414,353,793 











United States Government Securities are stated at amortized cost. 
Of these, $88,493,443 are pledged to secure deposits of public 
monies and for other purposes required by law. 
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Vice President, 
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DAVID L. LUKE, JR. 
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Pulp and Paper Company 


HIRAM A. MATHEWS 
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ROY W. MOORE 


President, 





Canada Dry Ginger Ale, Inc. 
MICHAEL A. MORRISSEY 
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The American News Company 


PETER S. PAINE 


President, 
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LeROY A. PETERSEN 


President, Otis Elevator Company 
J. WHITNEY PETERSON 


President, 


United States Tobacco Company 


JACOB L. REISS 
President, 
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It's What 
USERS Say 
that Counts! 


Today business requires more 
than city telephone service. It 
needs SELECT-O-PHONE!... 
Read what Mr: Susen, Vice 
President of Phoenix Dye 
Works, says about SELECT- 
O-PHONE benefits. 


Phoenix Dye Works 


YARN DYERS AND BLEACHERS 


1963-7! SOUTHPORT AVENUE 


CHICAGO I4 


SELECT-O-PHONE Division, 

Kellogg Switchboard & Supply Co. 
79 West Monroe Street 

Chicago 3, Illinois 


Gentlemen; 


About our Select-O-Phone system: 
It's hard to see how we ever got 
along without it. It's a time- 
saver and a money-saver. It has 
proved invaluable in expediting= 
in better routing of orders. 


Select-O-Phone takes the load off 
our switchboard—leaves it free 
for incoming and outgoing calls. 
It permits us to talk privately 
with department heads—to get 
information quickly for customers, 
while "holding" outside calls. 
With Select-0-Phone we can have 
conferences among executives with- 
out any of us leaving our desks. 


Select-0-Phone has done away with 
the annoyance of loud speakers. 
It prevents private information 
leakage. Maintenance costs have 
been remarkably low. From our own 
experience, we highly recommend 
Select-O-Phone as a modern and 
efficient tool of business. 





Very truly yours, 
PHOENIX DYE WORKS 


KIRK 
ers 


Vice President 








ATTENTION DEALERS! 
Some exclusive territories still open. 
Write for particulars. 


Kewuoce---25-- 
CFP Select 0-Phone 


An Associate of 
International Telephone and Telegraph Corp. 


~~ EE - , 


Mail coupon NOW for complete information | 
explaining how SELECT-O-PHONE automatic 
1 communication systems will save you money. 
j Address SELECT-O-PHONE Division, Dept. 465-8. 
Kellogg Switchboard and Supply Co. 
79 West Monroe Street, Chicago 3, Illinois 
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limestone. Among details of planning 
were adequate parking space, night de- 
pository, drive-in windows, modern vault 
and safe deposit boxes, up-to-date heat- 
ing and air circulating systems, employee 
lounge rooms and a dining room, modern 
recessed, fluorescent lighting and a 
beautifully decorated conference room. 
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Fast-referenecing File 


Shown here is a new type fast- 
referencing file being sold by Diebold, 
Inc., Canton, Ohio. Called “Reveldex,” 
a feature of the file is that it utilizes 
maximum capacity in minimum space. 
From one to five rotors may be used, 
providing housing for up to 8,100 refer- 
ence records. The independent action 
of the rotors means that records of 








Holds up to 8,100 records 


| different sizes and applications may be 
| housed on the same unit for various 


reference functions. Another feature of 
the file is that both sides of the record 
can be fully exposed for easy reading 
without the necessity of removing the 
card from the file. 
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Offers Folders at Cost 


The Mosler Safe Company, Hamilton, 
Ontario is currently offering to banks 
a series of 4 page, 3% x 6%” advertis- 
ing folders designed to aid the banks in 
renting safe deposit boxes. The folders 
are imprinted with the bank’s name 
on the back and sold at actual cost. 


For sale to banks 





Suppose I didn't 
leave a Will! 


Would it make any difference? 

















Check Cashing Tips 


“The big five for strangers with 
checks” was the summarization of a 
folder used successfully last year by the 
Kentucky Bankers Association in com- 
batting a marked increase in fraudulent 
checks in the state. 

The folder was called “Scrutinize 
Strangers With Checks” and cautioned 
tellers on these points: 

1. Don’t be hurried. 

2. Have check endorsed while 
watch. 

8. Make comparison with credential 
signatures. 

4. Note check casher’s physical de. 
tails, on the check. 

5. Note his card or serial number, 


you 
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New Divisions Successful 

A new consumer credit installment 
lending division and a dealers’ automo- 
bile division opened late last Fall by the 
Bank of Rogers Park, Chicago, are now 
reported as very successful by the bank’s 
officers. 

An entire lower level of the bank 
building was reconstructed to accommo- 
date the new divisions, which are staffed 
by 15 employees. 

Donald F. Sinclair and Herbert Lyons, 
assistant vice presidents, are in charge, 
respectively, of the consumer credit and 
automobile dealer divisions. 
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S. & L. Buildings 


There follows photos of some of the 
new savings and loan quarters com- 
pleted last year as part of the nation’s 
unparalleled building program by finan- 
cial institutions. 

Glendale, California. The unusual 
night photo of the United Savings and 
Loan Association shows the  spec- 
tacular results that can be achieved by 
a blend of modern architecture and ad- 
vertising display lighting. This new 11,- 
000 sq. ft. building has a hundred-foot 
facade built of fieldstone, plate glass and 
brick, the beauty of which is enhanced 
by semi-tropical plantings and elevated 
basins. The spacious main business room 
is finished in a tasteful blending of wood 
paneling and plaster, accentuated by a 
series of gigantic photographic muzvals. 
Soft music during business hours adds 
appeal to the main room’s visual charm. 

St. Louis, Missouri. A second example 
of modern design and lighting tech- 
niques is shown by the unusual photo 
of the Jefferson Savings and Loan Asso- 
ciation of St. Louis. The building is 
faced in buff brick, with a large glass 
area rising from a planting box to the 
roof. In other features, the building 
program included a large parking lot, 
drive in teller window, and floodlighted 
teller counters. 

Cleveland, Ohio. The new 75’ x 45’ 
savings lobby of the Equity Savings 
Association, Cleveland features nine 
teller windows and two auto-teller win- 
dows. A “skylight” type ceiling covers 
more than 2700 square feet and is said 
to be the largest such installation to-date. 
The ceiling provides a high intensity of 
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United Savings & Loan, Glendale, Calif. 


These new quarters show the 


light with no glare, and is also a con- 
ductor of conditioned air. Over the work 
area are acoustic fins filled with spun 
glass. 

Cleveland, Ohio. The new branch of 
the Ohio Savings and Loan Company 
here is designed to make transactions as 
easy and as pleasant as possible. Two 
tellers’ windows opening onto a drive- 
way offer quick service for customers 
who do not wish to leave their cars, and 
for those with more time, there is ample 
parking space. The building is built of 
brick and crab orchard stone. The 


Bank Building Corporation of America 


Jefferson Savings & Loan, St. Louis, Mo. 


results of combining modern architecture with modern lighting 


spacious interior is unusually’ well 
lighted by large “picture window” glass 
panels which form most of the wall area 
on one side and both ends of the bank. 

Glendale, California. Pictured also in 
this city are the newly modernized offices 
of the Fidelity Federal Savings and Loan 
Association. The entire office space was 
designed to increase operating efficiency 
and enable quicker, better customer serv- 
ice. An unusual feature of the interior 
design may be seen in the teller counters, 
which are constructed mainly of Alleceda, 
a rare variety of wood that is said to 


grow only in the Netherland Indies. 
Albermarle, North Carolina. A Roman 
brick motif used on the exterior build- 
ing face is carried inside on one wall of 
the new building of the Albermarle Sav- 
ings and Loan Association. Fluorescent 
tubes are concealed in the lighting coves 
and recessed in the ceiling. They are 
supplemented by down lights also re- 
cessed in the ceiling. The teller counter 
has six stations and the carpeted officers’ 
area is separated from the lobby by a 
polished aluminum low rail. The private 
office has corrugated glass on three sides. 


The interiors of these new financial institution quarters are spacious, modern, attractive 


Ohio Savings & Loan, Cleveland, Ohio 





Fidelity Federal Savings, Glendale, 


Bank Building Corporation of America 


Equity Savings Assn., Cleveland, Ohio 

















Albermarle Savings & Loan, Albermarle, N. C. 


Bank Building Corporation of America 
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CHICAGO 


THE NORTHERN TRUST COMPANY 





As your Chicago correspondent we are prepared to share with you all our 
banking, trust, bond and operational facilities. You are invited to make the 
fullest use of our services and experience, not only for your own bank, but 


for your customers as well. 











STATEMENT OF CONDITION 
December 31, 1952 


RESOURCES 


Loans and Discounts ..... . . $166,864,375.88 
U. S. Government Securities . . . . 278,839,832.51 
Other Bonds and Securities . . . . 122,078,232.56 
Federal Reserve Bank Stock . ... 600,000.00 
Bank Premises . 1.0 ss ee ses 1,400,000.00 
Customers’ Liability, Account Letters 

of Credit and Acceptances .... 783,691.15 
150,260.00 
Cash and Due from Banks. . . . . 176,390,645.79 


Ober Resources . 1. se teee 





TOTAL “eee e eee ee 8# @ @ $747,107,037.89 


LIABILITIES 


Capital Stock ...........$ + 6,000,000.00 
Surplus... .......+. ++ 14,000,000.00 
Undivided Profits. .......e-. 5,060,584.36 
Reserve for Taxes, Interest, etc.. . . 14,166,632.42 


Dividend Payable January 2,1953 . 180,000.00 
Letters of Credit and Acceptances 

Outstanding ... 1. ss cece 879,420.15 
Cnet Rae a ct eH 650,652.73 


Deposits: 
Demand ... $492,486,480.31 
Time. .... 181,841,583.80 
U.S. Gov't. . 31,841,684.12 706,169,748.23 





TOTAL ....2..--. . $747,107,037.89 


United States Government securities carried in the above statement at $35,000,- 
000.00 are pledged to secure public and other monies, as required by law; and 
United States Government and other securities carried at $525,255.35 are 
deposited with the State Authorities under the Trust Act. 
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By Norman J. Wall 


A Financial Look at Agriculture 


Head, Bureau of Agricultural Economics, United States Department of Agriculture 





in agriculture since before World 

War II. Increased mechanization, 
improved seed varieties, and greater 
applications of fertilizer and lime have 
sharply expanded the output of the 
Nation’s farms. However, no aspect of 
agriculture has shown a more striking 


GS fin erie changes have taken place 


change than its financial position. 
Taken altogether, our farms and 
ranches have assets valued at $169 bil- 
lion. This is slightly more than three 
times the value of these assets at the 
beginning of 1940. With the exception 
of 1949, when the tempo of business was 
retarded by inventory liquidation, the 
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Cash on Hand and Due from Banks.... 
United States Government Bonds 
Municipal and Other Bonds 

Loans and Discounts—Net......... 
Stock in Federal Reserve Bank 


Customers’ Liability on Acceptances 
Interest Earned 


Capital 
ee en ee 
Undivided Profits 


Reserves for Interest, Taxes, etc. 
Acceptances smnisiente 
Dividends Declared . 

Deposits 


Other Liabilities 








RESOURCES 


Bank Premises (Including Branches ). ENO 


aE ene 


LIABILITIES 


Interest Collected Not Earned. ATER 


NATIONAL BANK 


T 
UNITED STATES 


of Portland, Oregon 


This statement includes 40 branches in Oregon 


Member Federal Deposit Insurance Corporation 


STATEMENT 


of 


CONDITION 


December 31, 1952 


$145,123,475.68 
245,485,611.13 
..------ 60,386,874.84 
seve-e 226,328,451.98 
900,000.00 
7,274,899.12 
541,856.09 
2,224,711.91 
150,935.78 


$688,416,816.53 





....-----$14,000,000.00 
16,000,000.00 

. 14,229,735.19 44,229,735.19 
2,676,878.76 
541,856.09 
420,000.00 
— 637,283,382.96 
3,214,263.32 
50,700.21 





$688,416,816.53 

















value of total farm assets has increased 
each year since before World War II. 
At the beginning of 1953, total assets 
had an estimated value 2 or 3 per cent 
higher than at the beginning of 1952. 
Strong cash position. Of major sig- 
nificance in meeting any problems of 
adjustment in the future is the strong 
cash position of agriculture as a whole. 
The liquid financial reserves of farmers 
—bank deposits, U. S. savings bonds, 
and currency—were estimated at $20.5 
billion at the beginning of 1952, and 
they are still increasing. In addition, 
farmers had financial assets represented 
by their $2.4 billion equity in their 
cooperative associations. 
Farm-mortgage debt increased in 1952 
for the seventh consecutive year, and at 
the end of the year was expected to 


| total about $6.7 billion. 





An increasing proportion of the farm- 
mortgage loans in recent years has been 
held by insurance companies, banks, and 
individuals. In early 1952, life insurance 
companies held about 24 per cent of the 
farm mortgage debt, compared with 19 
per cent in 1946. Insured commercial 
banks held 11 per cent in 1946 and 16 
per cent in 1952. The share of total 
farm-mortgage debt held by the Farmers 
Home Administration decreased slightly, 
from 3.9 per cent in 1946 to 3.7 per cent 
in 1952, and the share of the Federal 


| land banks fell from 23 to 16 per cent. 





Loans to increase. The outlook is for 
a further increase in farm-mortgage debt 
in 1953, although at a somewhat lower 
rate than in 1951 and 1952. Because of 
rising farm costs, the volume of prin- 
cipal payments may not exceed regular 
payments by as much as they did in 
recent years. 

The increase in non-real estate farm 
debt during the last year is a continua- 
tion of the upward trend that began 
with the end of World War II in 1945. 
The amount held by banks and federally- 
sponsored agencies was 164 per cent 
higher in July 1952 than in July 1946. 

The widespread expansion during re- 
cent years is directly related to the 
increased expenditures of farmers. High 
production and rising prices, which have 
increased operation costs and required 
large investments in livestock and 
machinery, have been the chief causes 
of increased debt. Farm improvements, 
and purchases of automobiles and appli- 
ances for farm homes have contributed 
to the credit expansion. 

Major financing problems. With rela- 
tion to one or two major problems faced 
in the financing of agriculture at the 
present, one of our serious concerns 15 
that of helping young people to get 
started in farming. With the rapid rise 
in prices and extensive mechanization 
of our farms, a large initial investment 
is required to own and operate a farm. 
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PERCENTAGE OF FARM MORTGAGE | NON-REAL-ESTATE FARM LOANS 
(HELD BY INSURED BANKS AND FEDERALLY SPONSORED AGENCIES) 
Percentage Change, 1945-52* 
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Deposits 


Surplus 











RESOURCES 


Cash and Due from Banks 
United States Government Obligations 1,296,855,068.74 
Other Bonds and Securities 
Loans and Discounts 

Stock in Federal Reserve Bank 
Customers’ Liability on Acceptances.. 
Income Accrued but Not Collected... 
Banking House 


LIABILITIES 


Acceptances 


Reserve for Taxes, Interest, and 
Expenses 


Reserve for Contingencies 
Income Collected but Not Earned.... 
Capital Stock 


(2,250,000 shares. Par value $33%) 


Undivided Profits 


Statement of Condition, Dec. 31, 1952 


$ 559,158,953.22 


154,651,671.14 
767,043,046.26 
5,250,000.00 
668,088.36 
8,174,019.85 
8,700,000.00 





$2,800,500,847.57 











$2,568,797,375.35 


884,879.96 


12,468,823.00 
18,106,404.90 

1,170,217.51 
75,000,000.00 


100,000,000.00 
24,073,146.85 





$2,800,500,847.57 








United States Government obligations carried at $301,018,329.14 


are pledged to secure public and trust deposits and for other 
purposes as required or permitted by law. 


Continental Illinois National Bank 
and Trust Company of Chicago 
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Member Federal Deposit Insurance Corporation 
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BURROUGHS CLEARING HOUSE, renneany. 1953 


At a first-day session in 


TEMPERED OPTIMISM AT A.B.A. CONFERENCE 





Chicago, Wallace M. Davis discusses commercial loan outlook 










APPRAISIVG BANK CREDIT 


Continued loan demand. but at a slackened rate 
of inerease, is foreseen for the months ahead 


GENERAL feeling of optimism 

over credit and economic pros- 

pects for 1953, tempered with an 
expectation of intensified competition 
and shaded profits for many lines of 
business, appeared to be the prevail- 
ing sentiment of speakers at the Na- 
tional Credit Conference of the Ameri- 
can Bankers Association, held last 
month-end in Chicago. 
hose who have attended previous 


. 


national credit conferences must have 
noted that the credit atmosphere to- 
day is much less tense than perhaps 
at any time in the postwar period,” 
said Chairman Fred F. Florence, presi- 
dent. Republic National Bank of Dal- 
las. “Our previous conferences were 
hel under circumstances when selec- 
tive and other credit controls occupied 
muc of the attention of our speakers. 
This program has been completely de- 
vol: of such aspects. Instead, we find 
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By 
THE EDITORS 


that the credit operations of the banks 
are now free to move with greater 
flexibility in one direction or the other 
within the framework of overall mone- 
tary policy laid down by the credit 
authorities. To me, this change is the 
most significant fact in the credit pic- 
ture today, and it carries tremendous 
implications for banking now and in 
the future.” 


National Economy 


In the year just past, the country 
had a total national product of. goods 
and services of $345-billion, said Wal- 
ter Williams, Under Secretary of Com- 
merce. In spite of the fact that this 
was in so-called 50-cent dollars, he 
said, the figure was double what it 


was in 1929 and almost 10-per cent 
greater than in 1944, the peak year of 
World War II. This ability to produce 
wealth at an increasingly rapid rate, 
he said, is unquestionably one of the 
central and most important facts in 
the world of the Twentieth Century. 

Seemingly only slightly remarkable, 
said Mr. Williams, is the fact that we 
can produce over a million new homes, 
5% million new automobiles, 140 mil- 
lion tons of food, all in one year, and 
still fight a good-sized war. This stag- 
gering abundance of production is tak- 
en for granted, he said. In the field of 
finance, Mr. Williams viewed the 
growth of instalment loans to $16-bil- 
lion as both a result and a factor con- 
tributing to the widespread ownership 
of automobiles and household appli- 
ances. 

Looking to the future growth of the 
economy, Mr. Williams suggested 
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Audience view of one of the sessions at the National Credit Conference held January 26-28 


Approximately 1,000 bank officers attended the annual analysis of loan trends 


three dynamic elements, all bearing on 
the constant tug-of-war between equi- 
librium and disequilibrium. 

One of these dynamic elements is 
geographic, he said, the disequilibrium 
resulting from more rapid growth of 
one region or area. He cited the growth 
of the West, the Southwest, the South 
as examples. 

The second of these dynamic influ- 
ences or elements constantly at work 
is the development of new industry 
and new products. He listed the devel- 
opments in synthetic fibres, deter- 
gents, synthetic rubber, antibiotics, 
plywood, frozen foods,’ jet aircraft, 
color television, atomic energy, and 
others. All these, he said, keep the 
economy moving and growing. 

Population changes constitute the 
third dynamic influence, he said. 


The Population Factor 


Population growth and population 
shifts, two factors that may not have 
received due consideration in their 
effects upon the national economy, 
were discussed by General R. E. Wood, 
chairman of the board of Sears, Roe- 
buck and Company, Chicago. 

It is only in recent years that busi- 
nessmen have taken any interest in 
population growth and vital statistics, 
said General Wood, but there is no 
other single factor that more pro- 
foundly affects the country. During 
the decade of the 30’s, the natural in- 
crease was about 700,000 per year, he 
stated, but by 1941 the birth rate rose, 
and the natural annual increase went 
from 700,000 to 1,900,000. In the past 
three years, including net immigra- 
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tion, the increase has averaged 2,500,- 
000 a year. 

If continued, this would result in a 
population of 175,000,000 by 1960. 
This means, said General Wood: That 
the factories of the United States 
have a continuously increasing outlet 
for their goods, that there is no over- 
production, but that capacity will have 
to be increased. That within 10 years 
the old problem of farm surpluses will 
disappear, with the possible exception 
of wheat and tobacco. That a great 
extension of public facilities, high- 
ways, telephones, transportation, 
schools, churches will occur. That there 
will be a demand for enormous 
amounts of capital. That bankers can 
revert to the role played for 160 years, 
prior to 1930, of building up a great 
new country. 

Continuing and rapid growth pre- 
sents both a problem and a challenge 
to bankers, he said. With the credit 
resources in their hands, they must on 
the one hand aid this building up of 
the country and on the other refrain 
from using their resources in financ- 
ing speculation, he said. The biggest 
problem and question mark he saw in 
the matter of instalment credit. He ex- 
pressed confidence in banking’s ability 
to find the solution. 

The credit and money supply, he 
added, will require the wisest of man- 
agement. There must be sufficient ex- 
pansion for the expanding population 
and their increased standard of living, 
he said. At the same time, he pointed 
out, no further inflation is wanted and 
there is need to take the necessary 
steps to balance the budget and to be- 


gin the task of reducing the debt, with 
probably small reductions at first. 

It is not only the growth of popula- 
tion, but its distribution, that affects 
the economy, he said, noting that there 
have been great changes in this distri- 
bution. He considers this a healthy 
development, with factories and manu- 
facturing facilities moving to the 
sources of food and raw materials. 
There is also beginning to be a decen- 
tralization of deposits, he said, in 
which large corporations are putting 
their deposits in banks in the locali- 
ties where their plants are situated 
and business is being done. 


Credit Bulwarks 


Revision of tax and regulatory poli- 
cies should be made that will enable 
the banks to strengthen their capital 
structures and to increase their re- 
serves, so that they will be able to 
extend credit assistance to borrowers 
in future periods of economic stress, 
instead of having to turn the job over 
to Federal agencies. This was the mes- 
sage emphasized by A.B.A. President 
W. Harold Brenton, president of the 
State Bank of Des Moines. 

Mr. Brenton called for elimination 
of taxation upon bank dividend pay- 
ments, terming it “double taxation,” 
and adding that such payments by ¢o- 
operatives and savings and loan ass0- 
ciations were now allowed as tax de- 
ductions. Abolition of the excess prof- 
its tax was also strongly urged, and 
Mr. Brenton stated that an active 
A.B.A. committee was working toward 
its elimination. 

Changes in the present Internal Rev- 
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enue regulation governing loss re- 
serves is another “must,” Mr. Brenton 
contended, if banks are to be able to 
provide deposit protection and still be 
a credit bulwark in inclement financial 
He called for a more work- 
able and realistic formula under which 
reserves could be large enough to doa 
complete job, be based upon loss pos- 
sibilities of the future as well as the 
past, and be simple to encourage adop- 
tion by all banks. The A.B.A., said 
President Brenton, is working with 
the Treasury toward an adequate solu- 
tion. 

He added that bankers should be ac- 
tive in their communities, in bringing 
to public attention the reasons why 
these steps are in the nation’s long- 
range interest. 


Program for Deflation 


Also looking toward a period of bus- 
iness decline, E. Lawrence Worstall, 
president of Robert Morris Associates, 
the national association of bank credit 
men, and vice-president of The Phila- 
delphia National Bank, suggested that 
banks might well set up an organized, 
cooperative mechanism to stimulate 
recovery early in the next deflationary 
period when normally a restriction of 
credit would be experienced. It would 
be along the pattern of the Voluntary 
Credit Restraint Program in 1951 but 
with a reverse purpose. 

“The planners will come forth with 
prodigious public works projects and 
assistance projects,” said Mr. Wor- 
stall. “Why should not the banking 
system be ready with its own brand of 
remedy for business stagnation?” 

Mr. Worstall acknowledged that it 


would be too much to expect the indi- 
vidual banker on his own to ignore the 
gloomy business outlook and to prac- 
tice greater liberality in granting 
credit. “This can be accomplished only 
within the framework of a coordinated 
effort on the part of the entire system 
of banks,” he added. “Some national 
but nongovernmental body must take 
the lead in initiating a program of 
joint action.” 

For the present, Mr. Worstall said 
we seem to have passed through a 
period when almost universal prosper- 
ity was the rule into one when certain 
segments of the economy continue to 
operate in high gear while others are 
depressed, and he pointed out that this 
has made lending more difficult. He 
warned against too much reliance on 
aggregate economic statistics, saying 
that it is fatal reasoning to assume 
that loans are all right just because 
national income is high or there is sta- 
bility in the general price level. “As 
bankers,” he explained, “we are ex- 
tending credit to particular businesses, 
not whole economies or even whole in- 
dustries.” 

Thus Mr. Worstall expressed the be- 
lief that current conditions make it 
“crucial” that each individual bank 
have a sound, clear-cut loan policy. He 
stressed the importance of turndown 
reports, judicious loan limits, syste- 
matic self-appraisal of loan portfolios, 
and training of competent junior cred- 
it personnel in this connection. 


The Loan Demand 


That business trends add up to a 
substantial demand for both short and 
long term credit in the period ahead, 


A.B.A. officials who planned the credit conference 


From left: Deputy Manager Walter B. French; President W. Harold Brenton; Fred F. 
Florence, chairman, Credit Policy Commission; Deputy Manager Carroll A. 


Gunderson 
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was the diagnosis made by John J. 
Rowe, president of The Fifth Third 
Union Trust Company, Cincinnati. His 
reasoning was as follows: 

“Further mechanization is impera- 
tive. Our research laboratories will, 
in my opinion, grow in number; and 
their horizons for the future I believe 
to be simply enormous. With high 
taxes, which may be lowered a bit, but 
can be counted on to be with us for a 
long, long time, new machinery and 
new products will require capital, 
probably in substantial excess over the 
amounts ploughed back from earnings 
and depreciation. Competition is apt 
to be severe, which may restrict in- 
creased earnings.” 

Mr. Rowe raised the question as to 
whether rising bank totals were a pri- 
mary cause of inflation. He pointed 
out that there seems to be a direct re- 
lationship between personal and cor- 
poration bank balances and the actual 
needs or fancied needs for keeping 
bigger balances than the individuals or 
companies had previously kept. “Com- 
panies, roughly, keep 10 per cent of 
annual sales in banks; obviously, when 
sales treble, bank balances tend to in- 
crease to, say, 21%4 times,” Mr. Rowe 
said. “Similarly, individuals with 
four tax dates per annum facing them, 
with higher wages and salaries, obvi- 
ously keep larger balances than for- 
merly. 

“Tf this be true, bank loans and total 
investment securities must be and are 
that much higher,” he added. “This 
seems to me to spell out the fact that 
higher bank deposits and large loan 
portfolios, and much higher govern- 
ment bond accounts are the result of 
both higher prices and higher tonnage 
volume of business, rather than being 
considered the prime cause.” 


Bank Credit Outlook 

A continuation of the nine-year un- 
interrupted increase in total bank 
loans, but probably at a slackened 
rate, was foreseen by William T. Tay- 
lor, vice-president, Bankers Trust 
Company, New York. 

He pointed out that building starts 
have been holding up well in recent 
months, presaging another boost in 
real estate mortgage debt in 1953. 
Consumer credit may not continue to 
rise at the rapid rates of recent 
months, but is likely to increase. 

As to the outlook for business loans, 
Mr. Taylor cited the trend of commod- 
ity prices as a key factor to watch. 
“Looking at the record of the postwar 
years, I have been impressed by one 
fairly simple fact; namely, the close 
similarity in the movements of busi- 
ness loans and business inventories,” 
he stated. “The latter in turn depend 
upon the state of business and upon 
the course of commodity prices.” 

See BANK CREDIT—Page 92 
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how it ean be avoided 


ELLERS’ differences are appar- 

ently on the increase in many 

banks, particularly on the short 
side. Whether the situation is due to 
increased activity of “short-change 
artists,” to tellers’ carelessness, or to 
lack of training, it is a matter of grave 
concern to management. 

Anyone who has been a teller has a 
sympathetic understanding of the tell- 
ers’ problems. The teller is frequently 
working under pressure, trying to hold 
customer lines to a minimum, handling 
various types of transactions, handling 
large amounts of cash, and trying at 
the same time to maintain a friendly, 
courteous manner with all sorts of cus- 
tomers. When there is a lull in cus- 
tomer activity he can turn his atten- 
tion to working up currency received, 
or to other functions, but must drop 
these duties immediately when another 
customer comes to the window. And 
in the back of his mind there is always 
the question of whether he is going 
to balance when he proves up. 

With this understanding of the 
problem, management should be anx- 
ious to give the teller every possible 
assistance—a well laid-out cage, good 
light, good equipment, a good proof 
sheet, means of protecting the cash for 
which he is responsible, and thorough 
training in the proper procedures. 
When those things are provided it is 
squarely up to the teller to balance 
consistently. 

Here are thirteen reasons why tell- 
ers are “unlucky” in this respect: 

1. Paying out incorrectly. The only 
means of preventing this is a double 
count, and if after the second count 
the teller is not sure, he should count 
it again. He should count it as he 
takes it from the drawer, and again on 
the deal plate before the customer. If 
he is relying on a pre-checked bundle 
for part of the first count he should 
not. break the strap and mix it with 
additional lcose bills, but should make 
the final count of the bundle (with or 
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Why tellers get into trouble, and 


Thr 


By 
T. J. BARCLAY 


Assistant Comptroller, Northwest 
Bancorporation, Minneapolis, Minnesota 


without breaking the strap) before 
adding the additional bills. Rolls of 
coins should be counted as they are re- 
moved from the trays and counted 
again as they are laid on the deal plate. 

2. Counting in incorrectly. It is 
easy to come out to a figure known in 
advance. And it is easy to lose track 
of the hundreds when counting a large 
number of bills, and then accept the 
customer’s figure. We have known cus- 
tomers who habitually over-stated 
their cash, on the theory that sooner 
or later the teller would make a mis- 
take. Then there are customers who, 
for bookkeeping reasons of their own, 
deliberately list the cash wrong but 
off-set it by listing one or more checks 
wrong. This practice should be dis- 
couraged, and the teller may have to 
enlist the aid of an officer in talking 


Included are 


con heason 
WHY TELLERS ARE 





LUCKY 


to the customers that are involved, 

The teller should not look at the de- 
posit until he has counted the cash and 
made the Cash In ticket (turn the de- 
posit over, if necessary). There are 
customers who withhold their figure 
until the teller has made the count and 
then say “What did you get?” If he 
does not show his figure after the 
teller has told him the amount, the 
teller should count the cash a second 
time. 

A good teller will ‘‘face” his curren- 
cy properly at the first handling, 
throwing out mutilated bills and stack- 
ing the good bills by bundle count for 
later verification and strapping. He 
will sell his mutilated daily, and will 
separately strap each $500 and $1,000 
bill and sell it daily to the head teller. 
He will be sure that duplicate deposit 
slips agree with the originals before 
he stamps them and returns them to 
customers. 

3. Paying cash and crediting for 
the same check. This actually happens! 
When it does, needless to say it causes 


recommendations for handling cash, compli 


Teller windows at The First National Bank and Trust Company, Fé 
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or the} avery puzzling difference. Sometimes 
it, the} it can be spotted by comparing the 
second} teller’s list of cashed checks against 
his list of cash deposits, or by spot- 

urren-§ ting a single-check deposit equal to the 
idling, f teller’s difference. It is probably ad- 
stack-§ visable to transfer that teller to a less 
int for{ dangerous assignment in the bank. 
g. He 4. Separating checks and deposits 
id will} on “less cash” deposits. In handling 
$1,000] this type of deposit, sometimes the 
teller. | teller will place all of the checks with 
leposit | cashed checks and will make a Cash In 
before} ticket for the net deposit desired (or 
1em tO} place the deposit with cash deposits). 
= Then if the checks are listed incorrect- 
ppens! ly on the deposit, or if the deposit 
oni addition or the cash subtraction is 
onutél sactions, short change artists 
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The article covers teller procedures developed for Northwest 


wrong, the teller will not balance. 

Sometimes the teller will remove a 
check slightly more than the cash de- 
sired by the customer and replace it 
with a Cash In ticket for the difference 
between the check and the cash paid 
out, lowering the deposit and placing 
the removed check with cashed checks. 
The deposit otherwise remains intact, 
and the new footing is proved in the 
proof department. However, if the 
footing is incorrect the proof depart- 
ment is confused and may make the 
wrong correction; and if the teller 
made an error in the mental compu- 
tation of the cash ticket he will not 
balance. 

Either of the foregoing methods in- 
vites differences, makes it difficult to 
trace items at a later date, leaves the 
deposit open to dispute by the cus- 
tomer at a later date, and involves 
more work than the correct method. 
The correct method is to have the cus- 
tomer sign on the deposit ticket op- 
posite the “less cash,” and the teller 
make out a Cash Out ticket, pay out 
the cash, and send the deposit intact 
with the Cash Out ticket to the Proof 
Department. 


5. Multiple transactions, such as 
part cash, part deposit, draft, savings, 
loan payment, etc. The teller should 
use an adding machine. He should list 
the check or checks brought in, and 
total; list the cash paid, deposit, draft, 
etc., and total; verify; and save the 
tape. 

6. Request for payroll cash. The 
teller should use an adding machine, 
even though the customer provides a 
list. He should list the checks (or cur- 





Mr. Barclay (extreme left) talking with tellers at The First National Bank and Trust Company, Fargo, North Dakota. Seated, 
taking notes, are Robert Prigge, Daly Bank and Trust Company, Anaconda, Montana, and John MeNair, auditor of First National 


Bancorporation affiliates 


rency) received, and total; list the 
coin and currency to be paid out (as it 
is laid aside), and total; compare the 
two totals; count the cash again and 
check it off the tape as it is paid out; 
save the tape. 


7. Incomplete tellers’ proof sheets. 
Tellers’ proof sheets (or tapes, in the 
case of receipting machines) should 
show all checks cashed, all single de- 
posits listed to Proof, all cash tickets, 
general ledger tickets (whether listed 
to Proof or attached to the sheet), 
cash count by denominations, and cash 
items. Errors in proof sheet footings 
and in lists of cash tickets will throw 
the final bank recap off, and though 
they will ultimately be located by the 
recapper such errors should not be 
tolerated. 

A surprising number of tellers’ dif- 
ferences can be located by a little dig- 
ging on the proof sheet; checking 
against the saved tapes mentioned in 
preceding paragraphs and hereinafter, 
checking cash ticket lists against the 
originals in Proof, checking cash for- 
warded, and rechecking closing cash. 
The persistence with which a teller 
checks for differences is the measure 
of his sincerity and his worth as a 
teller. 

8. Officer transactions. Officers 
sometimes dump loan or other trans- 
actions in a cage and ask for cash. 
Officers can make errors as well as 
anyone else. Such transactions should 
be verified on an adding machine and 
the tape saved. Officers should not 
help themselves to a teller’s cash, but 
should ask the teller for it; and they 

See TELLER OPERATIONS—Page 101 
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How a legal instrument drafting contest 
for law students can create better 


relationships with attorneys 


GOOD -WiLL, PROJECT 


lor Trus 


E. VANCE CLARK 
Trust Officer, The Central Trust 


Company, Cincinnati 1, Ohio 


FAIR SHARE of the rapid 
A strides which have been made by 

bank trust departments in estab- 
lishing themselves as useful fiduciaries 
has been because of co-operation with 
members of the bar. The trust de- 
partment-attorney relationship has 
ripened in considerable proportions 
into mutual good-will. 3ut there is 
still sufficient misunderstanding by 
some members of each group of the 
functions and capabilities of those in 
the other that much remains to be 
done in bringing them closer together 
in the best interests of their clients 
and customers. The experience of a 
group of Cincinnati life underwriters 
and corporate trustees is that sponsor- 
ing an annual legal instrument draft- 
ing contest among students of local 
law schools can be productive of as 
much attorney good-will as may be 
created with equal effort in any other 
direction. 

Life insurance and trust councils 
and estate planning councils have led 
in getting underwriters, attorneys, ac- 
countants and trust officers together 
in the best interest of the client, and, 
strangely enough, in their own best 
interest, too. 

While frank discussions in closed 
council sessions continue to correct 
misunderstandings, there is another 
approach which aims at preventing 
misunderstanding. 

Such an approach by bank trust de- 
partments is to be close to young peo- 
ple annually entering the profession 
of law, the selling of life insurance, 
and accountancy. Insurance company 
general agents and general managers 
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Bepartments 











1951 contest winners at prize-awarding dinner. Second from left is Mr. Clark; be- 
side him is the late Mayo Adams Shattuck, main speaker 


A distinct step in developing a closer cooperation with the bar 


will surprise you, Mr. Trust Officer, 
when you offer to give a talk to their 
underwriters about trust functions, 
and about the trust man’s proper part 
in estate planning. There will be no 
bogeys in the mind of a young insur- 
ance man who has heard you explain 
simply and straightforwardly your 
own niche in estate planning. 
Similarly, if budding lawyers are 
familiar with what can be done with 
insurance, and by trust institutions, 
both in administration and in prac- 
tical business planning, then mis- 
understanding is not likely to arise. 
Here is where the legal instrument 
drafting contest stands ready to ac- 
complish so much. Such a contest may 
be sponsored by an individual trust 
institution, by a number associated 
together for the purpose, by a cor- 


porate fiduciaries association or by 4 
life insurance and trust council, some- 
times called an estate planning council. 

In each case, trust men will share in 
the running of the contest, will share 
the fellowship of the contestants when 
it comes time for the prize-awarding 
dinner. 


HILE it is true that one contest 

in one certain year will introduce 
trust men to a few future probate 
lawyers, the real good of having such 
contests flows from their regularity, 
year after year. When one’s near con- 
temporaries, and others not so neal, 
have had this same experience, thel! 
common goodwill for trust institutions 


before long makes itself felt in the 


local bar association and in its im 
portant committees. 
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ANNUAL LEGAL INSTRUMENT DRAFTING CONTEST 
Sponsored by 





THE CINCINNATI COUNCIL OF LIFE UNDERWRITERS 
AND CORPORATE TRUSTEES 






1952: WILL DRAFTING 
1. SPONSORSHIP 


This annual contest is sponsored by The Cincinnati Council of 
Life Underwriters and Corporate Trustees for students of The College of 
Law of the University of Cincinnati and The Salmon P, Chase College of 
Law. The project has the cooperation of The Cincinnati Bar Association, 
The Cincinnati Lawyers’ Club, The College of Law of the University of 
Cincinnati and The Salmon P. Chase College of Law. 











2. OBJECTIVES 














A. The objective of this annual contest is to provide an 
opportunity for law school students to demonstrate their knowledge and 
skill in the practical aspects of «state planning practices and methods 
of procedure, and the coordination of such practices and methods with 
drafting of appropriate instruments. This practical experience will 
provide an important adjunct to the academic knowledge obtained during 
law school study. 








B. Inasmuch as carefully laid plans for the settlement of 
many estates involve the use of a testamentary trust, the 1952 contest 
will have as its objective the draftsmanship of a will containing a 
testamentary trust, 








3. WHO ARE ELIGIBLE CONTESTANTS 






Members of the junior and senior classes in the University of 
Cincinnati College of Law and the Salmon P. Chase College of Law, who 
have completed or are now taking courses in Wills or Trusts. 


4. CONTEST DATES 


The contest is now open and each person desiring to compete 
shall register with the dean of his or her law school before midnight 
March 1, 1952, All completed instruments must be submitted not later 
than midnight April 5, 1952, in sealed envelopes addressed to the dean 
of the contestant's law school, and in addition thereto, should bear 
the words “Legal Instrument Drafting Contest" in the lower left hand 
corner of the envelope, Completed entries may be delivered by hand or 
mailed, but none sent by mail will be eligible if postmarked later than 
April 5, 1952. 


5. PRIZES 


To the winners of the contest there will be awarded cash prizes 
as follows: . 























lst Prize $100.00 
2nd Prize 50.00 
3rd Prize 30,00 vivors, 
4th Prize 25,00 






Sth Prize 20.00 











ANNUAL LEGAL INSTRUMENT DRAFTING CONTEST 


The Cincinnati Council of Life Underwriters 
and Corporate Trustees 
1952: - Will Drafting 


Your client, Thomas Smith, is President of the Line Printing 
Company in Cincinnati. 
and has two children, His wife Helen, is 49 years of age, his son, John, 
is 22 years of age and attending medical school, and his daughter, Ruth 
is 19 years of age and attending school. 

The Line Printing Company has 1,000 shares of authorized and 
outstanding no par value capital stock having a present book value of 
$230.00 per share, has paid dividends averaging $12.00 per share over 
the past five years, and in 1951 earned $48.00 per share and paid a 
dividend of $14.00 per share. Mr. Smith owns 54% of the outstanding 
capital steck and is paid a salary of $25,000.00 per year. 
stock is owned by Mr. George Jones, Vice President of the company, who is 
50 years of age and owns 250 shares, and the Secretary-Treasurer, Mr. 
Henry Brown, who is 47 years of age owns 210 shares. 

Mr. Smith, Mr. Jones and Mr. Brown have recognized the problems 
presented in each of their estates by the large investment they have in 
the close corporation, and as they also are vitally interested in the 
future of the business and the welfare of their families, they entered 
into a compulsory purchase and sale agreement on January 12, 1949, where- 
in should anyone of them die, the others must purchase the stock of the 
decedent from his estate, and his estate must sell the stock to the sur~ 
This agreement was thoroughly planned after consultation with 


you as his attorney, and with his life underwriter and the trust officer 


















~ Sr» pn le thee they gpa ter heey gga 
: nt = WW ten y PG BOS SO Se 


Tue Cincinnati Counc of Lire UNperwriters 


Se Ve — ar 
: Sy, Lastyy : OR 


AND Corporate TRUSTEES 


ate | 


it hen 


certifies that. has, by the 





Vi 


eae 
/ 2 ans OA ca Cr ai 


Shain of 

of a , Satisfactorily completed the 19. Annual 
Legal Instrument Drafting Contest sponsored by the COUNCIE in co-operation 
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CINCINNATI, the COLLEGE OF LAW, UNIVERSITY OF CINCINNATI, 
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In witness whereof, The Cincinnati Council of Life Underwriters and Corporate Trustees 
has caused this certificate to be executed by its President and Secretary and to be attested on 
behalf of the independent Contest Judges this. day of 19 * 
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Certificate given to each participating law student 


Frequently the sponsor will invite 
other organizations to be co-sponsors. 


> your contest. 
No better one can be found than the 


The 
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local ber association. Usually, the law 
Schools are glad to be co-sponsors and 
they should be invited, for their deans 
ind professors will not only help in 
lesigning a useful contest, but they 
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and SALMON P. CHASE COLLEGE OF LAW. Ho MBX 





know how to interest their students in 


immediate objective of the 
sponsors would be to give local law 
school students an opportunity to 
demonstrate their knowledge and skill 
in the practical aspects of estate plan- 
ning practices and methods of pro- 















Sponsored by 


Statement of Facts 






He is in good health, 53 years of age, is married 






























The remaining 





First pages from the set of rules, and problem assigned, for the instrument drafting contest 


cedure, and to co-ordinate such prac- 
tices and methods with the actual 
drafting of appropriate legal instru- 
ments. 

The contest might well be open to 
all juniors and seniors in local law 
schools who have completed or are 
currently taking courses in wills or 
trusts. Not all eligible students will 
be able to enter the contest. Some 
are busy on law review work or on 
other extra-curricular labors; others 
may have jobs which exhaust what- 
ever free time may be left after daily 
studies. Perhaps a quarter of eligible 
students in a full-time law school 
would register. Five or 10 per cent 
of eligible night school students would 
likely be the maximum from that 
quarter. 


OT many students will sign up in 
a legal instrument contest for the 
sole purpose of getting a little ex- 
perience in draftsmanship and an ex- 
posure to estate planning, even though 
the sponsors want them to get those 
things. The law school deans know 
that the real magnets are the im- 
mediate gains such as the recognition 
at commencement exercises, the dinner 
the sponsors give at the conclusion of 
the contest, and, yes, the cash prizes. 
Cash is such a help these days to stu- 
dents watching the pennies. They 
will go after it. 
If 10 to 25 contestants should be 
See TRUST PROJECT—Page 103 
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How problems of a rapid economic growth, a vast 
territory, and a predominately native 
population, are being met 


Bank Policies and Methods 
In SOUTH AFRICA 


By CHRIS M. STRYDOM 


Officer in Charge of the Economic Division, Volkskas Limited, 
Head Office, Pretoria, South Africa 











MR. STRYDOM 


LTHOUGH considered young in 
terms of economic development, 
South Africa has a banking his- 

tory covering a period of more than 
one and a half centuries, the first 
bank having been established at the 
Cape of Good Hope by the Dutch East 
India Company in the year 1793. To- 
day, few countries are as well served 
by an efficient and up-to-date banking 
system as the Union of South Africa. 

As in most of the more advanced 

national economies, the administra- 
tion of South Africa’s finances is car- 
ried out at three different but super- 
imposed levels. In the top bracket we 
have the Union Treasury which lays 
down the country’s broad financial 
policy; then comes the South African 
Reserve Bank, the Union’s central 
bank, which administers that policy; 
and thirdly we have the independent 
private commercial banks and other 
specialised financial institutions deal- 
ing with the general public at the bus- 
iness and community levels. 

Leaving some theoretical implica- 

tions aside, the South African bank- 
ing system could therefore be said to 
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be modelled on the pattern of the 
American and British systems. Broad- 
ly speaking, and again with certain 
reservations, one could say that as far 
as central banking is concerned, the 
South African system more closely 
resembles the American set-up, while 
in the commercial banking field the 
British influence is more apparent. 
The commercial banks are required 
to maintain reserve balances with the 
South African Reserve Bank equal to 
10 per cent of demand liabilities and 
3 per cent of time liabilities. Liquid 
assets must total not less than 30 per 
cent of the total liabilities. Paid-up 
capital and surplus funds must equal 
10 per cent of total liabilities—or 
£50,000, plus £5,000 for each branch 


in excess of five—whichever amount 
is the greater. 

Every institution carrying on a 
banking business in South Africa 
must be registered with the Registrar 
of Banks. Five institutions have been 
so registered: Barclays Bank (Do- 
minion, Colonial and Overseas), Neth- 
erlands Bank of South Africa Limited, 
Standard Bank of South Africa Lim- 
ited, Stellenbosch District Bank, Lim- 
ited, and Volkskas Limited. Two other 
institutions, the Banque de L’Indo- 
chine (South Africa) Limited and the 
South African Bank of Athens Lim- 
ited have been provisionally registered 
as commercial banks. 

The institutional set-up of these 
banks is that of limited liability or 


88% of all bank deposits are in current (checking) accounts 


Head office, Sandard Bank of South Africa Limited, Pretoria 
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In this Fox Street section are branches of the Netherlands Bank of South Africa Limited, Barclays Bank (Dominion, 
Colonial and Overseas), the South African Reserve Bank, and the Standard Bank of South Africa Limited 


A busy banking area of Johannesburg, the financial center of South Africa 


joint stock company, where private 
citizens subscribe the capital, and as 
shareholders, elect the directors. Of 
the commercial banks noted, only the 
Stellenbosch District Bank and Volk- 
skas are purely local institutions in 
the sense that their stock is entirely 
locally owned and all their directors 
are South African residents. 

The Netherlands Bank of South 
Africa, which formerly had been a 
Dutch institution with its head office 
in Amsterdam, was recently reorgan- 
ized into two separate South African 


Loans comprise about 65% 


and Dutch companies. The new South 
African Company’s capital has partly 
been raised in the Union but the con- 
trolling interest has been retained by 
the parent bank in Holland. The two 
other banks, though they have a lim- 
ited number of South African share- 
holders, are predominately British- 
owned institutions, with the head of- 
fices in London. 

Unlike the early days of South Af- 
rica’s development when many bank 
employees came from England, and 
to a lesser extent from Holland, we 


of South African bank assets 


Head office, Barclays Bank (Dominion, Colonial and Overseas) 
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today have very few people working 
in the banks who are not South Afri- 
can born. The few who would fall un- 
der this category of foreign born are 
mainly executive officers at the head 
offices of two or three of the banks. 

Staff members are usually recruited 
locally upon, graduation from high 
school at the age of about 18 years. 
Women are mostly employed as typists 
and accounting machine operators. 
With very, very few exceptions, wom- 
en do not act as tellers in this country. 

All banks have pension and medical 
aid plans, and liberal vacation facili- 
ties are extended to all employees. 
Training is provided by the South Af- 
rican Institute of Bankers and the 
Suid Afrikaanse Bankopleidings Vere- 
niging, which function more or less 
on similar lines to the American In- 
stitute of Banking. Incidentally, the 
writer in 1951 attended a resident ses- 
sion of The Graduate School of Bank- 
ing of the American Bankers Associa- 
tion, while in the United States for 
research and to study certain aspects 
of American banking. 

Generally speaking, the banks are 
finding it difficult to compete in the 
labour market with industry and com- 
merce, where higher salaries are us- 
ually offered to young men and women 
of school-leaving age. 

As is the case in Great Britain, 
Canada and Australia, but unlike the 
general rule in the United States, we 
have in South Africa a branch bank- 
ing system. This appears to be most 
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Main banking hall at the Market Street Branch of Volkskas Limited in Johannesburg 


The commercial banks do not make consumer or mortgage loans, or stress savings deposits 


suitable for serving our vast and often 
sparsely settled territory having only 
2.5 million white people out of a total 
population of 12.4 million. The 8.4 mil- 
lion indigenous Bantu people do not as 
yet make extensive use of banking fa- 
cilities, although they patronize the 
savings departments to a limited de- 
gree; some 3 million of them are still 
living under primitive tribal condi- 
tions in their own reserves, a like 
number are settled on.farms, while 
the balance are unskilled workers in 
industry or commerce. The rest of the 
population consists of 1.1 million col- 
ored people and 0.4 million Asiatics. 
Although there are two official lan- 
guages, Afrikaans and English, this 
is not a particular problem since most 
of the people are bilingual. 

To serve the widely dispersed agri- 
cultural, industrial and mining areas, 
the four larger commercial banks each 
maintain an extensive system of 
branches. The extent to which this 
branch banking system has developed 
is emphasized by the fact that the four 
institutions mentioned have, between 
them, more than 1,000 branch offices 
in the Union. 

The acceptance of deposits on cur- 
rent accounts (checking accounts), 
and the extension of short-term loans 
for commercial, industrial, and agri- 
cultural purposes, comprise the princi- 
pal services rendered by South Afri- 
can commercial banks. 

The predominant position of cur- 
rent account deposits as a source of 
banking funds is illustrated by the 
1951 year-end figures for all commer- 
cial banks, which show that 88 per 
cent of all deposits were within this 
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category. Analogous to this, and serv- 
ing as an illustration of the extent to 
which cheques are used as a means of 
payment in the South African econ- 
omy, is the fact that presently about 
82 per cent of the Union’s money sup- 
ply consist of deposits withdrawable 
by cheque. According to figures pub- 
lished by the International Monetary 
Fund, this latter ratio appears to, be 
higher than either that of Great 
Britain or the United States. 

Service charges, computed on a 
scientific cost analysis basis, have not 
yet been introduced successfully in 
South Africa. The commercial banks 
charge what is known as a “ledger 
fee,” but this fee is rather arbitrarily 


Heads the privately-owned 
central bank 


DR. M. H. KOCK, Ph.D., Harvard 


Pretoria News 





fixed at a flat rate of a few shilling 
for each ledger card used. Thus the 
more active a client’s account is, the 
more ledger cards will be used, and the 
more he will be charged. Ledger fees 
are debited to customers’ accounts 
either half-yearly or annually. Com- 
mercial banks in South Africa do not 
offer special checking accounts as in 
the United States. 

Savings and fixed deposits form a 
supplementary source of commercial 
banking funds. Although the magni- 
tude of these deposits is at present of 
little significance in the national com- 
mercial banking picture, there have 
from time to time been quite consider- 
able fluctuations in the ratio of sav- 
ings to total deposits. Since the com- 
mercial banks do not engage in keen 
competition to attract savings de- 
posits, the rate of interest offered is 
usually uniform. Currently it is 3 per 
cent. The savings rate paid by banks, 
while attractive, is usually less than 
that offered by other specialized finan- 
cial institutions. 

Relatively speaking, very little is 
done to stimulate thrift deposits, and 
we have nothing here to compare with, 
for example, school savings program 
as are found in the United States. 

Looking at the asset side of the 
banking picture, one observes that 
loans, discounts and advances com- 
prise, as a group, the most important 
single earning asset of our commer- 
cial banks, amounting on average t0 
about 65 per cent of total assets. This 
is followed by investments as a source 
of earnings. 

The declining trend in loans and the 

See SOUTH AFRICA BANKS—Page 106 
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WASHINGTON VIEWPOINT 








New Administration Policy 


Scarcely had the new Administra- 
tion taken office when its official 
spokesmen made it clear that there is 
no thought of “turning back the 
clock.” Many policies evolved during 
the preceding Administration were en- 
dor-ed as “fundamentally sound,” but 
in need of more competent application. 


The financing of the public debt is 
to be accomplished with professional 
technique, according to present plans. 
One of the first things that George M. 
Humphrey did, while awaiting the 
Inauguration and his own entry into 
the office of the Secretary of the Treas- 
ury, was to bring to his staff the most 
skillful money market operator he 
could find, W. Randolph Burgess. 

In his many years’ experience as a 
top ranking officer of the National City 
Bank of New York and previously the 
Federal Reserve Bank of New York, 
Dr. Burgess has acquired the touch of 
the seasoned financial operator. This 
is a gentle touch, like the horseman 
who lightly guides and wins the con- 
fidence of his mount, in contrast to the 
man who relies on the curb bit and the 
whip. 

Many forecasters have built up 
hopes that the new Treasury policy 
will bring about a shift into higher 
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By JOHN DONOGHUE 


Washington Correspondent 


rates and longer-term maturities. It 
would be unwise to place too much 
store in these forecasts, even though 
they are basically correct. For the 
Treasury, designing a new or refund- 
ing issue, is not dealing with one se- 
curity alone but it must carefully 
weigh what the offering of a particu- 
lar type will do to the marketability of 
all the other outstanding issues. 

The fact that the Treasury’s rates 
are going up doesn’t mean that they 
are being pushed up; they are merely 
being allowed to increase, according to 
the new Administration spokesmen. 
The Treasury is accepting the role of 
going into the market on equal terms 
with other borrowers. No longer is it 
considered proper to judge that the 
Treasury, being the largest of all bor- 
rowers, thereby has the right to domi- 
nate the money market. 
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Financial Appointments 


President Eisenhower’s initial ap- 
pointments have included a number of 
bankers named to high posts, and 
there seems to be room for more. 

The naming of Joseph M. Dodge to 
be Director of the Budget confirmed 
what was generally assumed immedi- 
ately after the election. Directors of 





The Detroit Bank, of which he was 
president, elevated him to chairman 
of the board a few weeks before the 
Inauguration. Then they accepted his 
resignation as board chairman to per- 
mit him to undertake Federal service. 
It is understood that the board chair- 
manship is open to him when he sees 
fit to return from Washington duty. 

Robert Cutler, president of the Old 
Colony Trust Co. of Boston, was se- 
lected by President Eisenhower to be 
a White House administrative assist- 
ant with the specific duty of coordinat- 
ing the work of the National Security 
Council. This is a bold move on the 
President’s part, for it gives life and 
strength to a top-layer policymaking 
body which Mr. Truman tended to 
ignore. 

The National Security Council is ac- 
tually the national General Staff, and 
comprises the President himself, the 
Vice-President, the Secretaries of 
State and Defense, and the Directors 
of Mutual Security and the National 
Securities Resources Board. It is the 
agency which would have taken over 
the defense mobilization if Mr. Tru- 
man had not seen fit to turn it all over 
to the emergency organization called 
the Office of Defense Mobilization. Mr. 
Cutler’s job is to restore the National 
Security Council to its proper stature. 


drew a host of bankers to the national capitol last month 
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W. Randolph Burgess, who resigned 
as chairman of the executive commit- 
tee of the National City Bank of New 
York to come to Washington, is 
unique in that his relationship to the 
Treasury is partly advisory. It was not 
necessary for him to obtain Senate 
confirmation. 

Jesse W. Tapp, an executive vice- 
president of the Bank of America, San 
Francisco, was selected to be a mem- 
ber of the Department of Agricul- 
ture’s “Interim Advisory Commis- 
sion” which was set up to give that 
Department a “gradual streamlining 
in the interest of economy and greater 


efficiency.” This group consults with 
the President’s Committee on Organ- 
ization. 

Named to be Undersecretary of the 
Treasury was Marion B. Folsom, not 
a banker but prominent in the finan- 
cial research activities of the Commit- 
tee for Economic Development. 

The recognition given to bankers by 
the new Administration was high- 
lighted by their places of prominence 
in the gala Inaugural Parade. Mr. and 
Mrs. Dodge, for example, followed di- 
rectly behind the Cabinet. Mr. Cutler’s 
vehicle was close in line and directly 
after him rode Mr. and Mrs. Gabriel 
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STATEMENT O 





F CONDITION 


DECEMBER 31, 1952 


RESOURCES 


Cash and Due From Banks. 
U. S. Government Bonds 
Other Bonds and Securities 
Loans and Discounts 
Loans 
Bank Buildings 
Furniture and Fixtures 
Accrued Interest Receivable 
Customers’ Liability on L/C 
Other Resources 


“ee ee wee 


Total Resources 


LIABILITIES 


ND v6 seh ceenee mews 
Unearned Discount 
Letters of Credit......... 
Reserve for Taxes, Interest, 
Other Liabilities 
Capital Funds 


(Federally Insured or Guaranteed) .. 


$ 58,122,964.35 
99,281,342.00 
24,658,833.39 
99,846,947 .32 
39,048,513.02 
3,094,409.71 
1,166,730.35 
1,483,191.95 
751,809.04 
1,041,773.56 


$ 328,496,514.69 
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“seen eeee 
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$ 305,104,124.85 
3,704,273.98 
751,809.04 
2,320,059.57 
235,444.35 


eeeeeeeee 
eee eneeee 
eee eeeee 


ee 


eee eeeene 


Common Stock ....$ 5,000,000.00 


a 8,500,000.00 
Undivided Profits .. 2,255,802.90 
DEE £3 coeubas 625,000.00 16,380,802.90 


Total Liabilities 
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HOME OFFICE 


MIAMI SUPERIOR COOLIDGE OOUGLAS 


~ 





$ 328,496,514.69 
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i) PHOENIX, ARIZONA 
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Largest Bank in the Rocky Mountain States 


VALLEY NATIONAL BANK 


GLENDALE TOLLESON WICKENBURG PHOENIX 


_TUCSON CASA GRANDE SUNNYSLOPE HAYDEN 


~al 


Zoasse> GLOBE CLIFTON PRESCOTT CHANDLER 


SAFFORD KINGMAN LITCHFIELD PARK AJO MORENCI MESA NOGALES WINSLOW WILLCOX 


MEMBER OF THE FEDERAL DEPOSIT INSURANCE CORPORATION 
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Hauge. Mr. Hauge, President Eisen. 
hower’s personal economic adviser, 
was formerly head of research for the 
New York State Banking Department, 

. 


s & 


Savings-Loan Branches 


A brisk discussion was touched off 
by the American Bankers Association 
on noting that the Columbia Federal 
Savings and Loan Association, of 
Washington, D.C., asked permission to 
open a branch office in nearby Arling- 
ton, Virginia. 

Public hearings were held by the 
Home Loan Bank Board on December 
30 on Columbia Federal’s branch ap- 
plication. The protest by the A.B.A,, 
filed in brief form by General Counsel 
J. O. Brott, noted that interstate 
branching is denied to commercial 
banks and should therefore not be per- 
mitted among competing financial in- 
stitutions. Decision is still pending. 

Observers recalled that the Board 
once previously rejected this argu- 
ment. It granted to a Federal savings 
and loan association, with home office 
in Evansville, Indiana, permission to 
open a branch in Henderson, Kentucky, 
which is just across the Ohio River. 

Geographically, the Arlington and 
Henderson cases are similar. This 
means that the granting or denial of 
the branch is likely to be based on 
purely economic considerations. 

Meanwhile, the tempo of branch ap- 
plications coming up before the Home 
Loan Bank Board appears to be 
speeding up. The clerical staff of the 
Board is having increasing difficulty 
keeping up to date on preparing tran- 
scripts and moving the cases along. 

Another branch issue that is coming 
to the fore is the opening of savings- 
loan facilities in a super-market. This 
has been done by the San Antonio 
Building Association. At the Home 
Loan Bank Board, officials said they 

_had no power to prevent the branch 
from operating, even though it is cov- 
ered by Federal Savings and Loan In- 
surance, since it is a State-chartered 
institution. 


o ° ° 


Agricultural Trends 


The Bureau of Agricultural Eco- 
nomics foresees in 1953 a continued 
high domestic demand for farm prod- 
ucts. On the basis of average growing 
conditions, the total of farm market- 
ings should at least equal the record 
volume achieved in 1952. 

Prices, however, may decline slight- 
ly, following a trend already well es 
tablished in 1952. This is because the 
foreign demand for the agricultural 
| products of this country is depressed, 
| possibly as much as 20 per cent, by the 
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PHOTOSTAT 


photographic copying equipment 


For over forty years, PHOTOSTAT CORPORATION 
has manufactured, marketed and serviced photographic 
copying equipment for every type of business use. 

Today, its modern photographic copying machines and 
photographic paper continue to provide the best method 
of making exact copies quickly, accurately, and economi- 
cally of anything that is written, printed, drawn, type- 
written or photographed . . . in exact size ... or enlarged 
... or reduced. 


DARD. 2° 


Vhat it can do for you... 


From the small Model Junior to the large, completely auto- 
matic Continuous Models, you can select the type of apparatus 
best suited to handle your particular needs most efficiently. 

PHOTOSTAT Photographic Paper, available in several 
different grades, further increases the flexibility and versatility 
of the model selected. 

All models provide the same permanent, errorless copies 


Write us...for full details and specific 
+ . . erasure-proof, water-proof, fraud-proof. You can copy information as to how PHOTOSTAT 


anything and everything of which copies are needed . . . with PHOTOGRAPHIC COPYING 


EQUIPMENT can serve you and 


valuable savings in typing, checking and proofreading time. curs you Cine endl Gna. 


Yes ... you'll have absolutely accurate copies faster... 
and save money at the same time. 


PUBTOSTAT is the registered trademark of Pp ft re) T 6 & T A T ¢€  * ] Re << @ Ee A T i «| Bek 


PHOTOSTAT CORPORATION 
295 STATE STREET, ROCHESTER 14, NEW YORK 





Service Offices in Principal Cities Coast to Coast 
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lack of food dollars 
countries’ possession. 

Farmers are also confronted with 
the upward pressure of operating 
costs. Accordingly, the Bureau esti- 
mates an approximate 5 per cent slack- 
off of the average farmer’s realized 
net income in 1953 as compared with 
1952. 

One program now receiving empha- 
sis among top Agriculture Depart- 
ment officials is the extension of credit 
to aid the establishment of small fam- 
ily farms. In twelve selected States, 
the State and County Agricultural 
Mobilization Committees are carrying 
on a survey to determine the availabil- 
ity of credit for young couples start- 
ing farming, credit for shifts to con- 
servation and land use together with 
related changes in farming practices, 
credit for farm enlargement, improve- 


in purchasing 


ments and land development programs, 
and credit for farm forestry. 

To keep up with developments in 
these credit areas, it would seem im- 
perative for local bankers to keep in 
close touch with their county agents. 





CAPITAL NOTES 











The rate of return which a lender 
may receive on FHA-insured small 
home mortgages under Title I, Section 
8, has been upped to 434 per cent by 
the authorization of a Y-per cent 
service charge. Since the insurance 
fee is 1% per cent, the total charge to 
the borrower is now ceilinged at 514 
per cent. An owner-occupant is eligible 
for insurance covering $4,750 on a 
loan-value ratio of 95 per cent. For 


operative builders the amount insur- 
able is $4,250 and the loan-value ratio 
is held to 85 per cent. Maturity may be 
25 years. The new rate pattern was 
made effective as of January 5. 


° 


Secretary of the Treasury George 
M. Humphrey lost no time in getting 
word to the National and State Chair- 
men and Directors of the United 
States Savings Bond Program advis- 
ing them that he stands four-square 
behind them and will shortly take posi- 
tive steps to accelerate the movement 
to shift more of the public debt into 
the hands of all the people. The word 
has leaked out that one of the Treas- 
ury’s contemplated maneuvers is to 
“sweeten” the savings bonds, probably 
by increasing the maturity yield. 


The Trusl Company of Cuba 


HABANA, CUBA 


CONDENSED STATEMENT OF CONDITION AS OF 


ASSETS 


Cash on Hand, in Banco Nacional 
de Cuba and Due from Banks. 

Republic of Cuba Bonds 

Stock of Banco Nacional de Cuba. . 

Other Securities. 

Loans and Discounts 

Banking Premises 

Customers’ Liability on Acceptances 

Items in Transit with Branches. . 


Other Assets 


$ 52.425,380.40 
12.975,775.30 


64.377,117.38 


December 31, 1952 


Deposits 


351,500.00 


4.282,810.59 
Capital Funds: 


Acceptances under Letters of Credit 
Other Liabilities 





1.970,124.98 
4.349,723.17 
3.450,936.95 
1.869,444.54 


Capital 


Reserves 





$146.052,813.31 





DEPOSITS 
December 31, 1952 
December 31, 1951 ...... , 


$132.647,581.97 
113.103,146.35 





ANTONIO RANGEL 


Chairman Executive Committee 


GONZALO R. ARELLANO 
President, por Larranhaga 


Fabrica de Tabacos, S. A. 
JORGE BARROSO 


President, Instituto Cubano 
de Estabilizacion del Azucar 


JULIO BATISTA 


Secretary 


CA 





BOARD OF DIRECTORS 


Surplus: oc. na 


December 31, 1952 
December 31. 1951 


LIABILITIES 


$132.647,581.97 
4.349,723.17 
779,589.12 


eee ee eeeeeene ee 


$ 3.000.000.00 
oe 5.000,000.00 
275,919.05 8.275.919.05 


$146,052.813.31 








PITAL FUNDS 


8.275.919.05 
6.235,173.36 





AGUSTIN BATISTA 
President and Chairman of the Board 


EDUARDO BENET 
Vice Chairman 
Executive Committee 


JOSE M. BOSCH 
President, Cia. Ron 
Bacardi, S. A. 


EUTIMIO FALLA 
Sucesion de L. Falla 


Gutiérrez 


PAUL G. MENDOZA 
President, Banco 
Hipotecario Mendoza 


Vice President 


JOSE A. MESTRE 


Assistant Manager 


JUAN J. MARABOTTO 


JOSE I. DE LA CAMARA 
Vice Chairman of the Board 


LUIS RANGEL 
Vice President 


CESAR RODRIGUEZ 
President, Almacenes 


Ultra, S. A. 
HUMBERTO SOLIS 


Secretary, Solis 


Entrialgo y Cia., S. A. 


Burroughs Clearing House 
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Conroe National Bank, Conroe, Texas 


Hel ps you decide: 
WHEN TO CONSIDER A NEW QUARTERS PROJECT A NECESSITY 


WHAT IMPROVEMENTS YOU SHOULD EXPECT FROM YOUR NEW QUARTERS 
STEP-BY-STEP PROCEDURE ON HOW TO GET YOUR PROJECT UNDERWAY 
















Whether you are contemplating modernization or completely 


new banking quarters, the pages that follow will help 


answer many of your questions, solve many problems. 


( NE of the most important decisions 

the banker, as a business man, must 
make concerns his bank’s new quarters. 
And this decision is an extremely im- 
portant one, because the banker’s judg- 
ment in the selection of his designer will 
unquestionably reflect in the overall suc- 
cess of his bank’s entire future operation. 
Modernization today is by no means a 
routine matter. For major improvement 
programs don’t come up every year. 
When they do, the banker must be pre- 
pared to proceed not only with caution, 
but with a positive approach, forearmed 
with as much data as possible. For once 
the designer for the project has been 
chosen and the contract is in operation, 
it is too late to do anything but regret an 


How to acquire successful 


MEW BANKING QUARTERS 


By 
J. B. GANDER, President 


Bank Building & Equipment Corporation 
of America 





Operating head of the world’s largest design- 
ing-building-equipping company for banking 
and bankers, Mr. Gander writes from a back- 
ground of 40 years, over 2,000 projects. 


unfortunate choice that took place 
earlier. 

To help prepare the banker make his 
decisions about modernization, and to 
make it easier for him to approach the 
problem more intelligently, Bank Build- 
ing Corporation presents this Moderni- 
zation Guide. It is written to provide a 
practical road map for the maze of 
problems that naturally arise in any 


new building or modernization program. 
For example, when are new quarters 
considered a necessity? Which would be 
more advantageous to your particular 
operation—modernized quarters, or an 
all-new building? How large a factor is 
your location? What provision should be 
made for future expansion? Have you 
thought about drive-in or walk-up teller 
windows, if so, what services should they 
provide? Should your bank be tradi- 
tional or contemporary? What are the 
advantages of each? What is the best 
type of construction for your bank’s 
locality? How much will it cost to do 
the job effectively? These and many 
more questions are answered authorita- 
tively in the following pages. 


Modernization or a new building? Your designer can help you decide? 


























The photos above of the Third National Bank, Springfield, Mass. before and after modernization, left and right, show how an additiona! floot 
was created without major structural changes. By lowering the ceiling in the main lobby this was made possible. 
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llere’s what happens to a bank’s business 
when these planning and designing principles are expertly employed: 


Savings Depositors 
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Checking Depositors 
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Bank Building and Equipment Corporation 


New banking quarters created by 
Bank Building Corporation increase 
efficiency; provide far better customer 
service; reduce personnel turnover; in- 
crease employee productivity. They pro- 
vide the kind of banking room atmos- 
phere that customers prefer. But the 
company’s specialized designing method 
produces an even more important asset: 
the ability to attract new business. For 
example, a cross section of 50 banks, 
whose new quarters were modernized by 
Bank Building Corporation, were asked 
to report what happened to business 
before and after modernization. When 
results were tabulated, it was found that 
the cross section reported increases in 
deposit totals averaging 8.3% six months 
after operation was begun in new quar- 
ters. Deposit totals increased 14.3% one 
year after modernization, and climbed 








Vailsburg Branch, Lincoln National Bank, Newark, N. J. 


to 33.7% as of today. Banks in general, 
on the other hand, show a loss over the 
same period! Further, the number of 
checking deposits, as represented by 
these 50 banks, increased an average of 
7.6% six months after modernization, 
10.7% after one year, 19.8% as of today! 
And 48 of the 50 banks reported em- 
ployee productivity had increased. All 
credited this to better functional layout 
and better working conditions. A total 
of 49 out of 50 banks stated that their 
bank’s new departmental arrangements 
and lobby layouts definitely improved 
work-flow, efficiency and service. Only 
one bank reported even a temporary 
decline in customer patronage while 
modernization was in progress. Many 
other improvements were noted in the 
report, available for your reading. 


once you've decided to go ahead with your project 
the next logical step for you is consultation with wane 
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America’s most experienced Bank Designers,*Builders, Equippers... 


ie 


Sank . Bruce Vey oe I EG, 0 IOORMMION 


‘your most logical choice 
When selecting a bank designer! 


Since new banking quarters represent a substantial expenditure, you 
owe it to your associates, stockholders, and customers to spend that 
money as wisely as possible. You know that the ultimate success of your 
project will depend largely upon the specialized skills and experience of 
your designer. If you are considering local talent, who may claim to be 
able to do the job for less, or to whom you may feel obligated, remember 
that if you find yourself saddled with a poorly-designed and inefficiently- 
arranged bank—you certainly would be open to more criticism by more 
people than if you had employed the services of the world’s most experi- 
enced bank designers and builders: Bank Building Corporation. This 
company’s knowledge of costs and experience in planning makes them 
eminently qualified to handle any part—or all of your project. And you R 
will be sure to get the finest possible quarters for the money you have 
to invest. 








ase any one...or all of our services 


PLANNING AND DESIGNING 

Bank Building Corporation’s planning and designing services include a 
thorough study of your bank’s specific needs, full-color sketches and other 
vital information. And since some clients prefer to use only our bank- 
integrated architectural and planning skills, this specialized service is 
available separately. 








DNSTROUCTION AND ENGINEERING 
Bank Building Corporation maintains a staff of engineers specializing 
in every phase of bank construction and engineering. Working together 
. as a team, they expedite details ... see that your job is completed swiftly, 

GET THE FACTS efficiently. T 
ON OUR ORGANIZATION EKOUIPPING AND FURNISHING “th 
AND ITS SERVICES Much of the special equipment and furnishings that go into new banking Bar 

quarters is manufactured in Bank Building Corporation’s factories. Ma- B 
terials are purchased in mass quantities; savings in dollars are passed den 
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THE PERSONALITY SPOTLIGHT 

















HOWARD C. SHEPHERD 














JAMES S. ROCKEFELLER 
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National City of New York makes top-level promotions 


The most widespread year-end exec- 
utive changes of any of the major 
banks took place at National City 
Bank of New York. 

Howard C. Shepherd, hitherto presi- 
dent, is now board chairman and chief 
executive officer, following the retire- 
ment at 65 of William Gage Brady, Jr. 


Mr. Shepherd has also became chair- 
man of City Bank Farmers Trust Co., 
succeeding W. Randolph Burgess, who 
retired from that post and also as 
chairman of National City’s executive 
committee to serve as Deputy Secre- 
tary of the Treasury. 


ihe new president at National City, 
James Stillman Rockefeller, has been 


executive vice-president since last fall. 

Three newly appointed executive 
V.p.’s are J. Howard Laeri, in charge 
ot New York City branches; George 


S. Moore, supervisor of the domestic 


division; and Alan H. Temple, who 
has ipervision over the bank’s eco- 
non 


s department and 
nal general 


will assume 


ad administrative du- 


February, 1953 


ties. All three, formerly vice-presidents, 
join National City’s senior policy and 
management group. 

Mr. Shepherd has spent his entire 
banking career at National City, en- 
tering its famous College Training 
Class in 1916. He became an officer in 
1921, and moved up to the presidency 
in 1948. 

There is considerable interest in the 
man with the famous name who has 
now assumed the presidency. Accord- 
ing to those who know him, Mr. Rocke- 
feller is a diligent working, quiet indi- 
vidual who worked through all depart- 
ments of the bank the hard way, from 
employee to assistant cashier and on 
up. His stock holdings in the bank may 
be a bit larger than are those of his 
fellow officers but they are not im- 
portantly large. What he has accom- 
plished is generally conceded to be due 
to the fact, not that he is a Rockefeller, 
but that he is James S. Rockefeller. 

At the bank those who know him in- 
timately call him Rocky (the tradition- 

















al Rockefeller nickname) or Babe, 
which is a relic of his Yale days, or 
Stillman, which he doesn’t particularly 
like, even though it is the name of his 
grandfather, president of the National 
City for many vears. Among his claims 
to fame, Mr. Rockefeller is probably 
the only head of a major bank who has 
been an Olympic champion. He was 
captain of the Yale rowing crew that 
won Olympic honors in 1924. 

Like many men who are of a quiet 
nature, Mr. Rockefeller always thinks 
before he talks. He has the family trait 
of conscientiousness to a high degree, 
and will go to no end of trouble to get 
what customers and friends want in 
the way of information or advice. Un- 
assuming, he gives the impression of 
having unlimited time (which he 
doesn’t have) and his courtesy is al- 
most old fashioned. 

This was exemplified recently when a 
girl clerk at The Hanover Bank hap- 
pened to find Mr. Rockefeller’s railroad 
commuter ticket on the floor of one of 
the New York stores. The initials were 
not legible so she spent considerable 
time in looking through the telephone 
book and calling up sundry Rockefel- 
lers. Finally one suggested that she 
call up James Rockefeller “who works 
over at National City Bank.” He was 
warmly cordial to the girl, called at 
The Hanover Bank and hunted up the 
finder to thank her personally for the 
lost ticket, and later wrote a personal 
note of appreciation to Hanover’s pres- 
ident, R. E. McNeill, Jr. 


* 


“Teacher’s Advice Pays Off” is the 
heading of a local news story telling of 


President, The Detroit Bank 


RAYMOND T. PERRING 





the choice of Raymond T. Perring as 
47-year-old president of The Detroit 
Bank. 

The story relates how the sage coun- 
sel of Professor “Bob” Rodkey, well- 
known authority on banking at the 
School of Business Administration, 
University of Michigan, set young Ray 
a quarter-century ago on the path that 
ultimately led to his election to the 
presidency of Michigan’s oldest finan- 
cial institution. 

After receiving his degree in business 
administration in 1927, Ray joined the 
Union Trust Company in _ Detroit. 
When only six months later Professor 


Rodkey told him The Detroit Savings 
Bank needed a credit analyst, Ray hesi- 
tated at the thought of changing jobs 
so soon. But his former mentor insist- 
ed, pointing out that “experience in the 
credit department of a bank is better 
than any other you can have.” So the 
young man changed jobs at the start of 
1928. Five years later the Union Trust 
Company was defunct, and- Ray Per- 
ring was an assistant vice-president at 
The Detroit Bank. 

By 1939 he was head of the bond in- 
vestment department, and two years 
later was a vice-president. He became 
executive vice-president in 1951. 





AT CLOSE OF BUSINESS DECEMBER 31, 1952 


RESOURCES 
DIRECTORS 


SAMUEL K. RINDGE 
Chairman of the Board 


HERBERT D. IVEY 
President 


CARL E. BAKER 

MILO W. BEKINS 

W. J. BOYLE 

Roy A. BRITT 
WALTER H. BUTLER 
RALPH J. CHANDLER 
EUGENE P. CLARK 
DWIGHT L. CLARKE 
T. B. COSGROVE 

A. M. DUNN 

ERNEST E, DUQUE 
ROBERT E. HUNTER 
WILLIAM A. INNES 

L. O. IvEY 

EARLE M. JORGENSEN 
ROBERT W. KENNY 
RUDOLPH A. PETERSON 
WILLIAM S. ROSECRANS 
W. A. SIMPSON 

J. HARTLEY TAYLOR 
KENNETH B. WILSON 


LIABILITIES 


Surplus 


Deposits 


Cash and Due from Banks . 
United States Government Securities 
State, County and Municipal Bonds . 
Loans and Discounts ‘ 
Federal Reserve Bank Stock 7 
Stock in Commercial Fireproof Building 
Co.—Head Office Building 
Bank Premises, Furniture and Fixtures, 
and Safe Deposit Vaults (Including 
Branches) . . , 
Other Real Estate Owned, Carried ~ eee 
Customers’ Liability under Letters of Credit 
and Acceptances om ee 
Earned Interest Receivable 
Other Resources . 


TOTAL 


Capital Stock . 


Undivided Profits 

Reserves for Interest, Taxes, 
Contingencies, Etc. 

Discount Collected —Unearned 


Letters of Credit and Acceptances 
Other Liabilities . — 


TOTAL 


$103,103,178.10 
177,697,830.10 
14,813,070.08 
109,619,699.25 
360,000.00 


348,500.00 


3,560,911.96 
1.00 


860,946.01 
995,081.89 
166,300.98 
$411,525,519.37 


. $5,000,000.00 
. 8,000,000.00 
. 4,001,224.28 $ 17,001,224.28 
2,910,717.04 
1,432,130.10 
928,744.51 
457,393.35 
- _388,795,310.09 
. $411,525,519.37 


Head Office: Fifth & Spring Streets, Los Angeles 


Hill Street Office: 736 So. Hill Street 


Subway Terminal Office: 439 So. Hill Street 


34 conveniently located Branches throughout Los Angeles 


Citizens 


TRUST & SAVINGS 


National 
Bank 


OF LOS ANGELES 


MEMBER 
FEDERAL DEPOSIT 
INSURANCE 
CORPORATION 











Recent national political develop- 
ments contributed to Ray Perring’s 
step upward to the bank presidency, 
For the move coincides with the ac- 
ceptance by Joseph M. Dodge, presi- 
dent of The Detroit Bank since 1933, 
of the post of Budget Director in the 
Eisenhower Administration. 

Mr. Dodge had been named chair- 
man of the bank’s board, but resigned 
after his political appointment. Named 
acting chairman in his absence is 
Cleveland Thurber, a director. Charles 
H. Hewitt, executive vice-president, 
has been elected to the board. 


From left to right, Executive Man- 
ager Merle E. Selecman and Executive 
Vice-President Harold Stonier are 
shown here greeting Dr. E. Sherman 
Adams, as he starts his new duties as 





A royal welcome 


head of the Department of Monetary 
Policy of the American Bankers Asso- 
ciation. This recently announced ac- 
tivity will be concerned with the 
development of information on debt 
and monetary management, and _ its 
practical effects on banking and eco- 
nomic conditions. Dr. Adams came to 
the A.B.A. from New York University, 
where he was vice-chancellor and lec- 
turer on finance. 

Another new addition to the A.B.A. 
staff is Rudolph R. Fichtel, who be- 
came secretary of the Public Relations 
Council on January 15. He has been 
assistant secretary and public relations 
director of The Savings Banks Asso- 
ciation of the State of New York. 


e 


Year-end changes at the Federal Re- 
serve Banks have been highlighted by 
the appointment of five new _ board 
chairmen. They are as follows: 

Federal Reserve Bank of New York: 
Jay E. Crane, vice-president, Standard 
Oil Company of New Jersey. He is 4 
former employee and officer of the 
bank, joining it in 1915 and being <ep- 
uty governor from 1930 until he be- 
came associated with the oil firm im 
1935. He was named a director oi the 
New York “Fed” last year. 
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Five new board chairmen are appointed for the Federal Reserve Banks 





| Federal Reserve Bank of Chicago: 

| John S. Coleman, president, Burroughs 

| Adding Machine Company, Detroit. 

He has been a Class C director and 

In Kansas City : deputy chairman of the Reserve Bank 
>" since 1950. 

: Federal Reserve Bank of Philadel- 

phia: William J. Meinel, president and 

chairman of the board of the Heintz 

Manufacturing Company, Philadelphia. 

He has been a Federal Reserve director 
since 1947, 

Federal Reserve Bank of Kansas 
City: Raymond W. Hall, vice-president 
and controller, Hall Brothers, Inc., 
Kansas City, Missouri. Before joining’ 
this firm in 1945 he was vice-president, 
general counsel and secretary of the 
Reserve Bank. 

Federal Reserve Bank of Cleveland: 
John C. Virden, chairman of the board, 
John C. Virden Company, Cleveland. 
He has been a Federal Reserve direc- 
tor and deputy chairman since 1951. 

New deputy chairman for 1953 at the 
Cleveland bank is Leo L. Rummell, a 
director since 1949, and dean of the 
College of Agriculture, The Ohio State 
University. 

Clifford F. Hood, president of the 
United States Steel Corp., Pittsburgh, 
has been appointed chairman of the 
< .with Direct Banking Connections board of the Pittsburgh Branch of the 
Cleveland “Fed.” 

















The Cleveland 
around the World to Speed institution has an- 

2 nounced changes 
among its officer 


Your Foreign Transactions gum, | Staff. Wilbur D. 
™i. Fulton, vice-presi- 








, dent in charge of 
“<< the Cincinnati 

be f Branch since 1949, 
“> e | has become _ first 

. 4 vice-president of 

W. D. FULTON the bank following 


C IT N ATI NAL the retirement of 
William H. Fletcher. Wilbur T. Blair 
= Zande wid 4; succeeds Mr. Fulton as vice-president 
Vputdd in charge of the Cincinnati Branch. 

MEMBER 


FEDERAL DEPOSIT Roger R. Clouse has been named vice- 
INSURANCE president and secretary of the bat 


CORPORATION Kansas City 10, Missouri white Sarees &. 9. Bae © weve & vise: 
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The original copies of the Declaration of Independence, the Constitution and the Bill of Rights now have their special shrine in the National Archives Building in Washington, D. C. 
At night, they descend into the protective custody of a new, specially engineered 50-ton Mosler Safe. 







More precious than the gold in Fort Knox 


Certainly, what they stand for is. 


For these treasured documents—the Declaration of 
Independence, the Constitution and the Bill of Rights 
—are the birth certificates not only of a nation, but of 
a way of life. Our way of life—that many of our fore- 
fathers and our sons have laid down their lives to 
defend. 


So it’s not surprising, is it, that these sacred documents 
occupy a special shrine in the National Archives 
Building in Washington, D. C. 


Nor is it surprising that Mosler, who was chosen to 
build the gold storage vaults at Fort Knox, should 
have been given the special assignment of providing 
the utmost security for these irreplaceable documents. 


When government and private enterprise, big business 
and small business, industry and science, educational 
and public welfare organizations desire protection of 
their records and treasures, they turn, almost in- 
stinctively, to Mosler. That has been true for over 
100 years. 


Mosler has made many installations, of course, vastly 
larger than the ingenious and complex 50-ton safe 
into which the Declaration of Independence, Consti- 
tution and Bill of Rights descend, at night, for security 
against almost every conceivable hazard. 


But none has been built with a more sober sense of 
responsibility or a higher respect for the pricelessness 
of security. Certainly, Mosler has never before built 
anything—with more pride. Or humility. 


IF IT'S MOSLER ... IT'S SAFE 


* Mosler Safe ““ 
oO @ Since 1848 


World’s largest builders of safes and bank vaults, including the U. S. Gold Storage Vaults at Fort Knox, and installations in the U. S. Capitol, U. S. Treasury, 
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the Pentagon Building, U. S. State Department, and the United Nations Building. 






H. Emde, James R. Lowe and Joseph 
M. Miller have advanced to assistant 
vice-presidents; C. E. Crawford and 
E. F. Fricek to assistant cashiers. 

An important officer change at the 
Federal Reserve Bank of St. Louis is 
the promotion of Vice-President Fred- 
erick L. Deming to first vice-president, 
following the year-end retirement of 


Olin M. Attebery. 


* 


A noteworthy reorganization move 
at the Chase National Bank in New 
York involves the creation of three 


new major departments, each headed 
by a senior vice-president. 

George Champion is in charge of the 
United States Department, which in- 
cludes all nine of the regional districts 
outside New York City into which 
Chase’s commercial and banking rela- 
tionships throughout the country are 
divided. 

The new special industries depart- 
ment, headed by Edward L. Love, in- 
cludes the public utilities, railroad, 
petroleum, aviation and real estate 
divisions. 

David Rockefeller is in charge of the 
metropolitan department, which in- 
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WATSON MANUFACTURING CO., Inc. 


Jamestown, New York 


We specialize in custom built 
omnibusses to fit your own 
requirements. If desired, 
they have the WATSON 
special caster control device 


for superb rolling versatility. 


WATSON ALSO BUILDS A COMPLETE LINE OF 


STOCK FILING CABINETS AND ROL-DEX ROLLING 


Special design. Watson storage omnibus. 
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cludes the 27 New York City branches, 
the branch administration department, 
business development staff, and related 
activities. 

Among recent promotions, Stuart 
Gorrell and William Huckel on the 
public relations and advertising staff 
have been named second vice-presi- 
dents. 


e 


An authority on commercial bank 
investment policy, J. Harvie Wilkin. 
son, Jr., has been 
advanced to ex- 
ecutive vice- 
president. of 
State-Planters 
Bank and Trust 
Company, Rich- 
Virginia. 
the 





He 


joined 





ity analyst and 
has been a vice- 
president since 
1935. 

Mr. Wilkinson is author of “Invest- 
ment Policies for Commercial Banks” 
(Harper Bros., 1938). He has also been 
active in bank education and _ other 
work of the American Bankers Asso- 
ciation. 








J. H. WILKINSON, Jr. 


5 


A series of promotions at the San 
Francisco head office of The Bank oi 
California N.A. 
has been headed 
by the election of 
Rogers W. Kim- 
berling to vice- 
president and 
cashier. He joined 
the bank in 1949 
as assistant vice- 
president and was 
elected cashier in 
1950. Previously 
he had been vice- 























V. T. CRANSTON 


R. L. SHEARN 


Advanced at San Francisco 





president and cashier of The First Ne 
tional Bank, Eugene, Oregon. 


Newly elected vice-presidents @ 
Victor T. Cranston and Robert 1 


Shearn, formerly assistant vice pres 
dents. Appointed assistant trust «fncel 
are A. M. Miesner and J. V. W. /augé 


while the following are now as:istall 
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Febru ar 


CALIFORNIA NATIONAL 


BANK 


DIRECTORS 


FRED W. ACKERMAN, President, 
Pacific Greyhound Lines 


FRED B. BAIN, President, 
Leslie Salt Company 


OTHMAR BERRY, Pre side nt, 
Berry Oil Compan) 


CLYDE H. BRAND, A¢ttorney-at-Law, 
Downey, Brand, Seymour and Rohwer 


RICHARD D. BRIGHAM, 
Vice President 


ALLARD A. CALKINS, 
Chairman of the Board 


HARRY CAMP, President, 
Harry Camp Millinery Company 


WM. HERBERT CARR, 
Vice President and Treasurer, 
California Packing Corporation 


HARRY D. COLLIER, 
Director and former Chairman, 
Standard Oil Company of California 


ADRIEN J. FALK, President, 
S&W Fine Foods,Inc. 


FREDERICK M. FISK, 
Chickering & Gregory, Attorneys 


PAUL E. HOOVER, 
President 


ERNEST INGOLD, President, 
Ernest Ingold, Inc. 


OTIS R. JOHNSON, President, 


Union Lumber Company 


PAUL B. KELLY, 
First Vice President 


JOHN J. REILLY, President, 
Western Department Stores 


CHARLES L. WHEELER, 
Executive Vice President, 
Pope & Talbot, Inc. 


HERMAN WOBBER, 
l'wentieth Century-Fox Film Corporation 











CASH AND SECURITIES 


Cash and Due from Banks . 


\OF CONDITION 


" CENTRAL TO THE WEST COAST 
HEAD OFFICE: 








| SANSOME STREET, SAN FRANCISCO 


ASSETS 


United States Government Securities . 


State and Municipal Securities . 


Other Bonds and Securities . 
TOTAL - = 
LOANS 
Commercial Loans . 
Real Estate Loans. . . 


Automobile and Installment Cane. 


Less: Reserve for Possible Loan Losses 


TOTAL 
OTHER ASSETS 
Accrued Income Receivable . 


Stock in Federal Reserve Bank. 
Bank Premises and Equipment . 


Other Real Estate Owned 


Customers’ Liability under Letters a 


Credit and Acceptances ° 
Other Amete . . st 


TOTAL 


TOTAL ASSETS 


DEPOSITS 
Demand Deposits . 
Time Deposits 


United States Government Deposits 


Other Public Deposits 
TOTAL « « 
OTHER LIABILITIES 
Dividends Payable . . 


Income Collected in Advance 


Letters of Credit and Acceptances . 
Accrued Interest, Taxes, Other Expense . 


TOTAL . 


CAPITAL ACCOUNTS 
Capital Stock . 2. 2. 
Surplus . et Se 
Undivided Profin. ee 
Unallocated Reserves . . 


TOTAL 


TOTAL LIABILITIES 


December 31, 1952 


December 31, 1951 





$149,931,875.85 
2205/1 15;61 7.10 
44,019,147.73 
8,724,707.51 


$431,451,348.25 


$149,565,814.17 
208,260,070.34 
38,732,049.47 
8,745,477.31 





$405,303,411.29 








$123,842,932.30 $123,959,997.70 
92,187,906.83 85,325,466.81 
111,650,639.65 80,604,709.07 
$327,681,478.78 $289,890,173.58 
4,070,152.96 3,334,327.70 





$323,6113;325.82 


$286,555,845.88 











$372,340,323.66 
252,490,637.15 
14,142,402.01 
72, 108, 526.63 


~ $711,081,889. 45 


o « © $ 2,171,970.10 $ 1,997,665.45 

9 1,095,000.00 1,065,000.00 

cn * 6,789,250.17 5,999,400.21 

oe 346,059.54 81,877.39 

“4 7,402,236.78 13,788,165.48 

~ 2% 697,602.49 1,131,808.68 

$ 18,502,119.08 —$ 24,063,917.21 

~ « « $773,564,793.15 — $715,923,174.38 
LIABILITIES 


$353,775,773.62 
218,664,419.61 
9,003,500.14 
70,035,492.70 





$65 1,479,186.07 





$ 1,000,000.00 
5,974,503.45 
7,483,615.57 
4,116,181.29 


$ 900,000.00 
2,731,110.06 
15,043,101.70 
3,474,213.03 





$ 18,574,300.31 


$ 22,148,424.79 





$ 20,000,000.00 
16,500,000.00 
5,226,330.71 
2,182,272.68 


$ 20,000,000.00 
15,500,000.00 
4,710,656.27 
2,084,907.25 





$ 43,908,603.39 


$ 42,295.563.52 





$773,564,793.15 


$715,923,174.38 


On December 31, 1952, securities carried at $117,270,712.12 were pledged to secure trust deposits, United States Government 


and other public deposits, as required by law. On December 31, 


Member Federal Reserve System « Member Federal Deposit Insurance Corporation 


y, 1953 


1951, securities so pledged amounted to $111,155,910.23. 
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Guaranty Trust Company 


of New York 


140 BROADWAY 
FIFTH AVE. AT 44th ST 
ROCKEFELLER PLAZA AT 50th ST. 


MADISON AVE. AT 60th ST. 


+ LONDON PARIS 
BRUSSELS 








Condensed Statement of Condition, December 31, 1952 


RESOURCES 





Cash on Hand, in Federal Reserve Bank, and Due 


from Banks and Bankers 
U.S. Government Obligations . . 
Loans and Bills Purchased . .. 
Public Securities . .. . 
Stock of Federal Reserve Bank . 
Other Securities and Obligations 
Credits Granted on Acceptances 
Accrued Interest and Accounts 

Receivable . 
Real Estate Bonds and Mortgages 
Items in Transit with Foreign 

Branches : - 3 
Bank Premises 

Total Resources 


- $ 64,419,016.95 
9,000,000.00 
68,862,957.32 
11,664,200.24 


_91,128.44 


. $ 697,658,049.77 
699,309,037.23 
1,566,424,556.05 


13,769,533.09 
9,455,247.35 


177,262,083.39 _ 
8,374,562.36 
$3,149,028,288.80 











LIABILITIES 





Capital . « «© © « -« 
Surplus Fund ... . 
Undivided Profits . 

Total Capital Funds s ‘ 
ROMOGNS « st te ee . 
Bills Payable. . ...- -@ ‘ 
Foreign Funds Borrowed . ‘a 


Acceptances. . . . $ 15,877,890.02 


Less: Own Acceptances Held for 
Investment. oe. 4 


Dividend anaaeed 15, 1953: 
Regular. ‘ a % 
Extra . 

Reserve for Expenses and Taxes. 

Other Liabilities. . . * * 


2,952,810.62 
$ 12,925,079.40 


3,500,000.00 
2,500,000.00 
22,845,531.05 
15,766,546.52 


- $100,000,000.00 
200,000,000.00 
_ 85,900,894. 69 


. $ 385,900,894.69 
2,625,365,237.14 
80,000,000.00 
225,000.00 


$7,537,156.97 





Total Liabilities i eke 





- $3, 149, 028,288.80 





Securities carried at $310,988 ,476.42 in the above statement are pledged to quality for fiduciary 
powers, to secure public moneys as required by law, to secure Bills Payable, and for other purposes. 








J. LUTHER CLEVELAND WILLIAM L. KLEITZ 


Chairman of the Board President 


THOMAS P.JERMAN ALFRED R. THOMAS 
Vice-President Vice-President 


DIRECTORS 


GEORGE G ALLEN Chairman of the Board, 
Duke Power Company 


F W. CHARSKE Chairman, Executive 

Committee, Union Pacific Railroad Company 

J. LUTHER CLEVELAND Chairman of the Board 
W. PALEN CONWAY 

CHARLES P. COOPER President, 

The Presbyterian Hospital in the City of New York 

WINTHROP M. CRANE, JR. Chairman of the 

Board, Crane & Co., Inc., Dalton, Mass. 

STUART M. CROCKER Chairman of the Board, 

The Columbia Gas System, Inc. 

JOHN W. DAVIS of Davis Polk Wardwell 

Sunderland & Kiendl 

CHARLES E. DUNLA President, 

The Berw pean bite Coal Mining Company 

GANO DUNN President, 

The J. G. White Engineering Corporation 


WALTER S. FRANKLIN President, 
The Pennsylvania Railroad Company 


LEWIS GAWTRY 

CORNELIUS F. KELLEY Chairman of the Board, 
Anaconda Copper Mining Company 
WILLIAM L. KLEITZ President 
CHARLES S. MUNSON Chairman of the Board, 
Air Reduction Company, Inc. 

WILLIAM C. POTTER 
GEORGE E. ROOSEVELT of Roosevelt & Son 
CARROL M. SHANKS President, 
The Prudential Insurance Company of America 
EUGENE W. STETSON Chairman, Executive 
Committee, Illinois Central Railroad Company 
KENNETH C. TOWE President, 
American Cyanamid Company 
THOMAS J. WATSON Chairman of the Board, 
International Business Machines —— 
CHARLES E. WILSON Trustee, 
The Ford Foundation 


ROBERT W. WOODRUFF Chairman, 
Executive Committee, The Coca-Cola Company 


Member Federal Deposit Insurance Corporation 
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cashiers and assistant secretaries: I. O. 
Cawood, J. A. Henske, Jr.. H. Hutaf 
and F. J. Keaton. 

At the bank’s Seattle office, L. 
Allison has been advanced to trust 
officer and assistant manager. 


e 


The rapid development of its branch 
system by Bankers Trust Company in 
New York is receiving important im- 
petus with the merger of The Bayside 
National Bank of New York, in 
Queens. This will add four new offices 
and bring to 17 the 
number of Bankers 
Trust branches, 
whereas in 1950 the 
bank had only four 
offices, all in Man- 
hattan. 

J. Wilson Day- 
ton, chairman and 
president of the 
$27,800,000 Bavside 
National, becomes 
vice-president ofthe 
merged institution and will have charge 
of the four new offices. He organized 
the bank in 1929 and has been primarily 
responsible for its progress. 











J. W. DAYTON 


e 


At the bank’s annual Christmas Par- 
ty, officers and employees of the 
Union Trust Company in St. Peters- 
burg, Florida, presented President J. E. 


A portrait presentation 


Bryan with an oil portrait of himself 
painted by a well-known local artist. 
The view above shows Vice-President 
and Trust Officer Robert W. Cohoe 
(on the right) making the presentation. 
The occasion marked the 22nd year of 
Mr. Bryan’s affiliation with the bank. 


5 


Following the death of one of 
Miami’s veteran bankers, Calvin Oak, 
the new president of Riverside Bank 
in that Florida city is Tully F. Dunlap. 
Mrs. Flavia de Camp Oak, widow of 
the former president, has become chait- 
man of the board. Charles W. Fish- 
burne has moved up to executive vice- 
president. 

Mr. Oak founded the bank in 1%. 
He has been prominent in Miami 
banking circles since 1916 when he be- 
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came president of the old Miami Sav- 
ings Bank. When he organized River- 
side Bank he chose Mr. Dunlap as his 
chief assistant and named him execu- 
tive vice-president. 


e 


New president of the Fall River 
(Massachusetts) Five Cents Savings 
Bank is William F. 
Staples, who has 
been vice-president 
and investment of- 
ficer of The Ex- 
change National 
Bank of Olean, 
New York. He suc- 
ceeds Fred Watts, 
who has retired as 
president of the 
Fall River institution after 36 years of 
service. 

Mr. Staples returns to familiar sur- 
roundings, for he was associated with 
banking and financial interests in Fall 
River from 1929 to 1937. He is the 
author of a number of articles pub- 
lished in banking magazines, including 
the Burroughs Clearing House. 











W. F. STAPLES 


o 


Vice-President Herbert F. Boettler 
at the First National Bank in St. Louis 
has been named to the newly created 
position of vice-president and chairman 
of the loan committee. In addition to 
his new duties he will remain in charge 
of the foreign department and the in- 
dustrial service department. He is vice- 
president of The Bankers Association 
for Foreign Trade. 


F 


Sydney L. Hammer has been elevat- 
ed to vice-president at Manufacturers 
Trust Company, 
New York, and 
placed in charge of 
the West 43rd 
Street office. Ernest 
F. Kuhn has been 
named assistant 
vice-president in 
charge of the for- 
eign department at 
the Empire State 
Office. Assistant 
Treasurer John T. 
Williams has been assigned to the out- 
of-town business department, with 
Ohio and Kentucky as his territory. 














Ss. L. HAMMER 


4 


Three brothers in Meadville, Penn- 
Sylvania, have a combined record of 
117 years of banking service to the 
community. 

Oldest is Jesse Hunter, who after 43 
years with the First National Bank of 
Mea:lville relinquished his duties as 
auditor last month and became the first 
stati member to participate in the 
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@ Get a DM-—and get rid of old-fashioned 
sticky stamps, licking and sticking 
stamps, and locking up the stamp box! 


@ The DM is a desk-size postage meter, ideal 
for the needs of smaller banks or branches. It 
prints postage, any amount needed for any kind 
of mail, directly on the envelope — with a dated 
postmark, and your own small advertisement if 
you like. Even supplies postage on special tape 
for bulky mail, registered, etc. Has a moistener 
for sealing envelope flaps. 


® The DM can be set for as much postage as 
you want to buy, never runs out of the right 
stamp. Your postage is always protected from 
loss, damage, theft; and automatically 
accounted for on visible registers ... It’s not 
only a big convenience, but saves time and 
effort—and postage! 


® Mail the modern way, with metered mail. 
Call the nearest PB office today, and ask for a 
demonstration. Or send coupon for the free 
illustrated booklet. 


FREE: Handy wall chart of Postal Rates 
for all classes of mail, and parcel post map 
showing zones for any locality. 


PITNEY-BOWES 


Postage Meter 


Offices in 93 cities in U.S. and Canada 
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PITNEY-BowEs, INC. 
3124 Pacific St., Stamford, Conn. 
Please send free ( booklet, [ wall chart to: 


Name. 





Firm 





Address 





bank’s pension plan, although he will 
continue to serve as advisor and con- 
sultant. On his 65th birthday anni- 
versary he was guest of honor at the 
First National’s annual Christmas 
party where he was presented with an 
engraved watch. 

One brother, Fred C. Hunter, now 
a vice-president of the First National, 
was hired by the bank some 40 years 
ago. The youngest member of the 
banking triumvirate is Charles C. 
Hunter, who joined the Crawford 
County Trust Company of Meadville 
in 1920. 

Recently the First National saluted 


all three brothers in a large-scale news- 
paper advertisement. 


6 


Newly promoted to vice-presidents 
at The Philadelphia National Bank are 
Harold W. Wallgren and G. Edward 
Cooper, with the latter continuing to 
serve also as comptroller. 

Appointed assistant vice-presidents 
are Louis F. Gabriel, Sidney T. Chew, 
A. Paul Stemple, Theodore C. Mann, 
James B. Husted and Henry A. Frey, 
Jr. 

U. S. G. Ervin, W. R. Byrd, Jr., T. 
M. Duthie, H. L. Cornish, C. E. Snyder, 





Stock of Banco Nacional de Cuba 


Bank Building and Equipment 
of Credit 


TOTAL ASSETS 


Rediscounts 


CAPITAL ACCOUNTS 


Reserves 





BANCO GELATS 


HABANA, CUBA 


Statement of Condition at December 


ASSETS 
Cash on Hand and as Reserve in Banco Nacional 
I a a ch a la on Niall _$16,699,839.27 
Cash Due from Banks and Items in Transit 
Ee a Oe Te 


Other Bonds and Securities_______-_ 
Loans and Discounts________-___-~- 


saciid tdi mbianiiatitgepeets 36,972,355.03 


Customers Acceptances Under Commercial Letters 


I a utedie 


LIABILITIES 

IE cn sminppiainnuitatistiislsitcaitiieseppmnnen tea taninininieiteidail $57,440,393.18 

Outstanding Acceptances Under Commercial Letters 
of Credit issued by us for our Account 

SE CIR ivviiiee cn nccnnnmn 

TOTAL LIABILITIES--_...-_-- 


eiiitermanamnmicnanaail $68,747,473.19 


Capital issued and paid__--_.-------- $ 2,000,000.00 


Deawieen Peeite.......+-.-..na- 265,185.58 4,615 
TOTAL LIABILITIES PLUS CAPITAL ACCOUNTS -$73,362,658.77 


SECURITIES IN SAFEKEEPING . . . $66,492,548.72 


31, 1952 


9,740,840.74 
4,726,947.02 

248,800.00 
2,313,995.55 


341,566.68 


448,340.84 
_ 1,869,973.64 
$73,362,058.77 





9,655,970.00 


448,340.84 
1,202,769.17 


2,350,000.00 
265,185.58 


4,615,185.58 





JUAN GELATS, President. 


P. R. Biddle and A. E. Dunning are 


now assistant cashiers. 
o 


Lockett Shelton has joined the Re- 
public National Bank of Dallas as a 
vice-president in charge of the bond 
department, which is to become in- 
creasingly active in bidding on govern- 
ment and municipal bond 
throughout the 
Southwest, and 
handling trading 
transactions for 
correspondents. Mr, 
Shelton received 
early investment 
training in the Na- 
tional City Bank of 
New York and has 
had various invest- 
ment firm = affilia- 
tions since then, his 
latest being as resident manager of the 
Abilene office, First Southwest Com- 
pany. 

John R. Sears has been promoted to 
assistant vice-president in the petrole- 
um department, while new assistant 
cashiers at Republic are L. A. Cham- 
berlain, W. E. Dean, R. Pulley and 
R. L. Terry. 


issues 





L. SHELTON 


* 


R. Erdman Wilson was recently made 
special representative of The Florida 
National Group of 
Banks, and will call 
on correspondent 
banks and business 
firms in large cities 
in the Middle West, 
Southwest and the 
Eastern Seaboard 
states. He will rep- 
resent 23 individual 
banks with re- 
sources in excess of $425,000,000. 














R. E. WILSON 


5 


banking 
Brazil, 


Two veterans of foreign 
service, both now stationed in 
have been promoted to vice-presidents 
by The First National Bank of Boston. 
One is Edmund F. Munn, who has 
been manager of the Sao Paulo and 
Santos branches, following 22 years 
with the First National in Cuba. The 


Promoted in Brazil 


M. E. GATELY, Jr. E. F. MUNN 


























Burroughs Clearing House Ff e},,. 
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HOW BIG IS A 








That is a pertinent question, for in the figures 
below we are accounting for our stewardship of 
more than 650 million of them. 

Each of these dollars, to our way of thinking, 
is measured not in inches (actually 6.14 in. x 2.61 
in.) but in feet ...in human feet... solidly planted 
on the ground. 

The solidly planted feet of the people who 
entrusted them to our care... of the people to 


whom we have loaned them for constructive pur- 
poses ...of our own people, directors, officers 
and staff. 

We have always kept close to the idea that 
banking is a pretty down-to-earth business. 

A lot of other people seem to think so, too. 
In our correspondent banking, commercial, sav- 
ings, trust, investment, and other departments, 
we are pleased to report a healthy rate of growth. 


STATEMENT OF CONDITION 


December 31, 1952 


RESOURCES 
Cash on Hand and Due from Banks $176,402,618.16 


U. S. Government Securities. .... 182,501,325.67 
State and Municipal Securities.... 60,150,929.96 
Other Bonds and Securities. ..... 5,096,096.89 


Loans and Discounts............ 270,319,856.70 





Federal Reserve Bank Stock...... 780,000.00 
Customers’ Liability on Acceptances 
and Letters of Credit.......... 715,711.21 
Accrued Interest and Other 
PTET Tee 3,962,634.13 
eg ae 2.375,000.00 
PO esitciodi $702,304, 172.72 


LIABILITIES 


Demand Deposits $578,425,592,58 
Time Deposits... _74,870,947.55 
CO reer $653,296,540.13 











Dividend Payable January 2, 1953 300,000.00 
Acceptances and Letters of Credit 715,711.21 
Reserves for Taxes, Interest, etc. 6,395,643.08 
General Contingency Reserve... . 7,949,790.05 
ee $ 10,000,000.00 
ae . 16,000,000.00 
Undivided Profits 7,646,488.25 
Total Capital Funds.......... 33,646,488.25 
RE ere $702,304,172.72 


United States Government Obligations and Other Securities carried at $68,202,679 are pledged 
to secure Public and Trust Deposits and for other purposes as required or permitted by law. 


DIRECTORS 


EDWIN C. AUSTIN 
Sidley, Austin, Burgess & Smith 
JAMES M. BARKER 
Chairman of Board 


STANLEY G. HARRIS 


Chairman, Executive Committee 


CHARLES C. JARCHOW 


Allstate Insurance Company President 
MARK A. BROWN American Steel Foundries 
President WAYNE A. JOHNSTON 
WESLEY M. DIXON President 
Presidens Illinois Central Railroad 


Container Corporationof America 
FRED G. GURLEY WILLIAM V. KAHLER 
President, Atchison, Topeka & President 
Santa Fe Railway Company Illinois Bell Telephone Co. 


JOHN L. McCAFFREY RICHARD E. PRITCHARD 
President Vice-President 
International Harvester Co. GUY E. REED 
F. B. McGONNELL Executive Vice-President 


President i cad 
Sears, Roebuck & Company JOHN G. SEARLE 


President 
JAMES L. PALMER G. D. Searle & Co. 
President HAROLD H. SWIFT 


Marshall Field & Company Chairman of Board 


CHARLES H. PERCY Suift & Company 
President STUART J. TEMPLETON 
Bell & Howell Company Wilson & Mcllvaine 


Harris Trust and Sa vings Bank 


Organized as N. W. Harris & Co. 1882 


Incorporated 1907 


115 WEST MONROE STREET, CHICAGO 90 


Member Federal Reserve System 





Member Federal Deposit Insurance Corporation 











other is M. E. Gately, Jr., who came 
from Argentina to become manager at 
Rio de Janeiro in 1946. Most of his 
32 years with the bank have been in 
the foreign field. 


With the opening of its striking new 
Evergreen-Seven Mile Road office, 
City Bank in De- 
troit announces the 
promotion of its of- 
ficer in charge, Ray 
E. Byars, from as- 
sistant cashier to 
vice-president. He 
came to City Bank 
from the National 
Bank of Detroit, 
where he special- 
ized in business loans. 

Recently named assistant cashiers 
are L. F. Harris, T. L. Peters and J. A. 
Spaulding. 





R. E. BYARS 


> 


William C. Neary, vice-president, 
Union Bank & Trust Co. of Los An- 
geles, has been named president of the 
Independent Bankers Association of 
Southern California for 1953. He is a 
past president of the Foreign Exchange 
Club of Los Angeles and of Los An- 
geles City School Savings Association. 














Choice of Independent Bankers 


Mr. Neary is shown in the center, in 
the picture above. At the left is the 
new vice-president of the Independent 
Bankers group, Ralph V. Arnold, presi- 
dent, First National Bank of Ontario. 
At the right is the secretary-treasurer, 
Donald V. Miller, vice-president and 
cashier, Union National Bank of Pasa- 
dena. 


Sd 


Advanced to vice-presidents at the 
First National Bank of Minneapolis are 
Lyman E. Wakefield, Jr., commercial 
banking department; Thomas M. Kulp, 
sales finance division; and Lud C. Vo- 
bayda, investment department. Elevat- 
ed to assistant vice-presidents are A. C. 
Buffington and R. H. Thuleen. New 
officers include J. K. Grogan and P. M. 
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like it, too! 


IMPACT’s instantly understandable, hard hitting facts are liked 
by businessmen all over the country. They save precious 
reading time and get a clearer picture of business scenes 
from IMPACT, sent to them by courtesy of their local bank. 


Your bank’s name on every copy you distribute will be 
a weekly reminder of its leadership and willingness to serve. 


Impact is published by 


BUSINESS NEWS ASSOCIATES, INC. 


149 Broadway, New York 6, N. Y. 








Harder, assistant cashiers, and C. q 
Kroning, instalment loan officer. 


e 


An oil and gas department has bee, 
newly established at Chemical Bank § 
Trust Company, New York, under the 
supervision of Vice-President Howard 
W. McCall, Jr. Key posts are held by 
two petroleum engineers, Philip Ff 
Shannon who is senior consultant. ani 
Ben F. Zwick, manager of the depart. 
ment. 

Three officers, Geoffrey V. Azoy, 
Charles E. Hayward, Jr., and Arthur §, 
Sherwin, have been advanced to vice. 
presidents at Chemical. 

New assistant vice-presidents are: 
C. E. R. Clukies, H. W. Gottwald, M. 
S. Walker, Jr.. H. E. Harris, H. W. 
Nannen, H. F. Selesky and F. C. Farns. 
worth. Named assistant secretaries: 
E. Maude, R. O. White, W. H. Scho- 
field, A. Van Beuren and D. D. Miner, 


e 


Harry L. Carey has joined the Farn- 
ers State Bank of the State of Dela- 
ware, as an assist- 
ant vice - president 
in charge of opera- 
tions in the Wil- 
mington branches. 
Prior to his ap- 
pointment Mr. 
Carey was manager 
of the Burroughs 
Adding Machine 
Company offices in 
Wilmington. 





H. L. CAREY 


° 


New president of The Dime Savings 
Bank of Williamsburgh, Brooklyn, is 
Henry W. Weber, who succeeds the 
late C. C. Mollenhauer. Mr. Weber has 
been a vice-president since 1944. 

Also elevated to higher posts are 
Theodore A. Malmberg, to vice-presij 
dent; M. Earl Jolls, to treasurer; and 
J. A. Peterson, to assistant treasurer; 


e 


The three young officers shown be; 
low have just been elected vice-presi; 
dents by the National Bank of Com; 











C. ORNDORFF J.PERKINS L.FRISTROM 


Named v.p.’s at Memphis 
merce, Memphis, Tennessee. They ar4 
Leo G. Fristrom, now in charge of th¢ 


correspondent bank department; James 
N. Perkins, who has been made head 


Burroughs Clearing Hous¢ 
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THE DETROIT BANK 


Statement of Condition 
December 31, 1952 


* ; 
RESOURCES 
CASH AND DUE FROM BANKS. .. ~ «© « »« « @836,005,008 
UNITED STATES GOVERNMENT OsuicaTions. , @ oe ee a 311,050,514 
(Due or Callable within one year $143,864,586) 
(Due or Callable 1 to 5 years $121,909,251) 
STATE AND MUNICIPAL SECURITIES 55,506,921 
(Due within 5 years $44,148,119) 

CORPORATE AND OTHER SECURITIES. . ..... . 10,844,010 
(Due within 5 years $9,406,922) 
Loam amp Ieecounmms. . <«§ . «+ © 86 ee ee 97,766,369 
memes, Berave LOANS . tlt lt hl hl hl hl hl hl Ol 89,098,724 
FEDERAL RESERVE BANK STOCK. . .... . . e 705,000 
BANK PROPERTIES AND EQUIPMENT .. . eee 3,803,824 

(Main Office and Thirty-Five Branch Offices) 
ACCRUED INTEREST AND PREPAID EXPENSE 4 -.% 2,576,404 
CUSTOMERS LIABILITY ON ACCEPTANCES AND Cuaners. — 296,260 
a la ig ee SS er de oc ae 98,241 
TOTAL ~ @» ©» «© © © «© © «© 6 + oe 
* 
LIABILITIES 


DEMAND DEPOSITS: 


INDIVIDUALS, CORPORATIONS AND OTHERS. $323,953,333 





U. S. GOVERNMENT 13,881,841 
OTHER PUBLIC FUNDS 13,582,043 $351,417,217 
SAVINGS DEPOSITS . 312,612,517 
TOTAL DEPOSITS . $664,029,734 
UNEARNED INTEREST ; 1,596,160 
ACCRUED EXPENSES AND OTHER Leauenzvins 2,754,787 
ACCEPTANCES AND LETTERS OF CREDIT . 296,260 
CaPITAL—COMMON (375,000 SHARES) $ 7,500,000 
SURPLUS . 18,000,000 
UNDIVIDED Prorirs 4,450,289 
GENERAL RESERVES 1,304,119 $ 31,254,408 





TOTAL $699,931,349 


United States Government Securities in the foregoing statement with a par 
value of $32,290,000 pledged to secure public and other deposits where required 
by law, including deposits of the State of Michigan amounting to $4,709,884. 


MAIN OFFICE »« GRISWOLD AT STATE + DETROIT, MICHIGAN 


36 Offices Throughout the City 
MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 


OVER ON E H UN DRE D YEAR S 


Oo 
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DIRECTORS 


WALKER L. CISLER 
CHARLES A. DEAN, JR. 
JOSEPH M. DODGE 
RALPH HUBBART 
GEORGE W. MASON 
JAMES McMILLAN 

H. Gray Muzzy 
RAYMOND T. PERRING 
Harry L. PIERSON 
CLEVELAND THURBER 
HERBERT B. TRIX 
NATHAN T. VIGER 

C. DAvIpD WIDMAN 


Chairman of Board 
JosEPH M. DoDGE 


President 
RAYMOND T. PERRING 


Executive Vice President 
CHARLES H. HEWITT 


Vice Presidents 
ROLAND A. BENGE 
MILTON J. DRAKE 
WENDELL C. GODDARD 
WILLIAM B. HALL 
CLIFFORD H. HYETT 
EpDwIN D. Kay 
CHARLES A. KINNEY 
Murray L. MacDOoNALD 
GLEN C. MELLINGER 
RALPH J. ROMER 
MARSHALL S. Woops 


Cashier 
GUSTAVE A. WELLENSICK 


Assistant Vice Presidents 
RONALD W. BAINBRIDGE 
GEORGE R. BERKAW, JR. 
FRANCIS A. FISHER 
HAROLD G. FREAR 
ANDREW J. LEE 
EARL H. QUIBELL 
ALBERT H. Rupp 
THURSTON O. SHREVES 
BurT R. SHURLY, JR. 

C. Boyp STOCKMEYER 
CHARLES H. WAINMAN 
W. BEA WALDRIP 


Assistant Cashiers 
HAROLD P. CARR 
GEORGE E. CLARK 
RODKEY CRAIGHEAD 
THEODORE A. DAUER 
WILLIAM DUELL 
EMERY J. GESELL 
JAMES R. HALL 
LEon H. HANSELMAN 
GEORGE L. HAWKINS 
ALBERT W. HoLcomB 
D1rx HUMPHREY 
RUPERT C. KEAIS 
HERMAN A. LOEFFLER 
CLYDE H. McDOUGALL 
ADRIAN A. MCGONAGLE 
WALTON B. MoorRE 
Harry S. Ruby 
ALBERT A. SHEPHERD 
JAcK L. TALBOT 


SERVICE 
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of the agricultural department; and 
Charles H. Orndorff, who transfers to 
the commercial department with re- 
sponsibility over national accounts. 

The Memphis bank has also pro- 
moted five of its officers to assistant 
vice-presidents: Garnet M. Feath- 
erstone, William C. Hearn, Robert B. 
Matthews, Raymond L. Newby and 
Mrs. Elizabeth K. Thacker. Named as- 
sistant cashiers are I. D. Harris and 
M. F. Polk. 


e 


Four new promotions have been an- 
nounced by Joseph Rogers, president 
of The First Na- 
tional Bank of San 
Jose, California. 
Joseph W. Ostle 
has been advanced 
from assistant vice- 
president to vice- 
president, S. E. 
Ewers and George 
E. Wilson to assist- 
ant vice-presidents, 
and Ralph E. Lin to assistant cashier. 








J. W. OSTLE 


The following promotions have been 
announced by Wells Fargo Bank & 
Union Trust Company, San Francisco: 


R. M. Ridley, Jr., Robert A. Saxe, 





and J. J. Conlon to assistant vice-presi- 
dents; C. M. Allen to trust officer; 
Ross P. Buell, Ralph Crawford and 
George Hopiak, to assistant cashiers; 
Herbert F. Sahlberg and Stanley S. 
Hasbrook, to assistant trust officers. 


* 


Darryl R. Francis has joined the 
3oatmen’s National Bank of St. Louis 
as vice-president in charge of the cor- 
respondent bank department and agri- 
cultural credits. He formerly held a 
similar post with the National Bank of 
Commerce in Memphis, Tennessee. 

Promoted to assistant vice-president 


at Boatmen’s is Hugh M. F. Lewis. 
* 


One of the nation’s recognized au- 
thorities on consumer credit, A. Guy 
Ropp, has become president of the In- 
dustrial National Bank in Detroit, suc- 
ceeding Glenn F. Turnbull, who is now 
chairman of the board. Mr. Ropp was 
formerly executive vice-president. 

His associates that one of the 
most outstanding traits of Industrial 
National's new president is that “he 
likes people.” Moreover, they like him, 
for in his 35 years of contact with De- 
troiters he has made thousands of 
friends. 

Another Ropp characteristic is the 


say 















Se Inserting & Mailing Machine 
in action—you'll marvel. A single 
unit does the work of a squad of 
clerks, a battery of ordinary equip- 
ment. One machine, tended by two 
clerks, can turn out over 30,000 
pieces of mail per day. Because 
Inserting & Mailing Machine 
makes a mass-production process 
out of mailing, executes all opera- 
tions . . . gathers up to eight 
enclosures, inserts in envelopes, 
seals, prints postal indicia, counts 
and stacks. 





PORTRAIT OF A GIRL ... 
Who used to help get out the mail! 


. . - now She and five other clerks 


can be replaced by 
ay 
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trace of Southern accent that still lin- Foomm 
gers. He was a junior officer of a bank Fimert 
in Columbia, South Carolina, before §4SS°C! 
coming to Detroit in 1917 to assist in 
the organization of Industrial Bank 
along with Mr. Turnbull and Eugene Four 
W. Lewis, now honorary chairman. orn 
Accompanying and Sz 
Mr. Ropp’s ac- elevate 
cession to. the Kenne 
presidency were Owsle: 
: ai Webst 
many other pro- : 
motions, headed preside 
by the naming worth 
of Clifford L. _ 
Rugg, formerly ll 
vice-president, as 
senior vice-pres- 
ident and a di- 
rector. Cc. L. RUGG Prot 
Elected gener- a 
al vice-presidents are James P. Beattie, ncluds 
Heyward T. Denyes, William R. Mc- §"! Y 
Lean and Albert O. Werner, while ‘one 
Otto A. Lill is now a general vice-pres- “ 191 
ident and cashier. aod 
Three new vice-presidents are Seth =o 
B. Slawson, Maurice F. Tehan and 
Thomas J. King. Advanced to assistant ‘an 
vice-presidents are A. R. Barbeau, A. , = 
DeTemple, H. A. Domber, F. M. Fish- “ig 
er, E. R. Focht, C. E. Green, D. Mc- tl 
Cracken, L. Malcho and M. W. Wilson. Edwar 


From auditor, V. A. Eberly has been 


rn person 
° ° PEISOT 
made assistant cashier, along with C 


Fox, H. Ollinger and H. Waugh. J. WH 
McCarty is now auditor, A. W. Wol- ‘ . 


ezynski assistant auditor. 


* 
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sides expediting our 
mailing, Inserting & 
Mailing Machine saves 
— us a very large part of 
a labor costs .. -”" 


your letterhead. 


Automobile Club of 
Southern California, Los See How Your Mailing 
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Earle Hunter was recently electedB » , 


president of the First National Bank, 
Juneau, Alaska. He joined the bank 24 
years ago as a bookkeeper and was 
made executive vice-president _ last 
May, following the death of President 
George E. Cleveland. George A. Parks 
continues as board chairman. 

Tom N. Cashen has been 
vice-president and cashier, while J. M 
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Morrison and W. Sharp are now assist- 
ant cashiers. 
. 


Advanced to vice-presidents by De- 
positors Trust Company, Augusta, 
Maine, are David G. Campbell and 
Leon H. Steward. Moved up to assist- 
ant vice-president is E. George Davis. 


+ 


J. O. Elmer, for the past 18 years 
engaged in consumer credit activities 
at the San Fran- 
cisco head office of 
American Trust 
Company, has been 
promoted to vice- 
president. He is a 
member of the Ad- 
visory Committee, 
Instalment Credit 
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Four assistant vice-presidents in the 
banking department at Harris Trust 
and Savings Bank, Chicago, have been 
devated to vice-presidents. They are 
Kenneth O. Birney, Randolph G. 
Owsley, William O. Rice and J. Robert 
Webster. Moved up to assistant vice- 
presidents are Charles M. Bliss, Ells- 
worth A. Handy, Stanley G. Harris, Jr., 
E. Leroy Hiestand, William MacFar- 
lane, Carl S. Stanley, Guilford N. 
Askew and William §. Morrison, Jr. 


gene 
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Promotions at the Industrial Trust 
Company, Providence, Rhode Island, 
ania include the naming of Robert S. Grant 
Mc. §"¢ Willard B. Van Houten as vice- 
presidents. Mr. Grant joined the bank 
m 1915 and has been a trust officer 
ince 1931. Mr. Van Houten was for- 
Seth merly an assistant vice-president. 


al 
x 
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pres- 
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stant 3 ” 
A Seven promotions have been an- 
u, A. 


Fish- nounced by Irving Trust Company, 
Mc- New York. Advanced to vice-presi- 
‘son. Pients are Morgan §. MacDonald and 
been Edward J. Veitch, who specialize in 
th C. personal trust work. Named assistant 
h. J. ‘ice-presidents are J. P. Hartnett, P. 
Wol- | \V: Howe, N. W. Kimball, J. W. Mof- 
fett and W. N. Young. 
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MOTOR VEHICLE AND EQUIPMENT INDUSTRY in the Los 
Angeles Metropolitan Area assembled more than 500,000 cars 
and trucks in 1952 —making the area the world’s second-largest 
auto assembly center. Roughly, one out of every ten American- 
made cars was assembled here—with fourteen makes represented. 
Over 13,500 persons were engaged in the work; 4,200 others made 
parts, accessories, etc. Annual rate of payroll: over $80,000,000. 
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Statement of Condition 
December 31, 1952 











RESOURCES 
Cash and Due from Banks ..... wowsoes & 306,212 107-27 
U. S. Government 

ee $988,685,398.02 
State and Municipal 

SOCUIINICS.......o00000 59,063,355.80 
Other Bonds and 

SOCUPIRIES ....<0.0:0:000 15,486,860.35 1,063,235,614.17 
Loans (less LESCEVES) 5 6.000 ssciccsonccsiee 542,479,879.54 
Earned Interest Receivable ............ 6,272,689.10 
Customers’ Liability under Acceptances 

Be EE RA CEN 3,963,105.32 
BRINE PC IIIOES soso orc sc y0o0.0 005000000 4,137,648.85 
COREE SUES sncc 0040s oes sake aeueaee 541,428.43 

WR cid corn week oenebinwe sents $2,016,742,472.68 

LIABILITIES 
IR cc ictansasen $ 30,000,000.00 
SUMING .oi0.s-s:c11oa.ci00 00% 40,000,000.00 
Undivided Profits .... _45,896,051.88 $ 115,896,051.88 
Reserves for Interest, Taxes, etc....... 17,757,915.09 
Interest Collected—Unearned......... . 5,102,036.41 
Acceptances and Letters of Credit 

Bi sitteniienaideeonionet : 3,977,083.83 
Oder Tig WIGS 65sec sikcscccacsazanse 318,148.71 


Deposits—Time ....$ 623,598,354.53 
—Demand .. 1,250,092,882.23 1,873,691,236.76 
PPE cd cecwanesiodiunwawemoesks $2,016,742,472.68 


Securities carried at $181,114,526.24 are pledged to secure trust funds 
and U.S. Government, State and other Public Moneys, and for other 
purposes as required or permitted by law. 


BOARD OF DIRECTORS 
George M. Wallace, Chairman 
James E. Shelton Chester A. Rude 





President Chairman Executive Committee 
Elmo H. Conley Robert E. Gross Fred B. Ortman 
L. W. Craig Ralph B. Lloyd John J. Pike 
Shannon Crandall Maynard McFie Elbridge H. Stuart 


Thomas A. J. Dockweiler William B. Munro Edward R. Valentine 
Gabriel C. Duque Gurney E. Newlin C. T. Wienke 
James B. Gist John O'Melveny Dr. John C. Wilson 
139 Offices and Branches serving 
Central and Southern California 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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MiUICHIGAN NATIONAL BANK 


BATTLE CREEK FLINT GRAND RAPIDS LANSING 
MARSHALL PORT HURON SAGINAW 


STATEMENT OF CONDITION 


December 31, 1952 














RESOURCES 
Cash and Due from Banks................ “aide svedaneel $ 46,045,857.65 
CU). Se EHP OPRONOR SOCWEINIOS s. 656 occ ccc diccdeceseccseecs 107,803,407.90 
os earkinsieinab sands noeeeede 35,914,675.37 $189,763,940.92 
I idk ntatiwe nie enss dada ne Res nnases Sere dasdadanenenemnnuesenes 112,389,711.89 
Bank and Office Bulldings. .......cccccccccccccccccccccccccccceceveseses 3,931,773.82 
es ns CE CE, 6.06 nse ceeeersencedecddesenseteenescadenens . 300,000.00 
ac cicnndcdecbeeedhedekhednd eehesewssoheeeetaneeeesenanes 664,264.20 
ina teed Koda beee ede e de OEdRENESOE REST OTEEESEREOVOaRECO ME 644,878.72 
I, ....nccccucneseensenieencibanerenreer ens .-  $307,694,569.55 
LIABILITIES 
Commercial Deposits... ...cccccccsccccccccccccccccceees $164,611,033.64 
Savings Deposits. .........ccccccccccccccccccccesccccecs 117,889,167.35 $282,500,200.99 
os cae cueneceanseennde wens eben eebsesbogeeenwaeeee . 3,549,546.33 
NN 5 no orndee eect eeehobensensyenesseeesusesbeeennnseeee -_ 6,713,399.64 
IO, 1... cccennd thondeeeeeeeeeonsaréesoonien $  1,000,000.00 
I NN ints Foe RE Me oe HOMER MEER KE ee mas 5,000,000.00 
Surplus. ......ccccccccccccccccsccccesscccscccccescccccs 5,000,000.00 
CR. 5 n6:066eoep ¥00edeoeseseereeeee 3,931,422.59 14,931,422.59 








Total Liabilities........+eeeeeees ccccccccccccccccens voccccees -» $307,694,569.55 
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CANADIAN BANKING 








Serves Petroleum Industry 
To keep the growing Canadian oil 
and gas industry posted on changes 
in government regulation of the in- 
dustry, the Royal Bank of Canada 
has initiated a bulletin service in its 
Oil and Gas Department. The bulletins 
are especially interpreted for readers 
in the American industry because of 
the many United States firms inter- 
ested in oil and gas developments in 
western Canada. 

In announcing the new service the 
Royal Bank of Canada in a new book- 
let on the oil and gas industry states 
that the service is “especially designed 
to provide oil and gas men, in a con- 
venient way, with acurate, up-to-the- 
minute information on all important 
aspects of the industry. In Canada the 
oil and gas business involves a num- 
ber of financial, technical and legal 
problems which differ considerably 
from their counterparts in the United 
States and elsewhere. The new en- 
trant, in particular, requires accurate, 
current information and figures.” 

The bulletins are sent out by the Oil 
and Gas Department of the Royal 
Bank at Calgary, Alberta, which de- 
partment is staffed by bankers and 
geologists with long experience in the 
industry. 

The staff is in charge of A.D. Insley 
and makes frequent trips into the field 
to keep familiar with the latest devel- 
opments. They watch all drillings go- 
ing on in Western Canada and have 
prepared a map of Canada’s oil and 
gas developments. The map is avail- 
able upon request. The department 
works closely with the more than 260 
branches of the bank throughout west- 
ern Canada. 
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Annual Bank Reports 

The Canadian government’s Indus- 
trial Development Bank reports that 
for the fiscal year ending September 
30, 1952 about 40 per cent of the cred- 
its authorized by I. D. B. in the past 
two years have been in chemicals, iron 
and steel products, and petroleum 
Procucts. The largest dollar amount 


















—— 





: House 


of gross authorizations during the 
Past year were in the petroleum 
products field. 

_There was a decline in authoriza- 
tions and credits made by I. D. B. 
during the past year, due in part to 
credit restrictions in the first part of 
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By JAMES MONTAGNES 


THE ROYAL BANK 
OF CANADA 


Booklet describes new service 








Director A. D. Insley in the field 


Introducing a new Canadian oil and gas bulletin 


the fiscal year and to contracted mar- 
kets in consumer goods industries in 
that period. Total cash disbursements 
and investments in the fiscal year 
amounted to $8,908,916 compared to 
$12,309,207 in the previous year. Al- 
lowing for repayments and write-offs, 
the total amount of loans and invest- 
ments outstanding was up $4,189,342 
to $33,387,075. 

The I. D. B. Act was amended in two 
respects during 1952. The bank may 
now loan money to certain commercial 
air services. The bank’s aggregate of 
individual commitments in excess of 
$200,000 was raised from $25,000,000 
to $50,000,000, and the bank now has 
total loanable authority up to $100,- 
000,000. 
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The Royal Bank of Canada for the 
year ending November 29, 1952 showed 
total assets of $2,691,000,000, up 
$175,000,000 in the year, and more 
than double the figure of 10 years ago. 
Commercial loans were at their high- 
est in the bank’s history at $719,000,- 
000, up $96,700,000 in the year. Total 
deposits were $2,527,000,000, up $177,- 
000,000. Net profits after taxes and 
depreciation amounted to $7,129,085, 
compared to $6,306,115, in 1951. 


*e 


The National Canadian Bank 
(Banque Canadienne Nationale) also 
reached new highs in the fiscal year 
ending November 29, 1952. Net profits 
were $847,052, compared to $802,612 
in 1951. Total assets stood at $493,- 
216,690, compared to $464,469,584. 


Loans and discounts were down slight- 
ly from $192,401,832 to $185,326,399. 
While government deposits were down 
slightly, public non-interest bearing 
deposits were up to $121,732,470, and 
savings deposits bearing interest were 
up over $25,000,000 to $341,528,334. 


* 


The Bank of Toronto showed sub- 
stantial improvement in most of its 
departments in the fiscal year ending 
November 29, 1952. Total assets in- 
creased by $33,000,000 to a new all- 
time high of $522,521,585. Deposits 
showed a gain of $44,000,000 to $496,- 
766,276. Commercial loans were up 
$9,000,000 to $198,741,152. Net profit 
after taxes amounted to $1,163,220 as 
compared to $1,116,234 in 1951. 


e 


The Provincial Bank of Canada for 
the year ending November 29, 1952 
showed net earnings after taxes and 
depreciation for premises of $332,845, 
as compared with $306,025 in 1951. 
Total assets were up from $185,647,410 
to $200,996,137. Total deposits were 
up $1,300,000 to $193,964,490. 
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Trust Company ““Bulletin’’ 

A monthly, one-page news letter, the 
“Canada Trust Bulletin” is issued by 
the Canada Trust Company, London, 
Ontario. The “Bulletin” deals with 
various problems which come to the 
attention of trust officers, and gives 
the latest Canadian legal findings on 
many of these problems. Estate ad- 


31 
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ministration is the major topic. 

For instance, recent bulletins have 
dealt with: life insurance being duti- 
able for succession duties if presented 
as a gift; the homemade will; tax 
savings for widows who must also care 
for children; new interpretations on 
gift taxation; and estate taxes on 
American securities held by Canadian 
estates. 

The “Canada Trust Bulletin” has 
been in use for its own staff for some 
years, and is now being distributed 
more widely to “friends of the com- 
pany.” It is obtainable from the com- 
pany at its head office upon application. 


New Appointments 

C. C. Calvin has been elected presi- 
dent of the Toronto General Trusts 
Corporation, and A. L. Bishop has 
been elected a vice-president. 


SO 


Allan T. Corner, manager of the 
Montreal main branch of the Bank of 
Montreal, has been appointed an as- 
sistant general manager of the bank, 
along with W. T. G. Hackett, economic 
adviser of the bank since 1943. Mr. 
Corner has served at branches of the 
bank throughout eastern Canada and 
in New York. Mr. Hackett has had 





Index of Canadian Industrial Activity 
(1937 = 100) 





This index is published in our Commercial Letter, 
which contains each month a survey of the current 
economic climate, articles dealing with specific 


aspects of Canadian commerce and industry, and 
a statistical summary of commercial and industrial 


activity. 


A postcard or letter will place your name on our 


The Canadian Bank 


of Commerce 


Head Office—Toronto 


New York e San Francisco e Los Angeles 
Seattle e Portland, Ore. 


Over 600 Canadian Branches 


mailing list. 











WUUANK, 





BAankK oF MONTREAL 


New York --64 Wall Street 


San Francisco - - 333 California Street 


Chicago: Special Representative’s Office, 38 South Dearborn Street 


Sa a ae ae a a ee a ee ee ee ee 


575 Branches r$enr0es Canada + Resources Exceed $2 Billion 











wide experience in the investment biusi- 
ness, was secretary of the Wart me 
Industries Control Board during 
World War II. 

Edward A. Walton, assistant eco- 
nomic adviser of the Bank of Montreal 
since 1949, has been appointed eco- 
nomic adviser. He has been with the 
bank since 1934 in statistical and re- 
search work. R. D. Mulholland, man- 
ager of the bank’s main branch at 
Ottawa, has been appointed manager 
of the main branch at Montreal suc- 
ceeding Mr. Corner. 


o 


Kenneth W. Taylor, 53, economist 
and senior assistant deputy finance 
minister, has been appointed deputy 
minister of finance at Ottawa, suc- 
ceeding Dr. W. C. Clark who died at 
Chicago on December 27. 

Mr. Taylor was professor of political 
economy at McMaster University, 
Hamilton, Ontario before joining the 
Canadian government in 1939 as sec- 
retary of the Wartime Prices and 
Trade Board. He was chairman of that 
board from 1947 until it was abolished 
in 1951. He is also a director of the 
government’s Central Mortgage and 
Housing Corporation, and a member 
of the Canadian delegation to the 
United Nations. 


+ 


Joseph W. Ganann has been ap- 
pointed head of the New York office 
of the Royal Bank of Canada. He suc- 
ceeds E. C. Holahan, who had been 
the bank’s New York representative 
for many years after starting with 
that office in 1911. Newly appointed 
as agent in the same office is W. H. 
Sharpe, an assistant agent since 1951. 

Both Mr. Ganann and Mr. Sharpe 
have had wide experience in branches 
of the Royal Bank throughout Canada 
and at executive offices at Toronto and 
Montreal. Mr. Ganann joined the 
business development of the Royal 
Bank at New York in 1938, became 
assistant agent in 1945 and agent in 
1949. 


°@ Sd oe 


Close Office Opened in °61 
The Bank of Montreal has closed its 


| Chicago office after almost continuous 
| operation since 1861, being closed only 


for a brief period during the Civil 
War. It was the oldest member of the 
Chicago Clearing House. 

The bank’s Chicago business has 
been transferred to the First National 
Bank of Chicago. 

The bank decided to close the Chi- 
cago office due to various changes in 
the Illinois State banking laws. !t re- 
tains offices in the United States at 
New York, which was opened in 1859, 
and one at San Francisco. 
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“ THE BOOKLET COUNTER 
eC0- 
real § 
‘the Better Letter Bulletins. In Janu- against our receipts.” So says in part 
ve. S27: 1962, Burroughs re-~n Sengon These booklets are available upon the foreword to this booklet by the 
neon described the program of The Hanover Lf fel bliaali American Express Field Warehousing 
“a Bank, New York, for letter-writ- request, free of charge or obligation, Corporation. 
ger | ing improvement. An important fea- under an arrangement whereby the The booklet defines the business of 
suc. | ture of the program was the follow-up requests are referred promplly lo the field warehousing, explains how it op- 
procedure achieved by — “Better producers. Simply address requests erates, and describes the corporation’s 
Letters” bulletins. The bulletins are wi growth in 1951 and 1952 as an aid to 
written by Professor J. Harold Janis, on bank or company letterhead to banks and industry, its scope, and the 
mist § program director and instructor of Booklet Editor special services offered. 
ance § accounts and finance at New York Burroughs Clearing House 
puty | University’s School of Commerce. Detroit 32, Michigan Safe Deposit Systems. Full infor- 
sue- The bulletins originally were de- mation for bank officers on all phases 
d at | signed as posters for display in each of of safe deposit systems and equipment 
the bank’s offices. Today, however, is contained in this new booklet by 
tical | they are reproduced on special letter- one reader here and there can be “hit Diebold Incorporated, Canton, Ohio. 
sity, | head stationery written in a more pef- at the psychological moment,” the bul- Standard and special section of boxes, 
7 the | sonal style, and individually addressed |etins are realizing their aim. features of design, locks, accessories 
soc. | for internal distribution. The list cov- Copies of the two bulletins illus- and other information on safe deposit 
and | ers those who have participated in the trated here as well as the other four installations are given special consid- 
that § course in its four years’ existence and making up the series are now avail- eration in the booklet. It also contains 
shed § includes supervising officers. able through the Booklet Counter. a section devoted to safe deposit sys- 
> the Based on the premise that bankers tem records and their maintenance. 
and | are busy people with limited reading Fidelity Bonds. As an informative 
mber | time, the bulletins are designed to be review this booklet was published by Revolving Doors. The bank officer 
the | short and to the point. They are pertin- a large surety corporation to afford concerned with building or moderni- 
ent to everyday letter-writing prob- a knowledge of the essential back- zation plans will find this folder useful 
lems, and for the sake of emphasis ground relating to fidelity bonds. Bank in describing the specifications and 
and interest, terms familiar to the and financial officers will find the book- uses of a new type revolving steel door 
ap- — banking profession are applied to prin- let of interest since it goes into detail produced by a leading manufacturer. 
office § ciples of communication. on bankers blanket bonds and invest- Interested banks may obtain the lay- 
- guc- The hints and reminders stressed in ment bankers and stock brokers blan- outs of 25 actual entrances. 
been — the bulletins are essentially for the ket bonds, as well as the various forms 
ative § purpose of keeping letter-writers from of fidelity bonds for commercial enter- Color Conditioning. Whether for 
with § falling back into ruts out of which prises. general information only, or in con- 
inted § they previously have been coaxed. The junction with the redecoration of a 
Vy. H. § Hanover reports that one reader re- Field Warehousing. “We are as_ single office or a complete bank re- 
1951. § cently commented, “The last bulletin proud of our contribution to the de- modelling job, bank officers and others 
varpe § hit me at the psychological moment velopment of local business as the will find this booklet helpful in learn 
nches § and gave a tip which saved a letter 1 banker who made that financial ing about color conditioning and com- 
nada — was writing.” The bank feels that if strength possible by advancing funds plementation. 
o and 
the Samples from a series of six “Better Letters” bulletins that are now available 
Royal 
ail ee me os 
—_ Better Letters 
THE HANOVER BANK NEW YORK 
GI ight Sovereat 
ed its rer 
only tra te rsa si Ss Se ate ahaa Eh delve atest fn ataeigt= “© "™" et om 
’ we've stored up during the day. Here are some ways to make capital of the reader's in- 
Civil This is also the time we think of the things we might —— oe 
f the have said - the things that might better not have @ 
| ae es gs reesei ane a 1+ See ramets eked tian etbe ead 
; has eee siuete pepeeste in sindt writing deer iettee, = i sulee om _. 
tional *+ Salling it uneli the next day, when you can Took et. Seite Toda tek eerie ae cases Sree 
it again more objectively. can't show that they actually benefit the reader, at 
: Chi- 2. If you must make an unpleasant decision, be up to ponnt Sry te make © appear ronsoanbie. 
“es in iseecr with on capcession ok Se GUE erg eg eee ® lege, bank 
It re- 3. There are words that cut and words that érug. The ee a ee 
latter invariably cause less regret. s try na bs ™ pronoun "you" more — than you use : 
es at 4, Sometimes the best letter of all is the letter that Be 
1859, is never written. — 
House | February, 1953 85 
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T. E. Branirr 
Pres., Braniff International Airways, Inc. 
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Stained of chilies 


December 31, 1952 


RESOURCES 
Cash and Due from Banks ... . 


U. S. Government Securities . . . . 
State, Municipal and Other Securities 
Stock in Federal Reserve Bank. .. . 
Loans and Discounts . . .-. «© «© « -« 
Bills of Exchange and Commodity Loans . 
Real Estate— New Building and Equipment 
Acceptances — Customers Account . . . 


TOTAL . s 7 . 7 . . - 


LIABILITIES 


Capital ee 8 @# -«@ $2 1 ,000,000.00 
Surplus . e . ° . . 21 ,300,000.00 
Undivided Profits . . 4,682,140.56 





Reserve for Contingencies «at - eS 
Reserve for Taxes, etc. i. «=» * « 
Acceptances — Customers Account . . . 


Deposits: 
Individual . . 


Bamks « « « + e 181,724,238.85 
U. S. Government . 19,619,640.95 


312,941,068.82 


$184,539,906.77 
95,439,638.18 
9,591,879.25 
1,275,000.00 
241,288,781.31 
31,070,175.52 
7,254,172.44 
17,231,077.79 


“$587,690,631.26 





47,182,140.56 


5,040,120.88 
2,752,343.41 
18,431,077.79 


514,284,948.62 





TOTAL . e . . + a + 


* * * 





$587,690,631.26 


Assets of the Republic National Company, which owns majority stock in 
the following banks located in Greater Dallas, are not included in the 


above statement: 


Fair Park NationaL BANK 

GREENVILLE AVENUE STATE BANK 

HicHianp Park State BANK 
Oak Lawn Nationa BANK 


REPUBL 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


LAKEwoop StaTE BANK 
NaTIonaL City Bank 
Oak Curr Bank & Trust Co. 


NATIONAL BANK 


7 OF DALLAS 





Burroughs Clearing House 


Tru: 
Cal 


on a | 
bles t 
there 
refers 
suffici 
to me 
truste 
amou: 
under 
fuse 
The 
ond D 
taken 
follov 
“TT 
corpu 
insuff 
daug] 
sole ¢ 
the 1 
daug} 
cipal 
to me 
Th 
accou 
ium ; 
court 
trust 
fathe 
per Y 

















House 








COURT DECISIONS 


| 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Trust Family Problem 


California recently shed some light 
on a problem which occasionally trou- 
bles the trust men and one on which 
there are comparatively few points of 
reference. That is, when income is in- 
sufficient under a testamentary trust 
to meet the beneficiary’s needs and the 
trustee has sole discretion as_ to 
amounts he may take from principal, 
under what circumstances may he re- 
fuse to invade principal? 

The District Court of Appeal, Sec- 
ond District, differed with the position 
taken by the bank in construing the 
following language: 

“If at any time the income from the 
corpus of the trust herein created is 
insufficient to meet the needs of my 
daughter, then and in that event, in the 
sole discretion of the trustees herein, 
the trustees may pay to my said 
daughter such amounts from the prin- 
cipal or corpus of the trust sufficient 
to meet her needs, care and comforts.” 

The daughter’s multiple sclerosis 
accounted for her being in a sanitar- 
ium and her guardian petitioned the 
court for an order instructing the 
trustees to invade the principal of her 
father’s estate to the extent of $475 
per month for her care and mainte- 
nance. 

The petition charged the trustees 
(the bank and the beneficiary’s broth- 
er) had “‘acted in bad faith and abused 
their discretion.” The lower court 
found for the petitioner, and the ap- 
pellate court affirmed. 

Since the daughter’s husband had 
adequately provided for her, the trus- 
tees took the position she had never 
been in need, and that the testator 
tlearly indicated that so long as she 
was being adequately cared for, she 
Was to receive only the income. 

The court’s position, however, was 
that the testator did not intend his 


® daughter be in actual need before re- 


course to principal, and therefore the 
trustees abused their discretion. 

_ The appellate court quoted the Amer- 
can Law Institute Restatement of 
Trusts: 

“The mere fact that the trustee is 
Sliven discretion does not authorize 
him to act beyond the bounds of a rea- 
Sonable judgment. The settlor may, 
however, manifest an intention that 
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the trustee’s judgment need not be 
exercised reasonably, even where 
there is a standard by which the rea- 
sonableness of the trustee’s conduct 
can be judged. 

“This may be indicated by a pro- 
vision in the trust instrument that the 
trustee shall have ‘absolute’ or ‘un- 
limited’ or ‘uncontrolled’ discretion. 
... In such case the mere fact that the 
trustee has acted beyond the bounds 
of a reasonable judgment is not suf- 
ficient ground for interposition by the 
Court, so long as the trustee acts in 
a state of mind in which it was con- 
templated by the settlor that he would 
act. But the court will interfere if the 
trustee acts in a state of mind not 
contemplated by the settlor.” 


If there be any doubt or uncertainty 
in the trust it will be construed, if 
possible, in favor of the beneficiary 
and against the trustee. The basic in- 
quiry, whenever the exercise of a 
trustee’s discretion, absolute or other- 
wise, is challenged, is always whether 
the trustee acted in the state of mind 
contemplated by the trustor. Jn re 
Estate. Hamilton v. Bank, et al. 
248 P. 2d 108 (1952). 
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“Confidence Games”’ 

“A check calling for $65 upon a 
bank wherein the maker knows he has 
less than $20 on deposit and intends 
to put no more in, is as false and bo- 
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in perfect order 
with less handling! 
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DUCE COST 
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Alphabetical, 
numerical, 
geographical 
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special indexing 


LeFebure vertical sorters are tailored to fit EACH job. Saves space, saves time, easy to learn, 
easy to operate and economically priced. Let a LeFebure trained representative study your 
sorting job and offer a sound, workable solution to your sorting problem. No obligation of course, 


just outline your problem when writing us. 


FOR FURTHER INFORMATION—WRITE FOR FOLDER 808 


Le 4 Most complete sorting line available. Easy rolling stands also available. 
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BANK SIGNS 


IN DIGNIFIED BRONZE 


* 


Picture the name of your bank in en- 
during bronze ... the names of your 
personnel in desk plates of the same 
handsome metal. 


Let us show how we can give you the 
finest in signs, desk plates and bulletin 
boards at very economical prices. 


Send for free illustrated literature 


* * * 


DESK NAMEPLATES 


SIZE ILLUSTRATED 2” x 10” 
ON BRONZE EASEL 


COST $7.50 


* * * 
“BRONZE TABLET HEADQUARTERS" 


United States Bronze Sign Co., Inc. 
570 Broadway Dept. BM NEW YORK 12, N. Y. 
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gus as any check could be.” 

With these words the Supreme 
Court of Colorado recently upheld the 
conviction of a “‘confidence’”’ man, and 
went on to show how a check may be 
genuine in appearance, and yet have 


| all the attributes of a spurious instru- 
| ment. 


The defendant had picked a Satur- 
day afternoon to pass on his grocer a 
check against which there were in- 
sufficient funds in the bank. He told 
a story of wanting to bring his wife 
home from the hospital. At the same 





If numbered wraps are always lost 
Save your time and lower cost. 


use 
STANDARD 
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WORCESTER 8, MASS. 
A complete line of Money Wrappers. 








Green fingers 


~No one grows roses like old Charlie. 


He 


knows his soil and plants, and experience 


telis him how to get the best from them. 


We help to make things grow, too — 


industries, homes, businesses. 


Australia, New Zealand, Fiji, Papua and New Guinea. 


Our soil is 


For our 


fingers, we have over 850 branches and agencies throughout these 


lands. And our experience dates from the first banking business 


in the South-West Pacific. 


If experience and local knowledge can help your ventures to 


success in this area, consult and use — 


BANK OF NEW SOUTH WALES 


FIRST AND LARGEST COMMERCIAL BANK IN THE SOUTH-WEST PACIFIC 


British & Foreign Department, Sydney, Australia—R. J. Neal Blackwell, Manager 











time and using the same story he 
passed several other checks in his 
community. He and his wife then 
drove off with the proceeds to Kansas, 

The court recognized that the “con” 
man’s action was not an offense at 
common law because he did have an 
account in the bank. Moreover, the 
check was genuine and bore his own 
signature. Nevertheless, the court 
founded its opinion on the Colorado 
statute regarding bogus checks and 
fraudulent schemes. This law says in 
effect that every person who shall ob- 
tain any money or property of anoth- 
er by means commonly called “confi- 
dence games” shall be liable. 

Such “confidence games” may be 
either: (1) by use of brace faro, (2) 
by false or bogus checks, or (3) by any 


| other means, instrument or device. 


The essence of the offense was the 
plan and purpose of the perpetrator to 
swindle another of his money or prop- 


, erty. The Court went on to say: 


““ ‘Confidence’ as used in law gener- 
ally has a relative and frequently a 
variable meaning . .. The class known 
as ‘confidence men’ play upon differ- 
ent keys, according to conditions and 
circumstances. In some instances they 
play upon the credulity of their in- 
tended victim; in others upon their 
greed, or sympathy, or other human 


| traits. 


“Frequently they rely only upon the 


| good nature and spirit of cooperation, 
| willingness to be helpful and a natural 


desire of being accommodating, or a 


' combination of these attributes in the 


one whom they intend to cheat and 
swindle. 
“A victim actuated by greed in 


' many instances knows that he is deal- 


ing with a crook and would not trust 
him out of his sight, and yet to him 
the scheme appears so foolproof that 
he has ‘confidence’ that this knave 
will work a fat profit to his advantage. 


_ When he is thus ‘taken in’ and swir- 


dled, the crime is as complete as if 
the victim had truly believed the 
crook to have been entirely reliable. 

“To a person of good will and with- 


| out reason of suspicion, a desire to be 
| accommodating might easily lead to 


ample confidence in a regular customer 
of his establishment to believe that his 
proffered check for cash represented 
to be urgently needed would be paid. 
The giving of the check implied that 
the maker had funds in the bank upon 
which it was drawn to cover it. Con- 
duct is more expressive than words.” 
Bride v. People, 248 P. 2d 725 (1952). 
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Suppressing Prosecution 
A question on which the Supreme 

Court of Utah was recently divided 3 

to 2 was: When does the maker of 4 


note give it in consideration of 47—— 
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For Your Operations With 
PERU 


Look to the 


BANCO INTERNACIONAL 
DEL PERU 


Head Office—Lima, Peru 


With experienced English speaking 
personnel, translating becomes un- 
necessary and strict compliance with 
your instructions is assured. We in- 
vite you to use our facilities for 
and _Letters-of- 


your Collections 


Credit. 


Upon request we shall be glad to 
forward by air mail our collection 
tariff in English which incor- 
porates information on local cus- 


toms and practices. 


36 BANKING OFFICES IN PERU 
Founded 1897 


Capital and Reserves S$ /.55,000,000. 











promise not to prosecute, and when 
does he give it in the hope thereof? 

The majority held in the case be- 
fore them that a father, who gave a 
note to a hotel from whom his son 
had embezzled, had given it under 
duress, and therefore it was unen- 
forceable in the hands of the hotel’s 
fidelity insurance carrier to whom it 
had been assigned. The majority opin- 
ion was: 

“It is well settled that a note given 
to suppress a criminal prosecution is 
against public policy and is not en- 
forceable between the parties... 

“In this case the respondent relied 
on two separate defenses, duress and 
illegal consideration, either one of 
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Parallel Horizontal—AUTOMATICALLY 
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NO STACKING PARTS NEEDED 
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THE STRAYER COIN BAG COMPANY, New Brighton, Pa. 
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which is sufficient to nullify this note, 

“So if the jury found that the note 
was the result of duress or that the 
respondent signed the note because ap- 
pellant promised to refrain from crim- 
inal prosecution of his son, either one 
would be sufficient to invalidate the 
note and would constitute a defense 
thereto.” 

The court minority pointed out the 
difference between blackmail or ex- 
tortion, and the fact that private res- 
titution is the honorable thing to en- 
courage. “A penitentiary sentence is 
costly to the taxpayers and does not 
always further the public welfare.” 
The difficult problem in these cases is 
the reconciliation of the contract and 
criminal concepts of the law. The 
minority opinion was that: 

“This, [reconciliation] because the 
maker and the accommodation party 
sign the note with a dual motive; re- 
payment of the legal debt as well as 
prevention of prosecution. Rather 
than attempt to ascertain the most 
forceful motive, I believe that public 
policy should declare the note to be 
valid and given for a legal consider- 
ation where there exists a prior legal 
debt for which: the note was signed 
as evidence. 

“In cases where a valid acceptable 
motive exists, the presence of any so- 
called illegality or a motive alleged- 
ly contrary to public policy, should not 
render the note voidable at the elec- 
tion of the party who is liable thereon. 
A plea of fraud or duress may always 
be interposed to protect those parties 
who are deserving of such defenses.” 
Great American Indemnity Co. »v. 
Berryessa et al. 248 P 2d 367 (1952). 
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Substituting an Obligation 


In law ‘novation’ is the substitution 
of a new obligation for an existing one. 

The California Court of Appeals, 
First District, in dealing with a recent 
claim of novation declared that it 
failed to find any intent in the contract 
to extinguish the old obligation, or to 
release the old debtor. The Court 
pointed out that novation is made: 

1. By the substitution of a new obli- 
gation between the same parties, with 
intent to extinguish the old obligation. 

2. By the substitution of a new 
debtor in place of the old one, with 
intent to release the latter. 

3. By the substitution of a neW 
creditor in place of the old one, with 
intent to transfer the rights of the 
latter to the former. 

The disputed contract involved 4 
$30,000 note owing to a payee and 
signed by D, X, Y, & Z. 

When the $30,000 note came due, 
maker D entered into a second note 
| agreement with the payee involving 
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Planning to Modernize? 
NEWMAN MODERNIZING SERVICE 


includes renovating old-fashioned 
screens and furnishing new marble, metal, 
wood and glass work needed to convert to 
new low type counters. Ask about this com- 
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WRITE Please ask for folders of NEWMAN 
cast bronze and aluminum signs 
and desk plates. 


NEWMAN BROTHERS, Inc. 


Established 1882 
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$10,000, the old $30,000 note and a 
chattel mortgage given to secure them. 
The new note contained terms cover- 
ing interest, due dates and forfeitures. 

Default in payment occurred, where- 
upon the payee brought suit and ob- 
tained a judgment on the second note. 
However, before taking steps to en- 
force that judgment, the payee 
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Are you curious about. Arizona— 
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questions. 

Also-our weekly comment 
“Business Trends in Arizona’ is 
yours for the asking. 
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kinds than any other bank. 
May we serve you? 
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Member Federal Deposit Insurance Corporation 








_ he expected the increase in business 


| 1952. “On balance, business loans are 
| likely to decline somewhat more in 
| the first half of 1953 than the 3 to 





brought an action against the fc 

makers of the original note, D, X, y 

and Z. | 
In their reply, X, Y and Z claimed 





a novation, or the substitution of a 
new obligation for the existing one. | 

In its opinion the Court declared | 
that novation is a question of fact, and 
that the burden of proving it is upon 
the party asserting it. 

The Court went on to say that re- 
ducing the new note to judgment—a 
judgment not satisfied in whole or in 
part—did not change the effect of the 
earlier obligation. Nor did the bring- 
ing of action initially against one of 
the makers release the others, because 
here the obligation was joint and sey- 
eral and not just joint. Williams y, 
Reed et. al. 248 P. 2d 147 (1952). 


BANK CREDIT 


(CONTINUED FROM PAGE 35) 


Not anticipating an inflationary rise 
in commodity prices, Mr. Taylor said 


loans in 1953 to be smaller than in 


4 per cent decline in the first half of 
last year,” he predicted, adding that 
the seasonal rise in the latter half ot 
the year may be somewhat smaller. 
An unknown factor in the business 
loan outlook is the extent to which 
corporate treasurers will desire to fund 
part of their short term bank indebt- 
edness, according to Mr. Taylor, who 
explained that there may be some com- 
panies with stabilized working capital 
requirements that may want to achieve 
better flexibility of financial manage- 
ment by substituting long term debt 
for bank loans. This would tend to 
restrain the increase in bank loans. 
Noting the recent action of the Fed- 
eral Reserve authorities in raising 
the rediscount rate, Mr. Taylor said 
that bankers must watch future eco- 
nomic and financial developments for 
clues as to whether there will be fur- 
ther restrictive measures. “The course 








of bank loans is an important factor,” 
he declared. “For example, if a con 
tra-seasonal movement of business 
loans appears, chances of further re 
strictive credit policy action would be 
increased. A significant rise in com 
modity prices, speculative inventory 
accumulations, and excessive levels oj 
private investment are among thé 
broad economic criteria that are im 
portant; increases in these would 
again enhance the chances of furthe 
restrictive action. Finally, the course 
of the money market and the level: 
of member bank borrowings may als 
provide some clues to the future.” 
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You can’t stop tomorrow’s headlines, but you can 
keep ahead of them by carrying the proper form and 
amount of blanket bond protection. 

FD, with 63 years of specialized experience to 
its credit, offers that kind of protection — through 
more than 9,000 agents and 50 strategically-located 
field offices. 

We'll be glad to have one of our bonding spe- 
cialists work with you or your regular insurance 
adviser in planning the soundest possible bonding 


program for your bank. 


FIDELITY, SURETY AND BANKERS 
BLANKET BONDS; BURGLARY AND 
OTHER NEEDED FORMS OF INSURANCE 


Fipeity | posit COMPANY 


Baltimore Maryland 


AFFILIATE: AMERICAN BONDING COMPANY OF BALTIMORE 













Commercial Lending 
Statistical indications that so fa; 
business capital has virtually been able 
to keep pace with inflated debt, despite 
such factors as heavy taxes, were cited 
by Wallace M. Davis, president, The 
Hibernia National Bank, New Orleans, 
Thus composite figures showed a 
ratio of net worth to debt in 1951 of 
199, compared with 208 in 1947; for 
wholesalers the ratio declined only to 
145, from 151; and for retailers it 
decreased to 168, from 176. While 
acknowledging that the “current”’ fig. 
ures were a year old, Mr. Davis said 
it was entirely reasonable to expect 
an equal to better situation in 1952 
for that was a year of good profits, 
and accruals to worth should offset 
increased debt. “It seems that as far 
as the commercial and industrial bor- 
rower is concerned, a reasonably good 
job has been done to keep worth in 
relatively satisfactory proportion to 
debt,” he continued, “and statement 
liquidity has not suffered as much as 
one might have presumed.” 
Particuarly could this observation 
be justified if one assumes that inven- 
tories of these business borrowers are 
clean and in balance, Mr. Davis ex- 
plained, and he told of a questionnaire 
which he recently submitted to a rep- 
resentative group of Southern banks 
on this point. “Uniformly, correspond- 
ents replied that inventories are in 
good balance and that there were no 





signs of unwarranted accumulations,” 
he reported. “A few took the oppor- 
tunity to point out that the basis for 
measurement was the high level of 
sales and that, of course, as well as 
the high level of prices, ‘flags’ the sit- 
uation as one which under adverse 
conditions could change rapidly and 
to our detriment.”’ 

However, Mr. Davis asserted that 
he was not alarmed over the recent 
growth of credit, since he believed 
that the year ahead would see a reced- 
ing total of loans, particularly com- 
mercial loans. He also said: “I do not 
believe we can continue to look to 
higher and higher deposit levels as 
a source of working funds in our 
banks. I think we are close to the top 
of prices generally; and for that rea- 
son, we should be watchful of inven- 
tory situations. I am convinced that 
we should fortify our credit depart- 
ments, if we have not already done 
so, with talent and tools. 

“I am not pessimistic of the future,” 
Mr. Davis declared. “I am convinced, 
however, that we are returning to col- 
ditions where the time-proven laws 
of business and economics will gover 


” 


us. 


Business Conditions 
Business looks good in 1953 to Dr. 
Paul W. McCracken, and he speaks 
with specialized authority for he is 
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' professor of Business Conditions, at 
| the University of Michigan. He antici- 


pates that business will sell about $10 
billion more output than in 1952. How- 
ever, as a result of additions to pro- 
ductive facilities, it will be able to 
produce $15 billion more output, which 
is more than people will readily be 
inclined to buy. “This will almost cer- 
tainly mean _ sufficiently intensified 
competition to hold the price level 
quite stable; it might even drift slight- 
ly downward,” Dr. McCracken prophe- 
sied. He predicted that the competitive 
situation would “separate the men 
from the boys” in many lines, and he 
asserted that lending officers will need 
to be more than ordinarily careful. 

While he is optimistic over the gen- 





eral outlook, Dr. McCracken cautioned | 
that it all depends on whether cus- | 


tomers show an inclination to buy, 
since consumer purchases represent 
almost two-thirds of the gross national 
product. Among his reasons for think- 
ing that consumer spending will be 
higher is the fact that instalment 
debt, though rising rapidly, is still 
low relative to income levels. Instal- 
ment credit, he said, could rise another 
$3 billion or 20 per cent before it 
reestablished its prewar relationship 


to incomes. Such an expansion would | 


help to market an increased output 
of consumer hard goods. 


Private Debt 


On the other hand, an opinion that | 


we have reached the danger point in 
private debt was expressed by Orval 
W. Adams, executive vice-president, 
First National Bank of Salt Lake City, 
who said: “I think we should face the 
fact that there are those who would 
lull us into sweet slumber with a fine- 
sounding phrase that has come to be 
called ‘disposable income’—a_ phrase 


Which I am afraid will not soften the | 


facts when they are placed in their 
proper perspective. Statistics on dis- 
posable income (as is true of statistics 
on most other matters) must neces- 
sarily deal with averages, and aver- 
ages will not save the individual when 
a debt is due. 

“There are those who would tell 
us that we have not reached the danger 
point of 1929 in the ratio between 


total debt money in circulation and | 
gross national product,” Mr. Adams | 


added. “That is a bit like telling a 
man that he does not have to worry 
how fast he is driving because nothing 
is hurt until he hits. Who wants to 
Wait until we reach the danger point 
of 1929? And who knows how close 
we can come and still be safe?” 
Woerning that a turn in the tide 
Would undoubtedly reveal many sour 
loan because of a too-generous exten- 
Slon of credit, Mr. Adams suggested 
that this would be a timely moment 
for sanks to appraise the overall sit- 
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Federal Reserve Board Call 
December 31, 1952 


ASSETS 


Cash on Hand and Due From Other Banks 

U. S. Government Obligations $45,513,474.65 
Municipal Bonds . .. . 8,105,967.06 
Other Securities ... . 1,413,204.71 


Condensed Statement of Condition 





Total Securities . . . 
Loans and Discounts . .....+. «+ >» 
Os © + «+ + * *& © se a oe % 
Banking Houses. . ‘ 
Aacuuaie Receivable, Ainauisesl tenet, te. 


TOTAL . ° . + . . . o %*© . 


LIABILITIES 


Capital. . ... . . +. $ 2,000,000.00 
Surplus. . . ya oe 8,000,000.00 
Undivided Pr ofits seg? ia, ve 1,501,355.49 





Reserve for Contingencies . . .... . 
Reserve for Expense, Taxes,ete. . . . . . 
Accounts Payable, Unearned Interest, etc. . 
Deposits (Including U. S. eines Tax and 

Loan Accounts) . . . i - Seok 


MM? wo hte wan 


Assets carried at $32,431,829.63 above are pledged to secure public funds 
(including U. S. Treasury Tax and Loan Accounts), Trust balances and 


other liahilities as required by law. 





IVAN ALLEN JOHN W. GRANT, JR. 
Chairman of the Board President, Grant Properties, Inc. 
Ivan Allen Company MARSHALL B. HALL 
WILLIAM N. BANKS President 
President, Grantville Mills WALTER C. HILL 
CASON J. CALLAWAY Chairman of the Board 
Farmer Retail Credit Company 
CHAS. H. CANDLER L. F. MONTGOMERY 
President, Asa G. Candler, Inc. President 
C. H. CANDLER, JR. Atlanta Coca-Cola Bottling Company 
Vice President WINSHIP NUNNALLY 
Asa G. Candler, Inc. 
JAMES V. CARMICHAEL WILLIAM A. PARKER 
President 


President, Scripto, Inc. 
CARLYLE FRASER 
Chairman of the Board 
Genuine Parts Company 

LEY R. GLENN, M.D. 
baie Surgeon RICHARD H. RICH 
Fy + 
JOHN D. GOODLOE President, Rich’s, Inc. 
Vice President and Secretary JOHN A. SIBLEY 
The Coca-Cola Company Chairman of the Board 


Beck & Gregg Hardware Company 


WILLIAM R. PRESCOTT 
Manager, Southern Department 
Hartford Fire Insurance Company 


MEMBER: FEDERAL DEPOSIT INSURANCE CORPORATION * FEDERAL RESERVE SYSTEM 


| 





$ 51,443,881.67 


55,032,646.42 
69,958,186.39 
7,069.26 
1,845,237.11 
1,217,574.46 


$179,504,595.31 








$ 11,501,355.49 
1,114,421.91 
1,372,619.29 
567,300.52 


164,948,898.10 
$179,504,595.31 








HUGHES SPALDING 
Spalding, Sibley, 
Troutman and Kelley 
CHAS. F. STONE 


Chairman of the Board 
Atlantic Steel Company 


GEORGE W. WOODRUFF 
Chairman of the Board 
Continental Gin Company 


ROBERT W. WOODRUFF 
Chairman, 
Executive Committee 
The Coca-Cola Company 
WILLIAM S. WOODS 
President, Trust Company 
of Georgia Associates 
S. R. YOUNG 
President and 
General Manager 
Atlanta & West Point 
Railroad Company 





























Look both ways 
before you select 
YOUR DRIVE-IN WINDOW 


Look at it from the teller’s side 
Make sure that the arrangement 
puts every facility at his finger 
tips, that there is no microphone 
or other electrical equipment to 
clutter up the counter space. 








Look at it from the customer’s side. Is the exterior design 
inviting, does it afford the maximum in clear vision and 
convenience for the customer? 


Then, look at it from both sides. Is the sound system based on the latest 
and best practice in electronics? 


Any way you look at it, you'll find important features of superiority in 
the H. H. M. Drive-In Window. As pioneers in this field, our experience 
has led to important improvements, exclusive with us, which are embodied 
in our 1953 designs. 


Your inquiry will receive prompt and expert attention. 







FREE—“A PRACTICAL MANUAL OF PROTECTION 
EQUIPMENT.” Just published; filled with a wealth of 
information to guide banking officers in the selection 
of equipment and to assist vault custodians and others 
in the maintenance of equipment. Just ask for it on . 
your business letterhead. 


e¢eee Herring-Hall-Marvin Safe Co. 
. & * HAMILTON, OHIO 


BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 








| Angeles, affirm that the cycle is defi- 
| nite and quite regular and that history 








uation and to scrutinize loan and in. 
vestment portfolios. He also advoca ed 
a return to the gold standard as an 
automatic curb or restraint to polit ca] 
abuse and excessive use of public, cor- 
porate and private credit. While ad- 
mitting that the gold standard weuld 
not positively guarantee economic 
“safety” where fiscal and _ financial 
laws were flaunted, he termed it a 
safety factor that should be “standard 
equipment” in our control of credit 
and currency. 





Real Estate Credit 

The upward and downward move- 
ments of real estate values and volume 
of sales always leads to the question 
of whether or not such movements 
are cyclical, Joseph R. Jones, chair- 
man of the Committee on Real Estate 
Mortgages of the A. B. A. Savings 
and Mortgage Division, told the con- 
ference. 

Many astute students, said Mr. 
Jones, who is vice-president of the 
Security-First National Bank of Los 


can be expected to repeat itself peri- 
odically. This theory has been espoused 
by some of the leading real estate 
analysts for many years and they 
have made a very good case for their 
reasoning, he said. 

At the same time, he pointed out, 
there are those who say that cycles 
have existed but are unnecessary. 
Within the past sixty days, he said, 
there has been a very strong argu- 
ment made by the economist for a 
certain mortgage association, that 
cycles are completely unnecessary and 





| may be controlled. There was a defi- 


nite downturn in real estate in the 
year 1950, he cited as an example, and 
many thought that it represented the 
beginning of the change of cycle, but 
the trend was reversed and business 
again begin to expand. It was con- 
tended that it was the action of the 
government in softening the credit 
terms that caused the reversal. 

It is true today, in appraising the 
outlook, continued Mr. Jones, that we 
have learned to think of the problems 
in terms of legislation because so much 
of the real estate economy has been 
controlled by government regulations 
and laws. As matters stand, the ques- 
tion of the Defense Production Act, 
which authorizes all of the controls 
as to price, material consumption and 
the like, is extremely important, he 
said. This law, he noted, expires April 
30, 1953, unless reenacted. 

Beyond this, in surveying the out- 
look for mortgage credit, Mr. Jones 
continued, is the very unrealistic rate 
of interest now provided on F. H. A. 
and G. I. loans. This factor, he said, 
has driven many lenders from this 
field and has prevented the making 
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of many sound loans that would have | 


served the needs of many deserving 
people. The low rate of interest on 
G. |. loans, he noted, has fostered the 
creation of many devices to provide 
discounts, which ultimately act to in- 
crease the rate. This has not been a 
healthy development and has led in 
many cases to devious practices, he 
stated. 

“If the rate is not comparable to 
other investments, and today I am 
reasonably sure that it is not,” he 
said, “there will be few, if any, funds 
available for such investments and 
the rate must be increased or the pro- 
gram will fail.” This assumes that 
devious devices to circumvent the in- 





tent of the law will not be tolerated, | 


he concluded. 


Lending to Finance Companies 

The major consideration in the 
analysis of finance company state- 
ments continues to be the borrowing 
ratios, said Vincent Yager, vice-presi- 
dent, Harris Trust and Savings Bank, 
Chicago. These ratios, he explained, 
are comparable to the old current ra- 
tios long established in the analysis of 
all statements. 

Stating that the finance business 
has a very long history and has proved 
itself to be very rugged, Mr. Yager 
separates the companies into three 
classifications: sales finance or dis- 
count companies, personal loan com- 
panies, and the commercial finance 
field. 

Discussing the sales finance com- 
panies, Mr. Yager stated that with 
proper borrowing ratios, losses will not 
be suffered by lenders. It is obvious, he 
said, that it is necessary to look be- 
yond the ratios to the content of the 
assets. A finance company’s capital 
must be invested in finance assets put 
down below the line or deducted in 
some way from capital funds, so that 
the borrowing ratio is against finance 
earning assets. 

In doing that, Mr. Yager’s bank fig- 
ures a borrowing ratio in two ways. 
First, with all unsubordinated borrow- 





ings to net worth, plus subordinated | 


debentures; and secondly, with such 
borrowings to what is called net liquid 
capital. In figuring the net liquid capi- 


tal, all extraneous assets—all assets | 


except pure finance assets, are put be- 


low the line. Then, as usual, from | 


strict'y finance working assets the bad 
debt -eserve, any holdback, and the de- 
ferre’) income account are deducted. 
Then all unsubordinated debt is sub- 
tracted, and the remaining figure is 
What ‘s termed net liquid capital. 
What should the ratios be? Origi- 
nally, such ratios were rather stand- 
ard 2: 2% to 1, Mr. Yager said. In the 
early days, he said, the normal proce- 
dure was to have an average of 20 per 
cent over the amount of notes certi- 
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NATIONAL BANK 


Statement of Condition 
At Close of Business December 31, 1952 











2 
RESOURCES 
Cash and Due from Banks ..... $191,148,113.41 
United States Government Securities . 184,817,861.13 
Obligations of Federal Agencies. . .  11,017,627.54 
State and Municipal Securities . . . 67,910,767.26 
Other Bonds and Securities. . . . . __ 5,156,481.65 $460,050,850.99 
Lgews SG SONNE oc ks. 6. ow BOR we 289,141,255.73 
Federal Reserve Bank Stock. . ......2.2... 900,000.00 
Bank Buildings, Vaults, Furniture & Fixtures, etc. . 7,660,496.86 
Interest Earned Not Received. .......... 1,868,642.16 
Customers’ Liability under Letters of Credit 
SE ACCC MINONGs. 6 as: Ss od ae 8 SR 2,726,165.15 
IE ees oi, eens tet Saye eae » « « $762,347,410.89 
s 
LIABILITIES 
Cant SWE «6 6 he HK eH % $14,000,000.00 
ORES, 2. be ac ws a @ ae Moe 16,000,000.00 
Undiaded Prefits) ... «4% s 6% 10,760,090.24 
Reserves for Contingencies . ... . __5,954,477.99 $ 46,714,568.23 
Reserves for Interest, Taxes, ete. . ......-. 2,930,804.85 
Discount Collected Not Earned. ......... 3,361,707.55 
Letters of Credit and Acceptances. ........ 2,726,165.15 
INN eh asa 5. Steins ae has AD Ray ee ae 706,614,165.11 
OE Ee), oi. Sey >. AL Op Ww tee eae $762,347,410.89 
s 
BOARD OF DIRECTORS 
Lawrence M. ARNOLD ALBERT R. MuNGER 
Chairman President 
J. H. BALLINGER L. C. Henry W. G. ReeEp 
Henry BRODERICK Cuartes H. IncramM  Vo.ney RicHMonp, JR. 
F. H. BROWNELL, Jr. W. M. Jenkins Witpur W. Scrusy 
CHARLES F, CLIsE Eric A, JOHNSTON ALFRED SHEMANSKI 
Eart D. Doran Ricuarp E. Lance E.pripce H. Stuart 
Joet E. Ferris CLARENCE D. Martin J. A. SWALWELL 
O. D. FIsHER RussELL MILLER Greorce VAN WATERS 
B. A. PERHAM KATHERYN WILSON 
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ALL SET! 
the Todd 
IMPRINTER 
with 
permanent 
typeholders 





Now faster, more con- 
venient, more economical than ever. 

Fast and easy to use—the Todd Imprinter’s new 
permanent typeholders click on and off with the flip of 
a finger. They cut operating time in half, too. 

The operator sets type once, when a new account is 
opened —and the typeholder is filed away alphabetically, 
ready for immediate use whenever a depositor wants a 
new checkbook. In actual tests in banks, these typeholders 
have proved their dependability. 

They ’re inexpensive, but they last and last—for many 
thousands of neat, sharp impressions. 

To get the facts about the Todd Imprinter—and the 
new permanent typeholders designed especially for it— 
mail the coupon. 


—_——_— oe eee eee eee oe ee ee ee 


















THE TODD COMPANY, Inc., Dept, BCH, | 

Rochester 3, N. Y. | 

Please send me complete details about the Todd Imprinter l 

and the new typeholders, designed especially for it. | 

Name 

Address. 

rocHesTer Wl, NEW YORK City Zone___ State | 
SALES OFFICES IN PRINCIPAL CITIES | 
DISTRIBUTORS THROUGHOUT THE WORLD By. BCH-2-33 | 
cee eee ae ae eee eae ee a eT 





fied. Also, the companies were as ed 
for balances of 20 per cent of the !ine 
of credit (now rather generally 15 ver 
cent). With these two items reaching 
40 per cent mathematically, he said, 
the companies could only borrow 2% 
times their capital, since 214 times 40 
was 100. With longer experience, he 
said that the borrowing ratio might 
reach 3 to 1, which is the equivalent of 
a 25 per cent margin. It is perfectly 
obvious that with the very large com- 
panies, the ratios are allowed to go 
considerably higher. On a net liquid 
capital basis, his bank allows these 
ratios to go 4 to % higher. 

In the analysis of statements of per- 
sonal loan companies, he said, about 
the same procedure is followed, except 
that he does not like to see the borrow- 
ing ratio over 2 to 1 in the biggest 
companies, and less than that with the 
medium sized companies. While this 
point is argued by these companies, he 
said, their record of losses over the 
years has been substantially higher 
than the sales finance companies; they 
do not have repossessable collateral; 
and it is only prudent business to have 
a lower ratio. 

In the case of commercial finance 
companies, which deal with second and 
third-rate bank credit prospects, he 
does not like to see the borrowing ra- 
tio go beyond 2% to 1. The matter of 
concentrations is most important, he 
said, and data should be requested to 
see that not over, say, 10 per cent of 
the company’s capital, which is in con- 
formity with the National Bank Regu- 
lation as to banks, is loaned to one 
individual. 

Mr. Yager also covered the subject 
of fraud possibilities in the finance 
company field. Lessons learned from 
frauds that have been committed sug- 
gested the following safeguards. 
1. That mail verification and the send- 
ing out of coupon books is not enough; 
that physical verification, which up to 
now has been resorted to by too few 
companies, is a “must.” 2. That un- 
usual growth in the outstandings of an 
office is cause for alarm. 3. That con- 
centration of retail purchases from 
any one dealer or his affiliates must 
not be allowed. 4. That larger fidelity 
bonds must be carried. 5. That there 
should not be concentrations by makes 
of cars. 6. That there be insistence 
that senior and subordinated note in- 
dentures provide that any default in 
such notes immediately accelerate all 
bank indebtedness and that this other 
indebtedness cannot be paid until bank 
indebtedness has been paid. 


Revolution in Merchandising 

“In the year 1953, we will see a revo 
lution in merchandising and selling 2 
all types of business,” W. A. Blees, 
vice-president of Avco Manufacturing 
Company and general sales manager 
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of its Crosley Division, Cincinnati, 
told the conference. 

Sales departments of companies and 
yetail merchants must be willing to 
change, he said, and to recognize the 
new methods and conditions under 
which they must sell. They will need 
more aggressive and well-planned ad- 
yertising but this promotion must pay 
its way by producing sales, he said, 
adding that only those companies that 
are well managed will be successful in 
the highly competitive markets that 
are to be faced. 


In this revolution, Mr. Blees said 
that it is going to be more necessary 
than ever that distributors, dealers, 
and factories should have very close 
relations with banks. In exceedingly 
high volume business, industry simply 
cannot carry on and expand without 
the help and support of the banks of 
the country, he said. The attention of 
bank officers should be called con- 
tinuously to the change that is taking 
place so they will know all the facts 
and be able to help at all levels of busi- 
ness, he said. 


It was Mr. Blees opinion that the 
coming competition would protect the 
consumer against any great increase 
in prices, even though the pressure to 
raise prices will continue, due to in- 
creased costs and taxes. The public is 
a wise public, he said, quickly in- 
formed with our rapid communications 
systems and press, and it will not allow 
any company or industry to get out of 
line. 


Soft and Hard Goods 

Following some abnormal situations 
since the Korean War started, the 
consumer goods industries are now 
going through a period when new bal- 
ances are being worked out in every- 
day business in production, forward 
orders, inventories, and prices, said 
Roy A. Foulke, vice-president, Dun & 
Bradstreet, Inc., New York. 


In this period, unless some new 
isis arises, prices and values will 
affect supply and demand. “That will 
mean business at a high level in 1953,” 
Mr. Foulke predicted, “but also com- 
petition which should reduce prices 
somewhat and, in that process, cut into 
het profits.” 

However, that is only part of the 
business picture. The other part com- 
prises the hard goods industries which 
have tremendous orders for defense 


equipment, materials and _ supplies. 
What about them? 


“By and large, concerns in the hard 
goods industries have booked billions 
upon odillions of dollars of forward 
order:; many are looking for more 
employees; many are still building ad- 
ditior.s to their plant facilities to han- 
le t.2 inereased volume; and prac- 
tical! all are making substantial 
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California Bank 


An Industrial, Business-Minded Bank 
located in the ‘‘Industrial Center of the West’’ 


Statement of Condition 


as of December 31, 1952 


Resources 


Cash and Due from Banks 

United States Government Securities 

Obligations of Other Federal Agencies. . $ 8,762,417.50 
State, County,and Municipal Bonds. ... 18,402,774.33 
Other Bonds and Securities 296,063.11 
Federal Reserve Bank Stock 

Ownership of California Trust Company . 

Loans and Discounts 

Bank Premises, Furniture, and Fixtures. .........+.4. 
Earned Income Receivable 

Customers’ Liability under Letters of Credit and Acceptances 
Other Resources 


$148,701,909.80 
249,273,704.34* 


27,461,254.94° 
600,000.00 

1,475,324.66t 
169,505,544.54 
3,067,917.26 
1,741,392.44 
3,350,854.73 
277,255.83 
$605,455,158.54 








Liabilities 

$402,150,599.79 

139,194,936.09. 

18,485,926.82 

10,260,841.66 $570,092,304.36 
2,927,362.49 
1,888,393.24 
3,381,864.50 


Demand Deposits 

Time Deposits 

United States Government Deposits .. . 
Other Public Deposits 

Reserve for Interest, Taxes, and Expenses 
Unearned Income Collected 

Letters of Credit and Acceptances 

Capital Stock 





$10,000,000.00 
10,000,000.00 


Undivided Profits 7,165,233.95 


27,165,233.95 
$605,455,158.54 





*$41,882,353.20 pledged, according to law, to secure Public Funds and Trust Deposits. 
tCalifornia Trust Company—owned by California Bank and devoted exclusively to trust service— 
has Capital of $1,000,000.00, Surplus of $525,000.00, and Undivided Profits of $322,712.10. 


Officers 


FRANK L. KING, President 


Vice Presidents 


Cc. C. DE PLEDGE CHAS. E. DONNELLY, Counsel 


ARTHUR T. BRETT G. M. CHELEW F.W. DENNING C.W. FRIEND 
W.WAYNE GLOVER GLENN B.GOSSETT H.V.GRICE F.S.HANSON 
DARWIN A. HOLWAY F.S. HUBER H. E. HUDSON T. E. IVEY, JR. 
MILTON A.MacLEAN F.M.MAGEE JOSEPH MAGOFFIN MARK G.McMAHON 
H.J.MENDON B.B.ODELL A.O.OTSEA W.E.PALMER C.C, PEARSON 
A.R.PUCHNER R.A.REID GUSTAV RIEDLIN F.HOWARD RUSS, JR. 
E. H. SINK A. H. SMITH J. H. STEENSEN CLIFFORD TWETER 
P.H. VAN HORSEN R. J. VOSS O. S. AULTMAN, Cashier 


MEMBER FEDERAL RESERVE SYSTEM & FEDERAL DEPOSIT INSURANCE CORPORATION 
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CONDENSED GENERAL STATEMENT 


ASSETS 


Cash, Deposits with, and due from 
CT Ae ni etecsoc et ceecdnvetnacee 
Dominion and Provincial 


Government Securities...... \ Not exceeding 


Ash see market value 
Municipal and Other Securities | 


ee) Ree 
Commercial and Other Loans.............. 
a cccncnnsaheaenceinoenees 


Customers’ Liability under Acceptances and 


Letters of Credit as per contra...........++ 
Other Assets. .cccccccccccccccccccecccccccs 


LIABILITIES 


Acceptances and Letters of Credit 

Gs 60's cecedvosrseceweessoneres 
CEO RAR se ccc ccervcesecresccccccese 
Dividends declared and unpaid............. 


ie nie eobntewadeltinies $ 6,000,000 
14,000,000 
2,037,620 


Reserve Fund...... Pewee 
Undivided Profits. ....se.e-. 


$100,442,050 


177,961,430 
27,612,651 
5,668,085 
198,741,152 
8,883,636 


2,988,612 
223,969 





$522,521,585 











= 


B. S. VANSTONE, 
President 


$496,766,276 
2,988,612 


398,134 
330,943 


22,037,620 





$522,521,585 





L. G. GILLETT, 
General Manager 














Head Office: Toronto, Canada 


Branches Across Canada 


European Representative: 146 Leadenhall St., London E.C. 3, Eng. 


Correspondents all over the world 





profits on Government orders,” Mr 
Foulke stated. He cited an estimat 
that expenditures for national secur. 
ity would reach a peak of around $14 
billion per quarter, probably around 
the middle of 1953, and would ‘hey 
level off for about two years but ex. 
penditures would continue heavy. “Ty 


_ the hard goods industries producing 


for the Federal Government, the out- 
look is bright even if there might well 
be some cancellations, cutbacks, and 
stretch-outs,” he concluded. 


Agriculture in 1953 
The falling economic status of agri- 
culture, of direct concern to country 
bankers, was discussed by Charles B. 


| Shuman, president of the Illinois 
| Agricultural Association, who also 
| gave his views on farm support legis. 


lation. 

Mr. Shuman noted that the farm 
parity price ratio in December 
dropped to 96, the lowest level since 
April, 1950. Prices received by farm. 
ers fell eight points in December to a 
level 36 points below December, 1951; 
on the other hand, prices paid by 
farmers declined only 3 points. Farm 
prices have declined for four consecv- 
tive months. 

“In all probability, the agricultural 
scene in 1953 will be dominated by 
farmers’ efforts to cope with an in- 
creasingly unfavorable phase of the 
price cycle,” Mr. Shuman declared. 
“Declining farm prices, together with 


stable or even increasing costs of oper- 


ation, will result in farmers renewing 


and increasing their efforts to secure 


legislative action.” 

However, Mr. Shuman did not at- 
vocate keeping or increasing rigid 
high level price supports. He asserted 


| that farmers themselves, through the 
| Farm Bureau organization, took the 


lead in developing a new farm pro- 
gram based upon flexible price sup- 
ports which was incorporated in the 


| Agricultural Act of 1949. The farm- 
ers, he said, recognized that any long 


continuation of rigid, high-level price 
supports would result in excessive pr0- 
duction and a return to acreage col- 
trols and marketing quotas. However, 
he noted that Congress has never put 
the flexible price support legislation 
into actual practice, but instead has 
extended 90 per cent of parity price 
supports through 1955. He called this 
a “disservice” to agriculture. 

“Now is an appropriate time to look 
critically at past farm program leg!‘ 
lation and attempt to benefit by oul 
past mistakes as we plan for the ft 
ture,’ Mr. Shuman maintained. 
“Farmers should recognize that agi 
cultural welfare is directly related t 
and dependent upon the genera! eco 
nomic health of our entire ratio. 
Agricultural prosperity is more close 
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ly related to the general prosperity 
matef than it is to governmental action. Un- 
eour.pless farmers are willing to live under 
1 $14fa completely regimented economy, the 
‘ound§ only basis for a farm program in the 
thenffuture is to support farm prices 
t expagainst disastrous collapse. . . . The 
“T)pflexible price support program is a 
2cing practical means to prevent such a 
_ out. drastic price decline.” 
L Well 
, and 





The Washington Scene 


Washington political policies as 
these relate to interest rates, debt 
management and credit controls, were 
agri-§ developed by the question and answer 
untry§ method, with U. V. Wilcox, Washing- 
es B.fton correspondent of the American 
linois§ Banker and editor of Washington 

also Banktrends, detailing the views of 
legis-§ Administration officials and leaders in 
Congress. 

farm§ Mr. Wilcox reported that the new 
>mber § Treasury officials would welcome bank- 
since § er suggestions and visits. The selection 
farm-§of Dr. W. Randolph Burgess, a former 
r toa president of the American Bankers 
1951:§ Association, now in charge of Treasury 
id by§debt management policies, was pointed 
Farm out as one assurance of friendly rela- 
nsecu-§ tions with banking. 

A question asked concerned Treas- 
Ituralg ry and Federal Reserve relations, 
ed byg Which he said would continue to be 

in-§ good. Secretary of the Treasury Hum- 
phrey was quoted as favoring an in- 
dependent Federal Reserve System. 
The Treasury had no desire to dom- 
-Binate it, he said. 

On the subject of taxes, Secretary 
Humphrey was quoted as anxious to 
see all taxes lowered and the excess 
profits tax ended just as soon as possi- 
ble. It was cited as a bad tax by the 
Treasury official. 

On the continuance of price and 
wage controls, Mr. Wilcox pointed out 
that there existed considerable differ- 
ence of opinion within the Eisenhower 
administration itself. Some favored 
passage of a law calling for standby 
controls. On the other hand, Rep. Jesse 
Wolcott, Chairman of the House Bank- 
ing Committee, wanted an end of all 
.pcontrols promptly. The Congressman 
wever,f Sid that the threat of invoking con- 
ey pup Tols could be detrimental to long 
slatiog ‘ge business planning. Congress 
ad has could slways act quickly, Congressman 
> price Wolectt was quoted as saying. 
ed this 
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TELLER OPERATIONS 


to look 
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the fu (CONTINUED FROM PAGE 

ail OM PAGE 37) 

t agrifshoulé not interrupt the teller when 


ated tophe is waiting on a customer. 


‘al eco- 9. ‘ifered cash. “Do not expose 
nation§ cash” ‘s the first and great command- 
2 close#Ment ‘or tellers. The teller should not 
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FIRST SECURITY CORPORATION 


wersccu ee — System of Banks 


IDAHO, N.A. 





























First Security Bank — 
of Rock Springs, Wyo. 
FIRST SECURITY BAN 


wae" | ARGEST INTERMOUNTAIN 
BANKING ORGANIZATION 


CONSOLIDATED 





December 31, 1952 




















RESOURCES 
Cash on Hand and in Banks.................... $ 62,942,777.16 
U. S. Government Securities, 
Direct or Fully Guaranteed................ 118,221,590.02 
Municipal and Listed Securities................ 13,805,856.48 
Total Cash and Bonds........................ $194,970,223.66 
EOdnS GRA TIGCOUBEE: ..........20<00050<05<cecses0ess 154,550,214.86 
Banking Houses, Furniture & Fixtures.... 3,512,138.31 
Stock in Federal Reserve Bank................ 390,000.00 
Go ey ny, re a ae 328,506.35 
"Total ResOute$) ......-....<00.ceseccsseccesscss $353,751,083.18 
LIABILITIES 
Treasury Tax and Loan Account.............. $ 7,072,374.92 
Other Government and Public 
EERE cere 45,857,172.58 
SR eevee 13,372,445.56 
Other Demand Deposits.........................--- 174,881,360.56 
| |” Sa Re row 86,455,290.59 
SN giticisrncecitrtinsiccinveensinnnnsind $327,638,644.21 
Reserve for Unearned Discount................ 1,529,899.46 
Reserve for Taxes, Interest, 
NIN foo ca sete casec pies sevsisecceeteraves 2,401,308.37 
Reserve under Authority U. S. Treasury 
oe Se ee arenes ancient rs 2,299,861.50 
eee ee Uae ere eee 332,819.99 
6,563,889.32 
RI const caine cienadieiniceblbendinasndliutiecauiaiiabiie 7,125,000.00 
a i ee 6,125,000.00 
Wadivided Profits ...............-s.scec-ecoscccessesscs 4,952,014.65 
Reserve for Contingencies.....................--. 1,346,535.00 
pF FE $353,751,083.18 


MEMBER BANKS 


FIRST SECURITY BANK OF IDAHO, N.A. 


27 Banking Offices 


FIRST SECURITY BANK OF UTAH, N.A. 


22 Banking Offices 


FIRST SECURITY BANK OF ROCK SPRINGS 


Rock Springs, Wyoming 








Members of Federal Deposit Insurance Corporation 
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RAND MCNALLY POCKET 
FILING SHEETS and binder 
contain all the necessary ledger 
information for 1000 accounts. 
Patents Pending. 


RAND M‘SNALLY’S 
NEW RECORD KEEPING SYSTEM 


Rand M€Nally has developed a new combination filing and posting system 
that substantially reduces expenses in the handling of Christmas Club 
accounts. Tested and proved in a large Chicago bank, it effects tremendous 
savings in record keeping time. 

This POCKET FILING SHEET system eliminates all need for maintain- 
ing ledger cards or ledger sheets. The use of the COUPON itself, which 
carries all the necessary ledger information, including date of payment, ac- 
count number, payment number and accumulated balance, serves as a per- 


fect posting record when filed in The POCKET FILING SHEET BINDER. 


Sorting of the coupons is reduced 90%! Coupons need only be sorted 
by color for each class, then by 100s. Thereafter it is a very simple and 
speedy operation to insert the coupons of each 100-group into the correct 
pockets since all are in view and easy to reach at one time. 


Thus the time-consuming numerical sequence sorting is eliminated. 
This new system will save time and money for your bank — write for 
further details on the Pocket Filing Sheet System and on Rand ME€Nally’s 
full line of Christmas Club Supplies. 


RAND MSNALLY & COMPANY 
CHRISTMAS CLUB DIVISION 


111 EIGHTH AVENUE, NEW YORK 11 bad 


P. O. BOX 7600, CHICAGO 80 
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leave cash exposed when turning his 
back to the customer, or when going 
to the draft register, or when looking 
up a balance or a signature card. or 
any other time. He should keep his 
cash drawer locked when not in the 
cage; he should not permit anyone 
else in the cage; and he should have 
separate locked compartment in the 
vault. A teller who is prone to differ. 
ences and still leaves cash exposed js 
inviting some question of his own 
integrity. 

10. Short-change artists. One way 
in which a short-change artist works 
is to ask for changes in denominations 
while the teller is still counting out 
cash. The teller should never permit 
the customer to reach any of the cash 
before it is all counted; and if a change 
in denominations is requested he 
should start all over again. 

Another way the “artist” works is 
to add more money of his own “to 
make a round figure,” after the teller 
has listed or counted whatever the 
customer first handed in. If the teller 
would use an adding machine and add 
on the last amount handed in he would 
discover that the “round figure’”’ is dif- 
ferent than the amount named by the 
customer however plausible he made it 
sound. 

Here is an example: A stranger 
handed a teller a package of small bills 
and wrapped coin and said he wanted 
large bills. The teller checked a few of 
the rolls and carefully counted every- 
thing, adding it on a machine as she 
counted. She arrived at a total of 
$4,095. When told the amount the 
stranger said, “Four thousand ninety- 
five? Here, I’ll give you five dollars 
more and that will make it five thou- 
sand even.” He did, and she gave him 
five thousand dollars in large bills. 
We never recovered the $900. (Anoth- 
er trick of the short-change artist is 
discussed under “groups of cashed 
checks’’). 

11. Failure to verify bundles. The 
teller should verify all bundles. On 
large denominations he should then 
turn the bundle over and riffle the 
other end to spot changes in denomi- 
nation, as there have been instances 
of splitting large bills and pasting 
them to split one dollar bills. If bills 
are not “faced” properly he should 
break the strap and count and face. 

12. Inter-teller transactions. The 
method should be simple but positive. 
Contra-entries on blotters are subject 
to dispute and may be forgotten in 4 
moment of high window activity. Tick 
ets which are held until the end of the 
day may be equally unsatisfactory. 

The buying teller should make 3 
Cash In ticket, mark on it what he }s 
buying, date and initial it, and ex 
change it for the cash—which he thet 
verifies. He keeps the duplicate and 
balances with it the same as with aly 
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other duplicate Cash In ticket. 

The selling teller (the .one giving 
the cash) takes the original Cash In 
ticket which he received from the buy- 
ing teller and places it in his drawer 
with his cashed checks, and runs it out 
to Proof the same as a cashed check. 
It is understood that cashed checks 
receive the same protection as cash. 

Some banks follow the opposite pro- 
cedure with cash tickets, running the 
duplicate to Proof and retaining the 
original in the cage; but it is the 
buying teller who issues the ticket. 

13. Groups of cashed checks. If a 
teller incorrectly lists a group of 
checks for which a customer wants 
cash, and then places those checks with 





other cashed checks to be later run out | 
to Proof, he will naturally be off at the | 
end of the day. He may be able to find | 


the difference if he has saved the tape 
and checks it against the list of checks 
run to Proof. A better way is to make 
a separate Cash Out ticket for the 
group cashed and obtain a_ second 
proof in the proof department. 

One of the easiest ways for an un- 
scrupulous customer to short a teller 
is to hand in three or four checks with 
a tape list (for cash), with the checks 
listed correctly but the footing too 
high. If the teller merely checks off 
the tape list, pays out the tape total, 
and places the checks with his other 
cashed checks, he will be short. He 
may save the tape and check it against 
his run of cashed checks to Proof, but 
that will not disclose the fraud unless 
he re-foots the original tape. Here, 
again, the better procedure is for the 





teller either to list the checks himself | 
or to make out a separate Cash Out | 


ticket for the amount he paid for those 
three or four checks and send them to 
Proof for a positive proof. 


TRUST PROJECT 


(CONTINUED FROM PAGE 39) 


expected, one might settle on a cash 
prize arrangement something like the 
following: First prize, $100; second 
prize, $50; third prize, $30; fourth 
prize, $25; fifth prize, $20. 

If fewer contestants are likely, it 
may be preferable to reduce the num- 
ber of prizes. In the largest cities, 
where more than 25 entries could be 
expected, it would seem to be better, 
on the other hand, to increase the value 
of eacn of the five prizes. 

The prizes should be paid by the 
chief sponsor out of its annual dues 
collec‘ed from members. 

Juccing of the contest entries must 
be impartial. The chief sponsor should 
hot appoint all the judges, but if there 


—_ 
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Maybe some of your 
customers let 


OVERCAUTION 


stand in the way of 
important sales 





Maw companies restrict volume because they fear too high 
concentration of risk in one customer . . . or one industry . . . or one 
section of the country. Some companies go through periods of over- 
caution in passing credit when they have been threatened with or 
taken a serious credit loss. AMERICAN CREDIT INSURANCE wipes out such 
threats to sales, profits, working capital. The invoice value of ship- 
ments becomes assured dollars—as good 
as “money in the bank.” 


Many banks recommend this protection 
to commercial customers before approving 
a. ouennce loans. The banks can be included as a 
(cee O 


| cap yous COMPABE named assured without charge. 


NEW BOOK tells 12 important ways AMERICAN 
Crepit INSURANCE contributes to sound 
business management. We'd like to send 
you a copy. Phone our office in your city 
or write American Credit Indemnity Com- 
pany of New York, First National Bank 
Building, Baltimore 2, Md. Just say, “Send 
me book offered in Burrough’s Clearing 


House.” 





Protect CAPITAL AMERICAN 


Crepit INDEMNITY 


Insure RECEIVABLES COMPARY 


merican Credit Insurane 
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When needs arise in the Wisconsin area 

for your bank or firm Marshall & Ilsley Bank 
— for 105 years a state-wide bank doing 

a nation-wide business — stands ready 


to give you every assistance. 


Good service is the expected standard. 

In addition, Marshall & Isley Bank offers you 
the full benefit of its competence, experience, 
personal interest and close association 

with Wisconsin business and banking. 

Just phone us or use the bank wire. 


Remember, Your Correspondent Bank 
Balances work for you at 


Marshall & Ilsley Bank 


& 


BANK) 105 Years of Financial Experience 


MARSHALL gILSLEY BANK 


721N. WATER ST. © 414 W.NATIONAL AVE, 
MILWAUKEE 1, WISCONSIN 
Member of the Federal Reserve System 


Member of the Federal Deposit Insurance Corporation 


are, for example, to be five of them, 
may, under the agreed-upon rules, 
select two, with the others to be ap. 
pointed between them by the co. 
sponsors, and perhaps the local pro. 
bate judge. 

In the first years, at any rate, 2on- 
test judges should be lawyers. Later, 
the good-will objective may be pro. 
moted by including a non-lawyer trust 
man, and perhaps also an accountant 
or insurance underwriter. 

Impartiality of judging may be as- 
sured by having all entries submitted 





without the contestants’ names ap. 
pearing on or in their work, but ac- 


| companied by a slip of paper showing 


name, address and law school at- 
tended. The contest committee chair- 
man, upon receiving entries from the 


| several deans, numbers the entries and 


keeps the key to names, delivering the 
instruments to the judges. 


T IS worth mentioning that the 
sponsor, through its committee 
chairman, should be willing to aid the 
judges in “leg-work,”’ but should not 
try to influence or guide the judges in 
_any way beyond the requirements set 
forth in the contest rules. It is better 
for the judges to be free to choose 
their own chairman, if indeed they 
want one, and to decide upon methods. 
The climax of the contest is the din- 
ner for the awarding of prizes. All of 
the contestants should be invited 
guests, and all should be separately 
introduced to the assemblage, and 
given a suitable certificate evidencing 
satisfactory completion of the contest. 
Contestants should be made to feel 
wanted, and this is made easier if a 
member of the sponsoring organiza- 
tion is assigned to meet each on al- 
rival, to see that he is cared for during 
the cocktail hour, if there be one, and 

| to sit with him at dinner. 
The sponsor should also invite the 
contest judges, the presidents of the 
| bar association and of any other ¢0- 
sponsors, together with the probate 
judge, from whom the students are 
always thrilled to receive their cash 
awards after listening to his few 

| words of admonition. 

Sometimes there is merit in having 
|a principal speaker—some one with 
impressive local or national reputa- 
'tion. However, there are those wh0 
| feel that such an outside speaker, out- 
standing though he may be, is not as 
effective in good-will building as hav- 
ing two or three members of the spol- 
| soring organization speak forthrightly 
' on the wisdom of including them 0 
' estate planning teams. Such a mes 
| sage from a trust man, an insurance 
| man and an accountant, each covering 
the case for his own profession, would 
| help to convince the contestants of the 
| usefulness to them as lawyers of thes¢ 
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em, 

‘les,§ Before the main speaking of the 
ap-fevening, but after the awarding of the 
co- | prizes, a short feature sure to be in- 
yro- Fteresting to the students is to have one 

of the contest judges tell some of the 

‘on-@things which were especially well 
ter, #handled by the students, and some of 
oro-@the things they neglected to provide 
rust ¥for, or provided for imperfectly. If 
tantgthese comments are made helpfully 
rather than critically, the contestants 
 as- will be extremely interested, and will 
itted (think ahead with relish to the better 

ap- [job they expect to do in next year’s 
- ac- gcontest or in professional life. 
ving} Your guests will in some numbers 

at- (take advantage of offers to show them 
hair- garound the offices of members of the 
1 the fsponsoring group, continuing the nur- 
;and@ture of good fellowships which arose 
» the with the contest. 

One more opportunity should be 
grasped by the sponsor. It is to 
 thefobtain for all these young people as 
\ittee#much publicity as possible. News of 
d theithe contest and its winners, together 
1 notGwith photographs, should be sent 
es ingpromptly to newspapers and to legal, 
s set§trust and insurance national profes- 
etter sional publications. Home town papers 
hoose#welcome such news of those who are 
they faway from home at law school. 
hods.§ Contest details also contain oppor- 
» din- §tunities for good-will building. If the 
All of subject of one year’s contest is the 
vited #drawing of a will, then another year 
‘ately Bthe drafting of a living trust might be 

and 
neing 
ntest. 
> feel 
- ifa 
aniza- 
nm al- 
uring 
>, and 













surance trust. Some students will be 
able to enter in two successive years, 
and the variety will appeal to them. 
The statement of facts setting forth 
the problem should disclose something 


thinking behind it, so the contestant 
alled for, and why are needed the 


jarticular provisions which he must 
incorporate in it. 


e the 
yf the 
ey c0- 


‘obate HILE any entry submitted in a 
S are contest should honestly represent 
- cash Bthe personal and individual effort of 


few the contestant, there is no reason why 


acess should not be free to law libra- 
aVving ties and reference books. Students 
with B should be able to consult with one an- 
eputa Bother, with faculty members, with 
e who practicing attorneys and others. It will 
y, out-Bbe a pleasant introduction to a tech- 
not a&fnique they will use throughout later 
s hav-fyears of professional draftmanship. 
| Spon A good time for a contest is shortly 
ightly Batter the beginning of the second 
em - semes‘er, with approximately two 
i me*#months available thereafter to the 
uranceB students for completion. Time should 
veriNf Bbe lef: for the judges to do a careful 
would job without causing hardship in their 
of the Personal and professional lives. 
E these By the first week in May you will 
be re:dy for the prize-awarding eve- 
{Louse 
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the requirement, and later a life in- | 





if the estate planning, and of the | 


an see why a will, for example, is. | 








Eh the five-year period 1946-1951, the FBI 
reports a total of 2,765 bank defalcations in insured 
banks! Embezzlements rose to more than 

$7,000,000 in each of the past two years. Incomplete 
figures for the early months of 1952 reveal 

shortages of over $2,000,000—with a surprising 
number of them running into six 

figures. What’s more, large losses are not 

confined to large institutions. 


WHAT YOUR BANK CAN DO NOW! 


Make sure that the amount of your blanket bond 

is in line with your bank’s size and operations, as 
strongly recommended by the F.D.1.C. Make sure, 
too, that you have a well-planned and closely 
supervised audit and control program. 


Our agent in your community will gladly arrange 
to have one of our bank protection specialists 
help you re-survey your particular exposures. Why 
not call him* now? Be sure your bank is safe- 
guarded against today’s rising embezzlements! 

* Tf you don't know his name, just 


write our Agency & Production 
Department. We'll furnish it promptly. 


AMERICAN SURETY 


mrepen coca COMPANY 


100 Broadway, New York 5, N. Y. 
FIDELITY - SURETY - CASUALTY - INLAND MARINE - ACCOUNTANTS LIABILITY 
AVIATION INSURANCE THROUGH UNITED STATES AVIATION UNDERWRITERS, INC. 
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ning, the climax for each contest. frow: 
When a sponsor has gone through merc’ 
this procedure in five successive years, this 
it will find that its friends who were gran‘ 
contestants the first year have now be. ing s 
come counsel with whom all work ing s 
and may have grown into various posi-§ stron. 
tions of importance. are 2 
a Before long the trust men will bef this 
TP Jaen oe reaping the benefits of increased yood-§ slight 
EMBEZZLEMENT SAFE BURGLARY will from attorneys. If they do their § merci 
part in providing their talents in the § these 
interest of customers and prospective § to mu 
customers, they can rest assured that § State 
the attorneys will join them in thef loans 
same spirit of devotion to their clients, § merci 


Which of these Ti | - be a 


tem i 


will hit your Pete (SOUTH APRICA BANKS |“ 





either 
(CONTINUED FROM PAGE 42) suppl: 


, , : they 1 
corresponding increase in_ invest-B pp, 


ments witnessed in other countries for an in 
some time before World War II also§ ong gq 
manifested itself in the Union during § 7. 
and immediately after the war. How-§ 4... 
ever, this trend has gradually been§ ;,., p 
reversed so that at present the heavily- “grou 
: ie loaned position appears to be “nor-B fynct:; 
The embezzler, the hold-up man, the burglar f mal” for South Africa, since it is be-§ many 
or thief, the forger... any one of these can play ' oe rm ¢ | lieved that in a rapidly growing COUN-F invest 
: try on the threshold of great economicR gop 
_expansion there will generally tend tional 
That customer may already have individual | to be a strong demand for banking fa-B Amey 
policies to protect money and securities against | cilities — especially loans — which a§ qrawy 


one or more of these hazards... perhaps all of progressive banking system will al-B intere 
them ways endeavour to satisfy. Inves' 


As a contributing factor to this de-B Conc 
mand, the commercial banks engage§ pe RP, 
in relatively extensive advertising and 
promotion in behalf of their services. § [TN ; 
The chief method is by way of news- su 

| paper and trade journal advertising. ter |; 
' , Thus far no bank has as yet availed it-f There 

Because when all such risks are covered in ' self of radio advertising. The mainf Indus 
one policy . . . a Comprehensive Dishonesty, | subjects stressed in the advertise- and t 
Disappearance and Destruction Policy . . . he HOLD-UP ments are checking account facilities, which 


avoids the problem of divided responsibility. foreign connections and facilities of-§ agricr 


red i ion with imports and§ since 
He need not always prove the exact cause of fered in connect , 
hd | exports, and trade information sel-§ credit 


loss. He can collect for losses faster and easier, vices norm: 


especially when there is a question as to who Although the South African banks§ banke 
or what was responsible. regard as their proper function the§ ments 


; , extension of short-term self-liquidatB The 
Ask your Hartford Accident and Indemnity ing loans, they do, in fact, providell portf, 


Agent or your insurance broker to tell you credit facilities of considerable ve liquid 
more about the Hartford “DDD” policy. Or riety. The mixed nature of the South Act. 7 
write us for full details. Then call this policy African economy does not provide bonds. 
to the attention of your customers—especially sufficient scope for the banks to adhere Prises 
strictly to the commercial loan theory) ment 
of banking, so that they normally a¢- Foy 
vance money for all “legitimate” pu!-§ Union 
poses on a long-term, intermediate and erable 
short-term basis. With © 
However, with such relatively large try’s 
loan portfolios, the South Africaljjhand) 
banks do not as a rule go out of thell§{cial b 
way to seek lending business. Ful §appro: 
thermore, the extension of consumelg $360 
credit and real estate financing "gures { 


customer 
next? 


havoc with a customer’s business. 





~ But if he’s smart, he’ll go one step further. 
He’ll make sure all these risks are covered by 
one policy. 


Why is that so important? 





to those being extended credit. 


Year in and year out you’ll do well with the 


Hartford | 


Hartford Fire Insurance Company ¢ Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company e Hartford 15, Connecticut 
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frowned on as being “unsound” com- 
mercial banking practice. Loans of 
this nature are usually left to be 
granted by savings banks and build- 
ing societies, respectively. The build- 
ing society movement is particularly 
strong in South Africa, where there 
are approximately 25 institutions of 


ithis kind with total resources only 


slightly less than those of the com- 
mercial banks. At the time of writing, 
these societies—which are comparable 
to mutual savings banks in the United 
States—had in total more mortgage 
loans on their books than the com- 
mercial banks had commercial loans. 

In the field of agricultural credit an- 
other difference to the American sys- 
tem is to be noted. In this country 
chattel mortgages have no legal status, 
with the result that farmers have 
either to mortgage their farms or to 
supply other forms of collateral when 
they require financial assistance. 

The commercial banks do not play 
an important role in financing gold 
and diamond mining in this country. 
The development and financing of 
these activities are dominated by a 
few powerful financial corporations or 


“sroups’” as they are known. The | 
jfunctions of these groups would in 
many respects be similar to those of | 


investment bankers. 


Some of these groups are interna- | 


tionally famous, such as The Anglo- 
American Corporation (which has 
drawn support from the J. P. Morgan 
interests), The Central Mining and 
Investment Corporation, The New 
Consolidated Goldfields Limited and 
De Beers Consolidated Mines Limited. 


N the commercial lending field as 

such, South African banks encoun- 
ter little governmental competition. 
There are the government-sponsored 
Industrial Development Corporation 
and the Land and Agricultural Bank 
Which make long-term industrial and 
agricultural loans respectively, but 
since the granting of these long-term 
credits falls outside the scope of their 
lormal business the South African 
bankers do not consider the govern- 
mental institutions a serious threat. 

The commercial banks’ investment 
portfolios consist almost entirely of 
liquid assets as defined in the Banking 
Act. These assets include government 
bonds, stocks of public utility enter- 
prises, treasury bills and local govern- 
Ment stock. 

For the size of its population, the 
Union of South Africa has a consid- 
erable olume of foreign trade and, 
With minor exceptions, all the coun- 
tty’s import and export business is 
handle by the four larger commer- 
Clal benks. In 1951, imports totalled 
approx mately $1.3 billion and exports 
$860 rillion, of which the trade fig- 
ures f.» the U.S.A. were respectively 
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MODEL 250 

BRANDT AUTOMATIC 
CASHIER—Delivery chute 
type. Coins delivered di- 
rect to customer, 





MODEL 150 

BRANDT AUTOMATIC 
CASHIER—Trap door type. 
Coins delivered to cus- 
tomer by operator. 





MODEL SL BRANDT COIN 
SORTER AND COUNTER — 
Motor driven. Sorts and counts 
mixed coins — pennies to half 
dollars, inclusive. Features new 
“quick take-apart'’ construc- 
tion, permitting quick, easy 
access to many of the working 
parts. 





MODEL CDM BRANDT COIN 
COUNTER AND PACKAGER—Motor 


"Brandt'' and "Cashier" registered United States Patent Office and Canadian Trade Marks Office. 








\ Sound 
Investment 


for any bank 


Each Brandt coin handling machine 
installed in a bank results in dollars 
and cents savings that will pay for the 


machine many times over during its 


Great speed of operation, absolute 
accuracy and sturdy, durable construc- 
tion solidly stamp Brandts as a sound 


investment for every bank. 


BRANDT 


AUTOMATIC CASHIER CO. 
WATERTOWN * WISCONSIN 


ESTABLISHED 


Handles all coins from pen- 
nies to silver dollars, inclusive. 
features make for speedier packa 
of coins. A hand operate 
can also be supplied. 


machine 








Keep INACTIVE RECORDS 
Quickly Accessible with 


EVLA A. 


Self-Stacking TRANSFER FILES 


The Only Fibre-Board 


DRAWER FILE 


that “builds its own steel 
shelving as you stack it 


No. 511 LETTER sIzE 

UNITs are self-stacking 

with factory applied 

steel side-plates and hor- 

izontal stackers bearing 

total drawer content 

weight at four points. 

rr. ee” 

No matter how high you stack these new TRANS- 
FER FILES, each drawer works perfectly ...no 
bulging, no sticking. Each unit is complete, yet 
each becomes part of a sturdy steel structure. 
Units can be bolted side by side. Metal drawer 
pulls, and grey finish on corrugated fibre-board 
produce neat front office appearance. 


Write for details and price list. 


BANKERS BOX COMPANY 


720 S. Dearborn Street + Chicago 5, Illinois 








NOTE 
Exclusive 
Storage 
box and 
top tray 
both 


me y’ L. 2. 

removable a ES F 
- A 

n us 4 

Igt,, i 


f Holds $125 
le to 50c. 


7x. STREAMLINED 


COIN CHANGER 


“The Lowest Priced Modern Changer” 


leading 
Western 
bank 


chain — 








@ Now more than 4500 satisfied users— 
banks, savings-loan, theatres, stores, 
ticket offices. 
@ Sturdy aluminum—gray hammertone finish. 
@ Compact, 8” x 10” x 6%4"—Weight 9 Ibs. 
®@ Trouble-free—all parts and 
workmanship unconditionally 
guaranteed. 
AT BANK AND OFFICE 
SUPPLY DEALERS ONLY— 
With roll-out base — $22.50 extra, plus tax 
(Model 1107 with silver dollar key — $70, plus tax) 


METAL PRODUCTS ENGINEERING, INC. L°% Angeles 98 
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$255 million and $92 million. 

When considering South Africa’s 
export trade it should be borne in 
mind that the Union is the world’s 
largest producer of gold as well as 
diamonds, second largest producer of 
merino-wool, fourth largest producer 
of manganese and asbestos, fifth lar- 
gest producer of chrome, and eighth 
largest producer of coal. The export of 
wattlebark, manganese, copper and 
foodstuffs also contribute materially 
to the country’s foreign currency re- 
serves. Substantial quantities of rock 
lobster tails are exported in frozen 


| form to New York. 


OMETHING remains to be said 
about central banking and how the 
South African Reserve Bank controls 
or influences the activities of the com- 
mercial banks in this country. 

The South African Reserve Bank is 
a privately owned joint-stock corpora- 
tion with limited liability. It has a 
paid-up capital of £1,000,000 and its 
stockholders number approximately 
one thousand. 

Of its board of directors consisting 
of eleven members, six are elected by 
the stockholders while five, including 
the Governor and Deputy Governor, 
are appointed by the government. (In- 
cidentally both the Governor and Dep- 
uty Governor of the Reserve Bank 
are South Africans who have studied 
in the United States. The former, Dr. 
M. H. de Kock is a Harvard Ph.D. 
while the latter, Dr. E. H. D. Arndt, 
obtained his doctorate at Columbia 
University, New York). No person is 
allowed to hold office as a director of 
the bank if he is also a member of 


| Parliament, a Member of a Provincial 
| Council, a director, officer or employee 


of a commercial bank, or if he is not 
a South African citizen normally res- 
ident in the Union. 

From this it is evident that the 
South African Reserve Bank is one of 
the relatively few central banks in the 
world to-day which is privately owned 


| or in which the State has a minority 
| interest and, that the modern trend 
| towards nationalisation and increased 
| government control of central banks— 
| and one may add commercial banks— 


has not manifested itself here. 
This managerial set-up does not, 


| however, mean that there is no close 


relationship or co-operation between 


| the Union Treasury and the country’s 


central bank. In the Union, as else- 
where, the position has for years been 
accepted that because of the far-reach- 
ing influence which central bank ac- 
tivities can exert on the national econ- 
omy, a central bank, whether owned 
by the State or by private sharehold- 
ers, should follow and carry out as far 
as possible the financial policy laid 
down by the government in the nation- 
al economic interest. Thus, while the 


South African Reserve Bank is they 
retically independent, the Trezsuy 
has considerable power. 

Through its legal powers, the £ out) 
African Reserve Bank possesse; 4lj 
the traditional central bank wezpons 
for the purpose of credit control, such 
as the lowering or raising of its dis. 
count rate (bank rate), operations iy 
the open security market and oper. 
ations in the foreign exchange market, 
In addition the bank has considerable 
moral-persuasive influence. 

Unlike in the United States, how. 
ever, the South African Reserve Bank 
is not empowered to change the min. 
imum reserve balances to be main- 
tained with it by the commercial 
banks. It has no authority to give any 
direct instructions to the commercial 
banks regarding their lending policies, 

The existing powers of the Union’s 
central bank may thus appear to be 
rather unduly limited, especially if one 
takes into account the fact that its 
traditional credit control weapons, as 
mentioned above, are to some extent 
negated by the absence of a well-de. 
veloped and responsive money market. 

These limitations are, however, 
more apparent than real, for the com- 
mercial banks have come to accept the 
leadership of the Reserve Bank, not 
only as regards its interest rate policy 
but also in regard to its credit contrdl 
wishes. In these circumstances, where 
the commercial banks _ voluntarily 
maintain the conventional relationship 
between the central bank’s discount 
rate and their own interest rates on 
loans and deposits, the need for an 
active and responsive money market 
is not essential for the purpose of 
credit control. 


N ONE respect the Reserve Bank’s 

power reigns supreme. This is its 
power to make the foreign exchange 
rate effective. As the export of gold is 
a monopoly of the Reserve Bank, in the 
sense that all foreign currency pro- 
ceeds of such sales are for its account, 
and since the balance of South Afri- 
ca’s exports do not supply sufficient 
foreign exchange to the commercial 
banks in order to finance the Union's 
private imports, these banks are com- 
pelled to fall back on the Reserve Bank 
to cover their over-sold positions ! 
foreign currencies. This situation et 
ables the Reserve Bank to control the 
foreign exchange rate. 

The South African Reserve Bani 
is, therefore, by no means as impoten 
as an examination of its formal pow 
ers might suggest. Through its per 
suasive influence, its success in mak 
ing its discount rate effective, and its 
control of the foreign exchange rate 
the South African Reserve Bank has 
attained the position of undisputed 
leader in the field of banking and 1 
nance in the Union. 
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